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Indiana to invest $1 billion to
add jobs in ag, life sciences

By Michele F. Mihaljevich
Indiana Correspondent

INDIANAPOLIS – Indiana Gov. Mike 
Braun’s plan to invest $1 billion over 
the next 10 years to create thousands 
of high-wage jobs in agricultural and 
life sciences has the backing of the di-
rector of the state’s department of ag-
riculture.

The plan calls for spending $100 
million a year over the next decade to 
create 100,000 jobs in Indiana. The 
state’s investment will focus on in-
creasing jobs and wages, according to 
a press release. The funds will be tied 
to measurable outcomes to ensure ac-
countability and long-term return on 
investment, the release said.

The goal of the investment, the re-
lease said, is to make Indiana the pre-
mier U.S. destination where human 
therapeutics, animal health, agritech, 
biotechnology and environmental in-
novation flow together along the vital, 
anchored pathway of private-sector ex-
cellence. The governor announced his 
plan March 17.

Don Lamb, director of the Indiana 
State Department of Agriculture, said 
it’s encouraging to have a governor 
who not only recognizes the value of 
agriculture, but is willing to invest in 
its future.

“(The investment) is one-third of the 
investment Indiana is already commit-
ted to spending to attract new compa-
nies through incentives for economic 
development efforts,” Lamb told Farm 

World. “This announcement commits 
that we are going to specifically target 
this type of industry.

“The ag bioscience/life science in-
dustry creates good, high-paying jobs 
and attracts quality people to an eco-
system, not just a place. Stack on top 
of it, that Indianapolis is a great place 
to live and it creates a great opportuni-
ty. It’s great news for agriculture.”

The initiative will attract new com-
panies to the area as well as encour-
age expansion of existing companies, 
he said. That, Lamb noted, is great for 
the state’s economy as it will increase 
the tax base that helps build infra-
structure.

It’s also great for innovation that 
will result in returns to agriculture, he 
added.

“We will have access to new prod-
ucts that will aid in the production, 
processing and safety of products that 
will be grown on tomorrow’s farms,” 
Lamb explained. “This is a big step to-
ward ensuring that agriculture will be 
a priority in Indiana for a long time.”

Companies such as Eli Lilly and 
Company, Elanco Animal Health, 
Corteva Agriscience, Cook Medical and 
Beck’s Hybrids – all based in Indiana – 
will participate, the release said. These 
industry leaders operate in close part-
nerships with research institutions 
such as Purdue and Indiana universi-
ties, the release said.

Together, these assets anchor a life 

Above: This group of cows decided to pose for a photo in Fountain County, Ind., with 
the new calf front and center. Photo by Lindsey Wann

Insurer: Illinois farm collision 
claims reached 180 last year

By TIM ALEXANDER
Illinois Correspondent

MINONK, Ill. – Illinois COUNTRY 
Financial insurance agents received 
more than 180 farm equipment col-
lision claims between the months of 
March and June 2025, including those 
involving collisions on the road with 
other vehicles as well as collisions with 
buildings or other equipment on the 
farm. This is according to data shared 
by Zack Hinthorn, COUNTRY agribusi-
ness underwriter, who noted the tim-
ing of the claims serves to highlight the 
enhanced risk farmers face during the 
spring field preparation and planting 
seasons.

“Many of the collision claims are 
between vehicles on the road and 
farm implements,” said Hinthorn, a 
loss prevention specialist who works 
out of COUNTRY’s Minonk (Woodford 
County) insurance office. “We want to 
spotlight this at this time of the year 
because after a few months of little 
farm activity, (motorists) become a lit-
tle more comfortable in not thinking 
about farm equipment on the road. If 
you see large tractors pulling equip-
ment, they are actually moving a lot 
more slowly than you even think. It’s 
not uncommon for people not to be 
able to slow down on time.”

Hinthorn said the most common 
types of collisions include those that 
occur due to impatient motorists at-
tempting to pass slow moving farm ve-
hicles. Often, those collisions occur as 
a tractor, combine or sprayer operator 
attempts to execute a left or right hand 
turn onto another road or into a farm 
field.

“Sometimes a motorist may not be 
aware that a farm implement is pre-
paring to turn because their flashers 
may also be in operation,” he said. 

“This can result in more frustration 
and people trying to pass right at the 
worst time. When motorists are frus-
trated, that is when accidents hap-
pen.”

Because these types of collisions 
are among the most common claims 
for COUNTRY Financial farm clients 
during planting season, agents are 
encouraging farmers to double down 
on their own safety and prepared-
ness. This includes an annual check 
on farm insurance coverages. Taking 
proactive steps now can help reduce 
accidents, prevent breakdowns and 
protect farm operations during one of 
the busiest times of the year, accord-
ing to Hinthorn.

“The farmer obviously knows where 
they are going, but when someone is 
behind that tractor waiting for it to 
turn patiently on the next road, it can 
throw off drivers. Especially if they are 
making a left or right turn into a field 
entrance; they don’t know where those 
field entrances are like the farmer 
would,” Hinthorn said. “We want mo-
torists to be aware there will be a lot 
of equipment on the roads soon. Try to 
anticipate that, and if you live in a ru-
ral area maybe plan for that and leave 
a little bit earlier.”

Hinthorn shared the following tips 
with Farm World farmers for a safe 
and successful planting season:

- Improve visibility on the road
“Accidents involving farm equip-

ment often occur at dawn or dusk 
during peak commuting hours, espe-
cially when motorists attempt to pass 
slow-moving vehicles or do not antici-
pate turns or stops. Use flashing lights, 
ensure reflective tape and Slow-Moving 
Vehicle emblems are clean and con-
firm all lights are functioning properly 
to help maximize visibility and reduce 
risk. Remember to use turn signals, 
as drivers often misinterpret a tractor 
moving to the right side of the road be-
fore making a left turn.

“Drivers should plan ahead during 
the busy planting season, remember-
ing that farmers will be on the road 
and allowing for extra time. Slow down, 
stay focused on the road and look for 
the lights on farm vehicles.” 

- Prepare equipment
“Equipment malfunctions are a 

common cause of farm accidents. 
Thoroughly inspect and maintain all 
farm equipment before hitting the 
fields. Regular maintenance such as 
checking worn parts, replacing filters 
and lubricating moving components 
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can reduce unexpected breakdowns 
and improve overall safety.”

- Take extra caution when handling 
chemicals

“Chemical safety is another critical 
focus during planting season. Review 
safe handling procedures for fertiliz-
ers, pesticides and other hazardous 
materials with all farm workers to help 
ensure everyone is aligned on proper 
protocols. Have Safety Data Sheets 
(SDS) on-hand in case of emergency 
and ensure the use of personal protec-
tive equipment, including gloves, gog-
gles and masks.”

- Prevent theft
“Theft of tools, chemicals and other 

personal property is common during 
planting season and can occur when 
equipment is left unlocked in the field, 
and when farmers are in and out of 
sheds frequently and don’t close and 
lock the doors. Take time to ensure 
valuable items are secured.”

- Check insurance coverage and re-
view extra coverage options

“Farmers should check their farm 
insurance coverages to be sure they 
have the right endorsements and cov-
erages. For example, with Extra Ex-

sciences economy that supports hun-
dreds of thousands of jobs and gener-
ates billions in annual gross domestic 
product statewide, according to the 
release.

“It all gets back to the synergy that 
is developed by companies who want 
to operate in a common ecosystem,” 
Lamb said. “These companies attract 
the same kind of workforce, they at-
tract the same kind of support indus-
tries and supply chain service provid-
ers, among other things.”

The project builds on a Braun ex-

pense coverage, a farmer who has a 
covered loss on a piece of equipment 
may be able to receive additional pay-
ment to rent equipment and resume 
operations. Farmers who sell seed corn 
need to purchase additional coverage. 
Check farm inventory lists to be sure 
they are accurate and up-to-date, es-
pecially if you have sold or purchased 
new equipment.

“Meeting with an insurance agent 
to discuss equipment, buildings, live-
stock, crops and employees can help 
ensure proper protections are in place 
and that any recent changes to opera-
tions are addressed.”

- Take care of your health
“Finally, farmers are encouraged to 

prioritize their health and wellbeing. 
Long hours and physical demands can 
take a toll, making it important to take 
breaks, eat healthy meals, get enough 
rest and understand how medications 
may affect alertness. Let family mem-
bers or employees know where you’re 
working and keep a phone or walk-
ie‑talkie nearby in case of emergency.

“Safety on the farm isn’t just about 
equipment – it’s about awareness, 
communication and looking out for 
one another,” Hinthorn said. “Refresh-
ing safety practices each season helps 
prevent injuries and protects everyone 
involved.”

ecutive order directing Indiana’s re-
gions to submit formal growth plans 
tied to employment growth, per capita 
income, and educational attainment, 
the release said. The Central Indiana 
Regional Development Authority was 
chosen by the governor as the first re-
gional steward to coordinate alignment 
and execution of the initiative.

Lamb said Hoosier farmers will ben-
efit from the plan.

“The agricultural supply chain im-
pacts everyone in agriculture and even 
the consumers of food,” Lamb point-
ed out. “The products of ag bioscience 
start at the farm gate, end at the farm 
gate, and provide for consumers in-be-
tween.”

By Leondia Walchle
Indiana Correspondent

ARCADIA, Ind. – First-generation 
farmers, Chris and Cathy Lammer, 
made the move from the suburbs work-
ing in finance positions to operating a 
25-acre yak ranch in 2022.  “We basi-
cally had to learn everything, which in-
volved a lot of growing pains,” they said.  
Wanting to raise something unique with 
less maintenance, along with a lower en-
vironmental impact, is what led to their 
first yak purchase, then came the cute 
babydoll southdown sheep, and lastly 
kunekune pigs.

The Woolly Yak Ranch and Winery  
came with an existing orchard, which 
they have since grown, and now con-
sists of 160 pawpaw trees (27 varieties), 
72 persimmon trees, and 250 pecan 

trees (13 varieties).  Several varieties of 
aromatic lavender surround their one-
acre pond.  

Just over a year ago their business 
opened to the public creating a relaxed, 
family-friendly environment where they 
can showcase their unique animals.  The 
Lammer’s have collaborated with a local 
winery to create small-batch, handcraft-
ed wine (depicting their wooly yaks) that 
is available for purchase in their tasting 
room.  The home-grown pawpaw wine 
is currently their best seller.  Fiber from 
both the yaks and sheep are available, 
along with their pecans, and local ven-
dor goods.

The Lammer’s have plenty of ideas on 
how they want to continue to expand 
the business, which they would like to 
pass along to their children, who are 
also involved in the daily operations.

Live music is featured Friday nights.  
For more information on upcoming 

events or to schedule a field trip, visit 
www.woollyyak.com or Facebook.

Family turns farm into Yak destination

Above: Nine Yaks now make their home 
with Chris and Cathy Lammer.

Above: Wine and Yak fiber can be found 
at the Woolly Yak Ranch and Winery. Business partners with The Indiana Barn Foundation
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Inflation is becoming market 
topic as food cost index rises

No changes were made to U.S. 
corn balance sheets in the April 
World Agricultural Supply 
and Demand Estimates. This 
held the U.S. corn carryout at 
2.127 billion bu. The USDA did 
raise the average cash corn 
estimate by 5 cents per 
bushel though, putting it at 
$4.15 per bushel. This was 
from demand, as corn con-
sumption for the first half of 
the marketing year was 9.6 
bu, 1 bbu more than a year ago. This 
elevated demand is starting to offset 
the bearishness of last year’s record 
crop.

As with corn, no changes were made 
to soybean carryout this month. This 
held ending stocks at 350 million bu. 
We did see an increase to crush of 
35 mbu but an equal reduction to 
exports. The USDA still bumped its 
soybean value up by 10 cents to an 
average of $10.30 per bushel.

Minimal adjusting was seen in the 
wheat balance sheets this month. 
The USDA increased imports 5 mbu 
and lowered seed usage by 2 mbu for 
a 7 mbu increase to ending stocks 
when an 8 mbu reduction had been 
expected. This put the U.S. carryout 
at 938 mbu. Even with this increase 
the USDA raised the average cash 
value by 5 cents, taking it to an even 
$5.00 per bushel.

Global ending stocks adjustments 
were mixed this month. Corn carry-
out is now estimated at 294.81 mmt, 
600,000 mt more than expected. The 
world soybean carryout is now fore-
cast at 124.79 mmt, 500,000 mt less 
than in March. The world wheat end-

ing stocks came in 5.5 mmt more 
than expected at 283.12 mmt.

Only minimal changes were 
made to U.S. beef and pork pro-
duction numbers as well. Beef 
production for 2026 is now esti-

mated at 25.79 billion pounds, 
a 20-million-pound reduc-
tion from March’s estimate. 
The average steer value is 
now $241.66 per hundred-
weight, 34 cents under the 
March projection. Pork pro-

duction is estimated at 27.98 billion 
pounds, 300 million less than in 
March. The average hog value is now 
$69.13 per cwt, a month-to-month 
decline of $1.13.

On the demand side, U.S. beef 
exports are now estimated at 2.365 
billion pounds for 2026, 30 million 
fewer than in March. Beef imports 
for the year were bumped up to 5.79 
billion pounds, 115 million more 
than last month. Pork exports were 
elevated by 15 million pounds, put-
ting them at 7.2 billion pounds.

Inflation is once again becoming a 
market topic, and this has now start-
ed to be seen in world food values. 
The global food cost index increased 
2.4 percent in the month of March, 
the 2nd consecutive month of rising 
food values. March’s increases were 
driven by a 7 percent increase in 
sugar and a 5.1 percent gain in vege-
table oils. These rising food costs are 
compounding the negative economic 
impact of elevated energy costs fol-
lowing the start of the U.S./Iran war. 
The concern from several economists 

Market Analysis

By Karl Setzer
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is that the full negative impact of the 
Iran war has not been felt yet, nor 
the added tariff costs.

This rise in inflation is not just be-
ing seen on the retail side. Production 
costs are rising as well, mainly for 
energy products and crop inputs, es-
pecially fertilizer. More farmers from 
across the U.S. are indicating they 
may need to switch intended crops 
as costs are rising above breakeven 
on some crops, mainly those needing 
higher volumes of nitrogen. Farm-
ers in other regions of the globe are 
facing the same inflation and input 
concerns, specifically Australia and 
Brazil.

The latest official Census U.S. ex-
port data for the month of Febru-
ary was mixed. Corn exports totaled 
266.5 million bu in February, a 2.4 
percent increase from January and 
a record for the month. Soybean ex-
ports were 154.2 mbu, a 28 percent 
decline from January but a 34.6 per-
cent increase from February 2025. 
Wheat exports in February were 
71.28 mbu, a 26.7 percent increase 
from January and a six year high for 
the month. The U.S. also exported a 
record 794.45 million gallons of eth-
anol in the month of February.

Red meat exports were well divid-
ed in February. Beef exports totaled 
183.3 million pounds, a 6 percent 
decline from January and a 10-year 
low. This was not a surprise given the 

low U.S. cattle inventory and lower 
beef production. February pork ex-
ports totaled 574.24 million pounds, 
a 2.7 percent decline from January 
but the 4th largest January volume 
on record.

A story that is making its way 
through the market is the heavy rain 
that has recently moved through the 
Eastern Corn Belt and its impact on 
soil conditions. Some analysts im-
mediately started talking about ex-
cessive moisture and its potential 
impact on planting conditions. Given 
the fact many of the impacted areas 
have yet to reach insurance plant 
dates, wet fields are not a worry for 
the market. In fact, building soil 
moisture ahead of the growing sea-
son is more bearish than bullish.

RISK DISCLAIMER: The risk of 
loss in trading commodity futures 
and options is substantial. Before 
trading, you should carefully con-
sider your financial position to de-
termine if futures trading is appro-
priate. When trading futures and/
or options, it is possible to lose more 
than the full value of your account. 
All funds committed should be risk 
capital. Past performance is not nec-
essarily indicative of future results. 
The information contained in this 
report is collected from a variety of 
sources and is believed to be reliable 
but is not guaranteed to be accurate. 
This report is provided for informa-
tional purposes only and is not fur-
nished for the purpose of, nor is it 
intended to be relied upon for spe-
cific trading in commodities herein 
named.

Thanks for reading
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		 Delivery	 Last
		 Month	 Last	 Change
	Corn	 May 26	 $448-4	 – 2-6
		 July 26	 $457-6	 – 2-6
		 Sep 26	 $461-0	 – 2-2
		 Dec 26	 $476-6	 – 1-2
		 Mar 27	 $490-2	 – 0-6

	Soybeans	 May 26	 $1163-6	 – 3-2
		 July 26	 $1180-4	 – 2-6
		 Aug 26	 $1175-0	 – 1-4
		 Sep 26	 $1151-6	 – 0-6	
		 Nov 26	 $1156-0	 + 1-4

	Soybean	 May 26	 $ 332.7	 – 1.7
	Meal	 July 26	 $ 328.1	 – 3.1
		 Aug 26	 $ 322.0	 – 3.3
		 Sep 26	 $ 317.1	 – 3.6
		 Oct 26	 $ 313.8	 – 3.8
 
Soybean	 May 26	 $ 69.33	 + 1.73
	Oil	 July 26	 $ 69.05	 + 1.74
		 Aug 26	 $ 67.48	 + 1.52
		 Sep 26	 $ 65.99	 + 1.35	
		 Oct 26	 $ 64.56	 + 1.19

		 Delivery	 Last
		 Month	 Last	 Change
Wheat	 May 26	 $ 598-4	 + 4-6
		 July 26	 $ 606-4	 + 4-6
		 Sep 26	 $ 618-2	 + 4-4
		 Dec 26	 $ 636-0	 + 4-0
		 Mar 27	 $ 650-4	 + 3-2

Oats	 May 26	 $ 344’2	 – 1’4 
		 July 26	 $ 351’0	 + 0’2
		 Sep 26	 $ 352’2	 + 1’2
		 Dec 26	 $ 356’6	 + 6’0 

	Live	 Apr 26	 $ 250.300	 – 2.300
	Cattle	 June 26	 $ 247.625	 – 3.450
		 Aug 26	 $ 243.075	 – 3.050
		 Oct 26	 $ 238.325	 – 2.450
		 Dec 26	 $ 237.750	 – 2.125

Lean	 Apr 26	 $  94.050	 – 0.025
Hogs	 May 26	 $101.675	 – 0.275
		 June 26	 $104.350	 – 0.625
		 July 26	 $104.575	 – 0.575
		 Aug 26 	 $  90.000	 – 0.625

April 17, 2026 

Ag Futures taken from
CME Group/Chicago Board of Trade &

Dow Jones Industrial Average
http://www.cmegroup.com

AG FUTURES

Ag Futures sponsored by

Farm World strives to provide customers with the best delivery possible. Recently, many 
of our delivery areas have been experiencing late delivery of the paper. Farm World’s late 
delivery staff has been working closely with USPS to ensure you receive your paper on time, 
every time. If your paper is not delivered by the issue date, please let us know. 
These areas experienced multiple reports of late deliveries during the week of 03/20/26: 
Indiana, Michigan, Ohio
 
These States reported single reported of late delivery for the same week: Kentucky, Illinois

Our staff members will continue to address the late delivery reports we receive. We are 
constantly striving to rectify the late delivery problem. Please call our customer care center 
at (800) 876-5133 or email Kphipps@midcountrymedia.com or Skopp@midcountrymedia.com 
to report late delivery in your area.

Please, also contact USPS at 1-800-ASK-USPS or 1-800-275-8777 
If you are experiencing consistent late delivery of all mail, we are encouraging you to reach 
out to your State Representatives to report the ongoing problems with late mail delivery. 
While we agree that the physical copy of the paper is the top priority, we do want to remind 
everyone that in the event your paper does not arrive by the issue date, the current issue 
is available to view on the website www.FarmWorldOnline.com. The online issue is free 
to subscribers and totally keyword searchable. Thank you for your continued patience & 
support as we work through the issues with USPS. 

Please report late delivery

Blue Grass Stockyards
Lexington, KY

Livestock Weighted Average Report for 4/13/2026 - Final
AUCTION

	 This Week 	 Last Reported	 Last Year
	                                                            4/6/2026
Total Receipts:	 1,269	 554	 1,989
Feeder Cattle:	 1,055(83.1%) 	 489(88.3%) 	 1,769(88.9%) 
Slaughter Cattle:	 179(14.1%) 	 62(11.2%) 	 208(10.5%) 
Replacement Cattle:	 35(2.8%) 	 3(0.5%) 	 12(0.6%)

Special Note: Beef Calf: 275.00 to 1100.00 per/head

Compared to last Monday the feeder market was mostly steady with an average quality offering 
of mostly new crop calves. Feeder steers 350 lbs and under were mostly steady, while the 400-
600 lbs steers were steady to 5.00 higher with a good supply and good demand. Yearling steers 
appeared steady but with limited head to head comparisons. Feeder heifers 400 lbs and under 
were steady to 5.00 higher with a good supply, while the 450-600 lbs heifers were steady to 5.00 
lower or greater in spots with a good supply and moderate demand. Slaughter cows were 2.00 to 
3.00 higher with a good supply and slaughter bulls were steady to 3.00 higher with good demand. 
Supply included: 83% Feeder Cattle (39% Steers, 42% Heifers, 19% Bulls, 0% Dairy Heifers); 
14% Slaughter Cattle (78% Cows, 22% Bulls); 3% Replacement Cattle (26% Stock Cows, 67% 
Bred Cows, 5% Cow-Calf Pairs, 3% Bulls). Feeder cattle supply over 600 lbs was 29%.

Groups of 20 Head or More.

STEERS
29 Hd Black/FEWCHRX 732 lbs 399.00
	 FEEDER CATTLE
	STEERS - Medium and Large 1-2 (Per Cwt / Actual Wt)	
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 1 	 295 	 295 	 605.00 	 605.00
	 14 	 280-293 	 292 	 690.00-701.00 	 699.03 Fancy
	 4 	 300-335 	 324 	 620.00-635.00 	 626.08
	 2 	 310-315 	 313 	 670.00-690.00 	 679.92 Fancy
	 10 	 350-395 	 372 	 575.00-635.00 	 591.36
	 6 	 350-360 	 356 	 650.00-700.00 	 666.87 Fancy
	 14 	 400-440 	 422 	 540.00-572.50 	 560.48
	 8 	 405-431 	 422 	 585.00-609.00 	 595.55 Fancy
	 11 	 455-495 	 478 	 500.00-519.00 	 512.71
	 8 	 461-490 	 472 	 530.00-545.00 	 538.86 Fancy
	 29 	 500-541 	 524 	 479.00-505.00 	 494.59
	 12 	 508-537 	 518 	 512.50-555.00 	 525.70 Value Added
	 18 	 551-585 	 564 	 450.00-472.00 	 461.75
	 46 	 552-568 	 563 	 487.00-529.00 	 502.76 Value Added
	 34 	 600-647 	 622 	 400.00-430.00 	 419.19
	 10 	 605-617 	 613 	 446.00-454.00 	 449.68 Value Added
	 8 	 650-682 	 674 	 399.00-413.00 	 405.62 
	 5 	 700-725 	 720 	 355.00-378.00 	 359.47
	 54 	 703-740 	 732 	 385.00-405.00 	 395.66 Value Added
	 3 	 768 	 768 	 380.00 	 380.00
	 2 	 800-820 	 810 	 346.00-356.00 	 350.94
	 5 	 865-895 	 878 	 339.00-351.00 	 344.15
	STEERS - Medium and Large 2 (Per Cwt / Actual Wt)
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price	
	 4 	 360-395 	 386 	 500.00-515.00 	 511.50
	 11 	 420-436 	 433 	 492.50-515.00 	 508.00
	 3 	 485-495 	 488 	 482.50-491.00 	 488.13
	 3 	 530-545 	 537 	 441.00-472.50 	 457.90
	 3 	 620-630 	 627 	 380.00-385.00 	 381.65
	 12 	 650-675 	 665 	 356.00-383.00 	 378.19 
STEERS - Medium and Large 2-3 (Per Cwt / Actual Wt)
	Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 1 	 435 	 435 	 390.00 	 390.00
	 1 	 485 	 485 	 430.00 	 430.00
	 2 	 532 	 532 	 375.00 	 375.00
	 1 	 555 	 555 	 393.00 	 393.00 
	HEIFERS - Medium and Large 1-2 (Per Cwt / Actual Wt)
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 3 	 270-290 	 280 	 570.00-575.00 	 571.73
	 9 	 255-292 	 274 	 610.00-640.00 	 626.66 Fancy
	 7 	 281 	 281 	 685.00 	 685.00 Thin Fleshed
	 9 	 310-336 	 329 	 532.50-560.00 	 544.07
	 12 	 310-341 	 328 	 595.00-635.00 	 613.45 Fancy
	 19 	 350-397 	 373 	 510.00-540.00 	 526.03
	 15 	 358-396 	 377 	 550.00-595.00 	 578.51 Fancy
	 45 	 410-448 	 429 	 470.00-497.50 	 487.91
	 3 	 415 	 415 	 530.00-545.00 	 540.00 Fancy
	 28 	 460-495 	 478 	 430.00-460.00 	 444.43
	 13 	 450-466 	 461 	 467.50-495.00 	 474.66 Fancy
	 37 	 502-540 	 513 	 410.00-430.00 	 422.09
	 11 	 500-540 	 512 	 435.00-442.50 	 436.16 Value Added
	 29 	 550-585 	 572 	 380.00-402.50 	 395.61
	 1 	 580 	 580 	 371.00 	 371.00 Fleshy
	 21 	 550-580 	 565 	 407.50-422.50 	 413.88 Value Added
	 10 	 600-645 	 619 	 370.00-395.00 	 380.98
	 19 	 602-621 	 609 	 397.00-405.00 	 400.05 Guaranteed Open
	 17 	 656-697 	 671 	 360.00-377.50 	 374.01
	 2 	 680 	 680 	 342.50 	 342.50 Fleshy
	 7 	 670-673 	 672 	 390.00 	 390.00 Guaranteed Open
	 16 	 703-745 	 720 	 331.00-358.00 	 348.10
	 3 	 775 	 775 	 341.00 	 341.00
	 1 	 810 	 810 	 302.50 	 302.50
	 2 	 835 	 835 	 326.00 	 326.00 Guaranteed Open
	 2 	 920 	 920 	 325.00 	 325.00 Guaranteed Open
	 1 	 1010 	 1010 	 290.00 	 290.00 Guaranteed Open
	 1 	 1060 	 1060 	 267.50 	 267.50 Guaranteed Open
	HEIFERS - Medium and Large 2 (Per Cwt / Actual Wt) 
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 1 	 340 	 340 	 510.00 	 510.00
	 9 	 350-395 	 377 	 477.50-505.00 	 490.48
	 2 	 430-435 	 433 	 435.00-456.00 	 445.44
	 3 	 475-495 	 488 	 412.50-425.00 	 418.41
	 3 	 500-530 	 518 	 385.00-400.00 	 394.94
	 3 	 600-635 	 623 	 350.00-362.50 	 358.49
	 3 	 665-675 	 672 3	 35.00-350.00 	 345.05
	 1 	 735 	 735 	 307.00 	 307.00 
	HEIFERS - Medium and Large 2-3 (Per Cwt / Actual Wt) 
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 1 	 545 	 545 	 280.00 	 280.00
	 4 	 625-635 	 633 	 310.00-335.00 	 328.82
	 1 	 840 	 840 	 195.00 	 195.00 
DAIRY HEIFERS - Large 3 (Per Cwt / Actual Wt) 
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 1 	 825 	 825 	 185.00 	 185.00 

	BULLS - Medium and Large 1-2 (Per Cwt / Actual Wt) 
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 1 	 180 	 180 	 750.00 	 750.00 Fancy
	 1 	 205 	 205 	 655.00 	 655.00
	 1 	 260 	 260 	 605.00 	 605.00
	 2 	 275 	 275 	 680.00 	 680.00 Fancy
	 2 	 300-305 	 303 	 600.00-610.00 	 605.04
	 4 	 310-345 	 331 	 670.00-690.00 	 683.51 Thin Fleshed
	 3 	 372-375 	 373 	 520.00-560.00 	 546.60
	 12 	 355-370 	 365 	 595.00-635.00 	 618.89 Fancy
	 2 	 355 	 355 	 690.00-710.00 	 700.00 Thin Fleshed
	 7 	 405-440 	 416 	 525.00-550.00 	 537.83
	 11 	 415-438 	 433 	 567.50-590.00 	 581.18 Fancy
	 1 	 410 	 410 	 460.00 	 460.00 Fleshy
	 24 	 450-497 	 476 	 490.00-520.00 	 506.70
	 6 	 470-495 	 481 	 535.00-542.50 	 539.10 Fancy
	 10 5	 02-542 	 525 	 470.00-495.00 	 480.02
	 3 	 500-520 	 513 	 515.00-525.00 	 521.75 Fancy
	 9 	 570-585 	 577 	 405.00-413.00 	 410.98
	 9 	 557-585 	 563 	 465.00-480.00 	 471.90 Fancy
	 8 	 613-647 	 623 	 380.00-400.00 	 385.08
	 1 	 610 	 610 	 415.00 	 415.00 Fancy
	 5 	 650-677 	 663 	 370.00-387.50 	 376.29
	 3 	 700-720 	 710 	 350.00-372.50 	 358.51
	 3 	 705-707 	 706 	 379.00-385.00 	 383.00 Fancy
	 1 	 890 	 890 	 290.00 	 290.00
	 1 	 915 	 915 	 260.00 	 260.00
	 1 	 1020 	 1020 	 267.50 	 267.50
	BULLS - Medium and Large 2 (Per Cwt / Actual Wt) 
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 1 	 245 	 245 	 560.00 	 560.00
	 1 	 345 	 345 	 550.00 	 550.00
	 1 	 385 	 385 	 500.00 	 500.00
	 12 	 405-446 	 428 	 480.00-510.00 	 503.35
	 2 	 492 	 492 	 460.00 	 460.00
	 5 	 510-515 	 512 	 420.00-445.00	  437.00
	 1 	 580 	 580 	 382.50 	 382.50
	 2 	 655-690 	 673 	 322.50-340.00 	 331.48
	 1 	 700 	 700 	 320.00 	 320.00
	 1 	 895 	 895 	 236.00 	 236.00 
	BULLS - Medium and Large 2-3 (Per Cwt / Actual Wt) 	
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 1 	 205 	 205 	 325.00 	 325.00
	 1 	 270 	 270 	 495.00 	 495.00
	 1 	 325 	 325 	 445.00 	 445.00
	 2 	 437 	 437 	 445.00 	 445.00
	 1 	 815 	 815 	 225.00 	 225.00 
BULLS - Large 1-2 (Per Cwt / Actual Wt) 
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price 
	 1 	 395 	 395 	 475.00 	 475.00 
	 SLAUGHTER CATTLE
COWS - Breaker 75-80%  (Per Cwt / Actual Wt)
	Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price 	 Dressing
	 19 	 1270-1775	  1463 	 168.00-183.00 	 177.61 	 Average
	 17 	 1270-1790 	 1466 	 185.00-196.00 	 189.02 	 High
	COWS - Boner 80-85%  (Per Cwt / Actual Wt)
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price 	 Dressing
	 34 	 1065-1395 	 1221 	 164.00-184.00 	 176.79 	 Average
	 10 	 1085-1350 	 1257 	 185.00-203.00 	 190.06 	 High
	COWS - Lean 85-90%  (Per Cwt / Actual Wt)
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price 	 Dressing
	 15 	 840-1205 	 1008 	 142.00-156.00 	 150.24 	 Average
	 9 	 870-1355 	 1057 	 159.00-173.00 	 165.34 	 High
	 3 	 805-990 	 917 	 125.00-137.00 	 132.11 	 Low
	 1 	 735 	 735 	 115.00 	 115.00 	 Very Low
BULLS - 1 (Per Cwt / Actual Wt)
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price 	 Dressing
	 3 	 1815-2105 	 1997 	 237.00-241.00 	 239.29 	 High
	BULLS -  1-2 (Per Cwt / Actual Wt)
Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price 	 Dressing
	 3 	 1205-1555 	 1370 	 189.00-193.00 	 191.83 	 Average
	 23 	 1165-2105 	 1590 	 208.00-232.00 	 218.82 	 High
	 2 	 1035-1280 	 1158 	 180.00-182.00 	 181.11 	 Low
	 REPLACEMENT CATTLE
	STOCK COWS - Medium and Large 1-2 (Per Cwt / Actual Wt)
	 Age	 Stage	 Head	 Wt Range	 Avg Wt	 Price Range	 Avg Price
	 2-4 	 O 	 3 	 865-915 	 892 	 225.00-242.50 	 231.79
	 >5 	 O 	 7 	 1020-1165 	 1079 	 181.00-217.50 	 197.96 
BRED COWS - Medium and Large 1-2 (Per Unit / Actual Wt)
	 Age	 Stage	 Head	 Wt Range	 Avg Wt	 Price Range	 Avg Price
	 2-4 	 T2 	 1 	 1165 	 1165 	 3900.00 	 3900.00
	 2-4 	 T3 	 2 	 920-960 	 940 	 2950.00-3600.00 	 3281.91
	 >5 	 T1 	 2 	 1095-1335 	 1215 	 2200.00-2400.00 	 2290.12
	 >5 	 T2	  8 	 1030-1390 	 1216	 2900.00-3900.00 	 3353.60 
	 >5 	 T3	  3 	 1165-1360	  1273	  3200.00-3800.00 	 3403.40
	 >8 	 T3 	 2 	 1185-1295	  1240 	 2150.00-2250.00	  2197.78
BRED COWS - Medium and Large 2 (Per Unit / Actual Wt)
	 Age	 Stage	 Head	 Wt Range	 Avg Wt	 Price Range	 Avg Price
	 >5 	 T2 	 4 	 1090-1415 	 1273 	 2650.00-2800.00 	 2720.68
	 >5 	 T3 	 4 	 1090-1225 	 1178 	 2625.00-2800.00	  2729.88 
	COW-CALF PAIRS - Medium and Large 2 w/ <150 lbs calf (Per Unit / Actual 
Wt)	 				  
	 Age	 Stage	 Head	 Wt Range	 Avg Wt	 Price Range	 Avg Price
	 2-4 	 O 	 1 	 785 	 785 	 2400.00 	 2400.00
	 >8 	 O 	 1 	 975 	 975 	 2850.00 	 2850.00  
BULLS - Medium and Large 1-2 (Per Unit / Actual Wt)	
	 Age 	 Head 	 Wt Range 	 Avg Wt 	 Price Range 	 Avg Price
	 2-8 	 1 	 1415 	 1415 	 2900.00 	 2900.00 
Please Note:
The above USDA LPGMN price report is reflective of the majority of classes 
and grades of livestock offered for sale. There may be instances where some 
sales do not fit within reporting guidelines and therefore will not be included 
in the report.  Prices are reported on an FOB basis, unless otherwise noted.
	Explanatory Notes:
	Stage (Cattle) - Represents pregnancy stage (O = open; T1 = 1st Trimester, 1 
to 3 months; T1-2 = 1st/2nd trimester, 1 to 6 months; T2 = 2nd Trimester, 4 to 
6 months; T2-3 = 2nd/3rd Trimester, 4 to 9 months; T3 = 3rd Trimester, 7 to 9 
months; T1-3 = all trimesters, 1 to 9 months)
	Age - Numerical representation of age in years.
	 Source:  USDA AMS Livestock, Poultry & Grain Market News 
	 KY Dept of Ag Market News   Richard Midden
	 Frankfort, KY | (502) 782-4138 | www.ams.usda.gov/lpgmn 
	 https://mymarketnews.ams.usda.gov/
	 https://mymarketnews.ams.usda.gov/viewReport/2127

Kentucky Daily Grain Bids
Grain Report for Thursday, April 16, 2026  - Final

FUTURE SETTLEMENTS
Exchange 	 Commodity 	                          Closing Settlement Prices (¢/bu) as of 4/16/26
	CBOT	 Corn	 448.50 (May 26)	 457.75 (Jul 26)	 461.00 (Sep 26)	 476.75 (Dec 26)	 490.25 (Mar 27)	 497.50 (May 27)	 501.25 (Jul 27)
	 CBOT	 Soybeans	 1163.75 (May 26)	 1180.50 (Jul 26)	 1175.00 (Aug 26)	 1151.75 (Sep 26)	 1156.00 (Nov 26)	 1168.25 (Jan 27)	 1166.75 (Mar 27)
	 CBOT	 Wheat	 598.50 (May 26) 	 606.50 (Jul 26) 	 618.25 (Sep 26) 	 636.00 (Dec 26) 	 650.50 (Mar 27) 	 657.00 (May 27) 	 652.75 (Jul 27)
	 CBOT 	 White Oats	 346.00 (May 26)	 352.25 (Jul 26)	 354.25 (Sep 26)	 354.50 (Dec 26)	 358.00 (Mar 27)	 364.00 (May 27)	 354.50 (Jul 27)
	 KCBT	 Wheat	 642.75 (May 26)	 655.00 (Jul 26)	 666.25 (Sep 26)	 680.50 (Dec 26)	 691.75 (Mar 27)	 696.25 (May 27)	 690.50 (Jul 27)
	 MGE	 Wheat	 651.75 (May 26)	 667.00 (Jul 26)	 681.75 (Sep 26)	 697.50 (Dec 26)	 709.25 (Mar 27)	 709.25 (May 27)	 705.25 (Jul 27)

US #2 WHITE CORN (BULK)
Country Elevators - Conventional
	Region/Location	 Basic (¢/Bu)	 Basis Change	 Price ($/Bu)	 Price Change	 Average
	Pennyrile	 75.00K to 155.00K	 UNCH-DN 10.00	 5.2350-6.0350	 DN 0.0275-DN 0.1275	 5.6350	
	Pennyrile	 58.00Z	 UNCH	 5.3475	 DN 0.0125	 5.3475	
Barge Loading Elevators - Conventional	
Region/Location	 Basic (¢/Bu)	 Basis Change	 Price ($/Bu)	 Price Change	 Average	
	Ohio River - Lower KY	 160.00K	 UNCH	 6.0850	 DN 0.0275	 6.0850	
	Ohio River - Lower KY	 60.00Z	 UNCH	 5.3675	 DN 0.0125	 5.3675	
	Purchase	 150.00K	 UP 5.00	 5.9850	 UP 0.0225	 5.9850	
	Purchase	 50.00Z	 UNCH	 5.2675	 DN 0.0125	 5.2675	

US #2 YELLOW CORN  (BULK)
Country Elevators - Conventional	
Region/Location	 Basic (¢/Bu)	 Basis Change	 Price ($/Bu)	 Price Change	 Average	
	Purchase	 13.00K	 UNCH	 4.6150	 DN 0.0275	 4.6150	
	Purchase	 -20.00U	 UNCH	 4.4100	 DN 0.0225	 4.4100	
	Green River	 35.00K	 UNCH	 4.8350	 DN 0.0275	 4.8350	
	Green River	 -10.00Z	 UNCH	 4.6675	 DN 0.0125	 4.6675	
	Pennyrile	 -10.00K to 32.00K	 UP 5.00-UP 3.00	 4.3850-4.8050	 UP 0.0225-UP 0.0025	 4.4967	
	Pennyrile	 -30.00Z to -6.00Z	 UNCH	 4.4675-4.7075	 DN 0.0125	 4.5575	
	Louisville	 -17.00K	 UNCH	 4.3150	 DN 0.0275	 4.3150	
	Louisville	 -17.00K	 UNCH	 4.3150	 DN 0.0275	 4.3150	
	Bluegrass	 10.00K	 UNCH	 4.5850	 DN 0.0275	 4.5850	
	Bluegrass	 -25.00Z	 UNCH	 4.5175	 DN 0.0125	 4.5175	
Barge Loading Elevators - Conventional	
Region/Location	 Basic (¢/Bu)	 Basis Change	 Price ($/Bu)	 Price Change	 Average	
	Ohio River - Upper KY	 16.00K to 18.00K	 UP 3.00-UP 2.00	 4.6450-4.6650	 UP 0.0025-DN 0.0075	 4.6550	
	Ohio River - Upper KY	 -30.00Z	 UNCH	 4.4675	 DN 0.0125	 4.4675	
	Ohio River - Lower KY	 20.00K to 31.00K	 UP 2.00-UP 1.00	 4.6850-4.7950	 DN 0.0075-DN 0.0175	 4.7650	
	Ohio River - Lower KY	 -27.00Z to -13.00Z	 UNCH	 4.4975-4.6375	 DN 0.0125	 4.5660	
	Purchase	 20.00K to 35.00K	 UP 2.00-UNCH	 4.6850-4.8350	 DN 0.0075-DN 0.0275	 4.7517	
	Purchase	 -12.00U to -20.00Z	 UNCH	 4.4900-4.5675	 DN 0.0225-DN 0.0125	 4.5338	

US #1  SOYBEANS  (BULK)
Country Elevators - Conventional	
Region/Location	 Basic (¢/Bu)	 Basis Change	 Price ($/Bu)	 Price Change	 Average	
	Purchase	 0.00K	 UNCH	 11.6375	 DN 0.0325	 11.6375	
	Purchase	 -15.00X	 UNCH	 11.4100	 UP 0.0150	 11.4100	
	Green River	 -20.00K	 UNCH	 11.4375	 DN 0.0325	 11.4375	
	Green River	 -40.00X	 UNCH	 11.1600	 UP 0.0150	 11.1600	
	Pennyrile	 -40.00K to 26.00K	 UNCH-UP 5.00	 11.2375-11.8975	 DN 0.0325-UP 0.0175	 11.3961	
	Pennyrile	 -60.00X to -11.00X	 UNCH-UP 2.00	 10.9600-11.4500	 UP 0.0150-UP 0.0350	 11.0871	
	Louisville	 -78.00K	 UNCH	 10.8575	 DN 0.0325	 10.8575	
	Louisville	 -78.00K	 UNCH	 10.8575	 DN 0.0325	 10.8575	
	Bluegrass	 -40.00K	 UNCH	 11.2375	 DN 0.0325	 11.2375	
	Bluegrass	 -75.00X	 UNCH	 10.8100	 UP 0.0150	 10.8100	
Barge Loading Elevators - Conventional	
Region/Location	 Basic (¢/Bu)	 Basis Change	 Price ($/Bu)	 Price Change	 Average	
	Ohio River - Upper KY	 8.00K to 9.00K	 UP 7.00-UP 1.00	 11.7175-11.7275	 UP 0.0375-DN 0.0225	 11.7225	
	Ohio River - Upper KY	 -36.00X to -35.00X	 UNCH	 11.2000-11.2100	 UP 0.0150	 11.2050	
	Ohio River - Lower KY	 12.00K to 37.00K	 UP 1.00-UNCH	 11.7575-12.0075	 DN 0.0225-DN 0.0325	 11.9008	
	Ohio River - Lower KY	 -28.00X to 15.00X	 DN 1.00-UNCH	 11.2800-11.7100	 UP 0.0050-UP 0.0150	 11.4575	
	Purchase	 11.00K to 25.00K	 UNCH	 11.7475-11.8875	 DN 0.0325	 11.7975	
	Purchase	 -30.00X to -17.00X	 UNCH	 11.2600-11.3900	 UP 0.0150	 11.3325	

US #1 MILLING SOFT RED WINTER WHEAT  (BULK)
Country Elevators - Conventional	
Region/Location	 Basic (¢/Bu)	 Basis Change	 Price ($/Bu)	 Price Change	 Average	
	Pennyrile	 -5.00K	 UNCH	 5.9350	 UP 0.0475	 5.9350	
	Pennyrile	 -5.00N	 UNCH	 6.0150	 UP 0.0475	 6.0150	

US #2 SOFT RED WINTER WHEAT  (BULK)
Country Elevators - Conventional	
Region/Location	 Basic (¢/Bu)	 Basis Change	 Price ($/Bu)	 Price Change	 Average	
	Purchase	 -10.00N	 UNCH	 5.9650	 UP 0.0475	 5.9650	
	Green River	 -75.00N	 UNCH	 5.3150	 UP 0.0475	 5.3150	
	Pennyrile	 -40.00K to -30.00K	 UNCH	 5.5850-5.6850	 UP 0.0475	 5.6350	
	Pennyrile	 -60.00N to -9.00N	 UNCH	 5.4650-5.9750	 UP 0.0475	 5.6417	
	Louisville	 -16.00K	 UNCH	 5.8250	 UP 0.0475	 5.8250	
	Louisville	 -79.00N to -14.00N	 UNCH	 5.2750-5.9250	 UP 0.0475	 5.6000	
	Bluegrass	 -55.00N	 UNCH	 5.5150	 UP 0.0475	 5.5150	
Barge Loading Elevators - Conventional	
Region/Location	 Basic (¢/Bu)	 Basis Change	 Price ($/Bu)	 Price Change	 Average	
	Ohio River - Upper KY	 -28.00N	 UNCH	 5.7850	 UP 0.0475	 5.7850	
	Ohio River - Lower KY	 -15.00N to -8.00N	 UP 1.00-UNCH	 5.9150-5.9850	 UP 0.0575-UP 0.0475	 5.9650	
	Purchase	 -8.00K to -15.00N		  5.9050-5.9150	 UP 0.0375-UP 0.0275	 5.9100	
	Purchase	 -15.00N to 0.00N	 UNCH	 5.9150-6.0650	 UP 0.0475	 5.9950	
Explanatory Notes: Price & Basis Values quoted are for Current Delivery, unless otherwise noted.
CBOT/KCBT/MGE Trade month symbols: F January; G February; H March; J April; K May; M June; N July; Q August; U September; V October; X 
November; Z December. FOB: Freight On Board. CIF: Cost, Insurance, and Freight. T: Truck, R: Rail, B: Barge, T/R: Truck/Rail, R/B: Rail/Barge, 
T/R/B: Truck/Rail/Barge, OV: Ocean Vessel

USDA AMS Livestock, Poultry & Grain Market News
KY Dept of Ag Market News-Kevin Bowling, Market Reporter | Frankfort, KY | (502) 782-4139

http://www.ams.usda.gov/lpgmm | https://mymarketnews.ams.usda.gov/ | https://mymarketnews.ams.usda.gov/viewReport/2892

http://www.farmworldonline.com
http://www.cmegroup.com
http://www.ams.usda.gov/lpgmn
https://mymarketnews.ams.usda.gov/
https://mymarketnews.ams.usda.gov/viewReport/2127
mailto:Kphipps@midcountrymedia.com
mailto:Skopp@midcountrymedia.com
http://www.FarmWorldOnline.com
http://www.ams.usda.gov/lpgmm
https://mymarketnews.ams.usda.gov/
https://mymarketnews.ams.usda.gov/viewReport/2892


To Subscribe Call 1-800-876-5133 Fri., April 24, 2026 – FarmþWorld – 7www.farmworldonline.com

Markets

Monroe Livestock Auction
Market Report

Contact us at: (260) 216-5489 | Market Report (260) 216-5050
Address: 1871 E 200 S, Monroe, IN 46772

Sale every Tuesday night: Small animals @ 5pm • Livestock animals @ 11am
BID ONLINE VIA DVAUCTIONS.COM

*please note that our market report is an overall average price-they are not always the highest and lowest price.
Small Animals  4/14/2026
 Chickens $2-$15
 Bantys $3-$16
 Ducks 
 Pigeons $5.25-$5.50
 Eggs $.50-$2
 Rooster $3.50-$14
 Turkey $85
 Peacock 
 Rabbits $4.50-$27.50
  605 (small animals)
  934 (Eggs)
Veal Calves
 Holstein (80# & UP) $1300-$1675
 Beef Cross (80# & UP) $1425-$2025
  287

Sheep
 Ewes $1-$1.60
 40-60# Lambs $3.45-$4.45
 61-80# Lambs $3.25-$4.35
 81-100# Lambs $2.50-$3.85
  238
Goats
 Billys $55-$585
 Nannies $65-$270
 Kids $40-$195
  106

Feeder Cattle Dairy and Beef
 200-500# $1.90-$5.40
 501-800# $1.60-$3.75
  125

Cows
 Cull Cows $1.40-$1.85
 Bulls $2.10-$2.65
  20
Fat Cattle
 Holstein Heifers $2.09-$2.22
 Colored $2.15-$2.60
  11
Pigs
 Fat Hogs $.50-$.56
 Sows $.30-$.59
 Boars $.07-$.35
  18
Feeder Pigs
 20-45# $50-$80
 46-65# $70-$100
  59

ORGANIC & CONVENTIONAL DAIRY SALE

Ph# 1-765-725-2552

10927 N. US 27
Fountain City IN 47341

Sat. May 9   10:00 AM.th

Sale Order:
Organic Milking Cows

Organic Bulls
Conventional Bulls

Conventional Milking Cows
Conventional Springers

Organic Springers
Organic Heifers

Conventional Heifers
Conventional Calves

Organic Calves

Receiving Livestock until Sale Time.

All Organic stock will need to be accompanied 
by the farm certification and your stock list with ear tags.

Call us with your consignments for additional advertising.

 
 
 

                                                Hd. Ct.             High              Avg.                                          
Fat Hogs:                               N/A     
Sows:                                      N/A 
Boars:                                     N/A 
Feeder Pigs:                         N/A                                             
Beef & X Veal  #1:               32        $2010        $1743.28      
Beef & X Veal  #2:               10          $1350      $1112.50                                                          
Dairy Veal        #1:               59        $1500.      $1404.58 
Dairy Veal        #2:               9           $1025        $605.55 
Jersey Cross:                        6          $750           $535                             
Beef Fdrs   200#-550#     4            $3.90          $3.31                                                   
Beef Fdrs   551#-1000#   2            $3.00          $2.89  
Dairy Fdrs 200#-550#      2            $4.10          $2.29                                                             
Dairy Fdrs 551#-1000#    1             $1.90        $1.90                                             
Cull Cows #1:                       1         $1.41           $1.41 
Cull Cows #2:                       4         $1.325        $1.22                                    
Fat Cattle Colored:            N/A        
Fat Cattle Holstein:          N/A                                                                  
Bulls:                                       6             $2.00           $1.84   
Cow/Calf Pair:                     2            $3500          $3500    
Breed Cows Colored:       N/A                                                                          
Milk Cows :                            2            $1600        $1525                
Springers:                              N/A                                                                        
Sheep Ram:                          N/A           
Sheep Ewe:                           N/A                                         
Lamb 0-60:                           2                $3.55           $3.55  
Lamb 61-85:                         N/A                                             
Lamb 86-100:                       N/A                                                      
Goat Nannies :                    1           $180          $180               
Goat Billys :                            N/A 
Goat wethers:                       N/A                                                      
Total Hd Cnt:     143            

 

Hay Lg Sq:                 30                 $105          $48                            
Hay Sm Sq:                559             $6.25           $5.38                                                                            
Hay Rnd Bale :          53                $62.50       $34.25                                 
Straw Lg. Sq:             N/A                             
 Corn Fodder:            12                   $25         $25                                                                                                           
Straw  Sm. Sq:             N/A                                                            
Rabbits:                          6             $7.00                 $6.00                                                                      
Chickens:                      58           $15.00              $4.01                                                                                    
Chicks:                        25              $2.00                  $.92 
Bantys:                         3                 $3.00                  $3.00                                 
Roosters:                    24             $55.00               $9.33 
Ducks:                          25             $13.00               $4.23                                                                           
Turkey:                           4              $55                      $48.75                                                                         
Quail:                            2                $100                  $100                                                          
Pigeon:                           N/A                                                                                   
Guinea:                          1                $13.00                     $13.00                                                              
Guinea Pig:                  N/A                         
Geese:                           N/A 
Peacocks and Hens :     4          $135               $105            
Eggs:     211                                     $9.00            $1.43  

.           Driving Horse Sale Fri. April 10th@10 a.m. 

Riding Horse Sale Sat. April 11th @ 10 a.m. 

 

Market Report 

Auction Every Wednesday                               

Sale Order 
Hay / Straw / Firewood      11:00 AM 
Livestock                                 12:00 PM                                      
Small animals                        5:00 PM.                               

Licensed and Bonded # AC32500012 
TThhiiss  RReeppoorrtt  iiss  tthhee  AAccttuuaall  HHiigghh  aanndd  AAvveerraaggee  PPrriicceess..  

April 8th   2025            

     

 

 

  
 
 

  

Contact Us: 1-765-725-2552 
Market Report: 1-765-725-2552, Ext. 2                                

Address: 10927 N. US 27, Fountain City IN 47341 

          
         

 The 1st sale of the month will have Vet on 
grounds for checks and vaccines, etc.  

    
 

Mandy
FWEssays From God’s Country 1x1 6239-6247 FarmWorldExpo

Essays From God’s Country, the newest book 
by Lee Pitts, features some of the columnist’s 
most inspirational writing. Order online at www.
leepittsbooks.com or send $12.95 plus $3 postage 
per book to: Lee Pitts, 2878 Rodman Dr., Los Osos, 
CA 93402.

40 Year Warranty - Residential - Commercial - Agricultural

Manufacturing & Sales 
of Steel Roofing,
Siding & Trims

64470 SR 19 • Goshen, IN 46526
www.zimmermetalsales.com    574-862-1800   

FarmþWorld – Wed., August 14, 2019 – 5BTo Subscribe Call 1-800-876-5133 www.farmworldonline.com

SIU doctor advises farmers how to cut prevalence of acid reflux
By CINDY LADAGE
Illinois Correspondent

CARBONDALE, Ill. — Stress is a 
factor that can push acid up into the 
stomach, and this is surely a year 
when farmers are experiencing extra 
stress with excessive rain and late 
plantings.
This extra acid may turn acid reflux, 

better known as LPR or GERD. LPR 
stands for laryngopharyngeal reflux, 
which occurs when stomach acid redi-
rects into the larynx. GERD stands for 
gastroesophageal reflux disease; what 
happens is that stomach contents re-
gurgitate into the esophagus, causing 
inflammation and damage the esoph-
agus, and occasionally the lungs and 
vocal cords.

“It is caused by stomach acid in the 
throat,” said Dr. Sandra Ettema, as-
sistant professor in the Department of 
Otolaryngology, Head and Neck Sur-
gery at Southern Illinois University 
School of Medicine.
Reflux is a Greek word that means 

“backflow” – and that makes sense, 
acid flowing back and refluxing into 
the throat. Acid reflux can’t always 
be predicted and can happen day or 
night. Heartburn sometimes occurs 
with this, and sometimes not. It is 
much more common with GERD than 
LPR; when it does occur in LPR it can 
be an issue because the tissue in the 
throat is delicate and acid can injure 
the lining.
Ettema specializes in laryngology, 

which focuses on treating disorders of 
the larynx and voice. She is director 

of the Voice, Airway, and Swallowing 
Problems clinic at SIU and treats both 
adult and pediatric patients. She said 
surprisingly, heartburn is not always a 
symptom when of LPR.
“Only about 30 percent have heart-

burn,” she explained. “You may or may 
not have heartburn at all.”
When acid gets to the throat, symp-

toms for LPR include clearing your 
throat, chronic cough, difficulty swal-
lowing, ear fullness and/or nasal 
drainage from too much phlegm or mu-
cus, asthma (this keeps it triggered), 
hoarseness, and a globus sensation – 
a feeling like a lump in the throat.
“It feels like a cobweb in the throat 

that you cannot swallow down,” she 
noted.
Farmers worry about LPR and GERD 

because it can exacerbate conditions 
such as asthma and bronchitis, chok-
ing episodes, and, in extremely rare 
conditions, may cause cancer of the 
esophagus, throat, or larynx.
Different doctors may use a variety 

of tests, but Ettema prefers using a 
scope to look in the throat. “The scope 
shows signs of acid irritation in the 
back of the throat and voice box. The 
lining should be smooth, but it may 
be bumpy or mucousy, and the vocal 
cords can show irritation.”
Treatment begins with behavior and 

diet changes, followed possibly by 
medicine. “If you are smoking, stop 
smoking,” Ettema advised. “Elevate 
the bed, under the bed or even put the 
mattress up a few inches.”
She said when you lie down, acid 

comes up into your throat and that is 
when injury from acid reflux happens.
“Weight is huge; lose a little weight 

and avoid re-
strictive cloth-
ing (especial-
ly around the 
waist). If you are 
a weight-lift-
er, lift with the 
knees, don’t 
bend over.”
Avoid overeat-

ing, and sit up 
and wait two 
hours for your 
food to digest 
before lying down or going to bed. An-
other way to reduce acid reflux is to 
relax – stress can cause the acid in the 
stomach to increase and up the reflux.
Avoid carbonated beverages and caf-

feine – caffeinated drinks include cof-
fee, tea, and soda. Avoid onions, citrus 
fruits and juices, alcohol, chocolate 
mint and menthol, spicy foods and hot 
sauce, and tomato-based foods (in-
cluding salsa).
Many people take mints in an effort 

to prevent acid reflux, but Ettema said 
this doesn’t work. Peppermint is not 
good for acid reflux; also, avoid Tums 
or Rolaids use on a constant basis.
“Tums are calcium carbonate. These 

help instantly, but once or twice a 
month is what they are intended for. If 
you use them every day, they will hurt 
the stomach lining and make the acid 
reflux worse,” she warned.
Some people require medication for 

just a short time to allow their body to 
heal, and others need it for months or 
years. The main medications to reduce 
stomach acids are PTIs, proton pump 
inhibitors. These include brand names 
like Nexium, Prevacid, Prilosec, and 
others that use omeprazole. Several of 
the generic brand names end with an 
“-isol.”
Ettema said some studies have 

shown, but not concluded, that pa-

(continued on page 17B)

Dr. EttEma

40 Year Warranty - Residential - Commercial - Agricultural

Manufacturing & Sales 
of Steel Roofing,
Siding & Trims

64470 SR 19 • Goshen, IN 46526
www.zimmermetalsales.com    574-862-1800   Mandy
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Essays From God’s Country, the newest book 
by Lee Pitts, features some of the columnist’s 
most inspirational writing. Order online at www.
leepittsbooks.com or send $12.95 plus $3 postage 
per book to: Lee Pitts, 2878 Rodman Dr., Los Osos, 
CA 93402.

— POLE BUILDINGS —
 36’x48’x12’ 40’x64’x14’ 48’x80’x14’ 60’x120’x16’
 2-12x12 Split Slide Drs. 1-20’x14’ Split Slide Door 1-24’x14’ Split Slide Dr. 1-24’x14’ Split Slider Dr.
 1-Entrance Door 1-Entrance Door 1-20’x12’-6” Split Slide Dr. 1-30’x16’ Split Slider Dr.
 Engineered Truss 4’ on Ctr. Engineered Truss 4’ on Ctr. 1-Entrance Door 1-Entrance Door
 $17,950 Erected $21,975 Erected Engineered Truss 4’ on Ctr. Engineered Truss 4’ on Ctr.
   $34,000 Erected $50,750 Erected

We can customize any barn design!

217 W. Wayne Street • New Madison, OH 45346

937-996-1141

www.fl aiglumber.com

*Pricing Good For Week’s Publication

If you are really serious about farming and agriculture, then 
staying informed on the trends, markets, and issues that 
impact your operation is one of your top priorities. 

Keeping you informed is our top priority. On the radio, on-line, 
and on social media, Hoosier Ag Today delivers what you need 
to know, when you need to know it. 

If you are really serious about agriculture, connect daily with 
Hoosier Ag Today. 

Are you Really Serious About Agriculture?

Visit: HoosierAgToday.com

(734) 439-1829 Milan, Michigan 4816012000 Stony Creek

Bush Hog SQ84 7’ 3 pt.  . . . . .
 . . . . . . . . . . . . . . . . . . . . .CALL

Financing
Available

JD 4630, 6350 hrs.  . . . . . . . . . .  
. . . . . . . . . . . . . . . . . . . .$10,900

New Bush Hog 15’ batwing 
mower  . . . . . . . . . . . . . . . .CALL

Used Bush Hog 2512, 3 pt. 
mower. . . . . . . . . . . . . . .$2,750

JD 275 disc mower. . . . .$6,000

Used Great Plains 30’ Turbo-
Max. . . . . . . . . . . . . . . $45,500

New 1812 Bush Hog 12’ 
batwing  . . . . . . . . . . . . . CALL

Great Plains 24’ Turbo-Max, 
Demo unit . . . . . . . . . . $54,000

1950 Farmall Cub, all new tires, 
belly blade . . . . . . . . . . .$2,850

The Best of Spaulding Outdoors is the best 
of Jack Spaulding’s columns over 30+ years. 
Enjoy his humorous trials in the outdoors, 
and colorful stories of his rural Indiana child-
hood. Available through Amazon.com in pa-
perback for $14.95, and for Kindle at $3.99.

“Thank You”
for saying
you saw it 

in Farm World!

Weekly National Sheep Summary
For Week Ending Friday, April 10, 2026

Weekly Trends:  Compared to last week slaughter lambs traded 10.00-
20.00 higher and ewes firm.
All sheep sold per hundred weight (CWT) unless otherwise specified.
Slaughter Lambs: Choice and Prime 1-3
	 San Angelo:	 50-60 lbs 386.00-460.00; 80-90 lbs 
		  382.00; 90-100 lbs 344.00.
	 New Holland:	 40-50 lbs 445.00-500.00; 50-60 lbs 
		  415.00-465.00; 60-70 lbs 385.00-440.00; 
		  70-80 lbs 365.00-445.00; 80-90 lbs 
		  385.00-425.00; 90-100 lbs 375.00-415.00;  
		  100-110 lbs 365.00-400.00; 120-130 lbs 
		  307.00-340.00.
	 Billings:     	 No test.
	 Ft. Collins:	 50-60 lbs 342.50-375.00; 60-70 lbs 
		  345.00-365.00; 70-80 lbs 340.00-372.50; 
		  90-100 lbs 355.00-380.00; 110-120-130 
		  lbs 315.00-355.00.
	 Hope:	 30-40 lbs 350.00-390.00; 40-50 lbs 
		  360.00-435.00; 50-60 lbs 380.00-450.00; 
		  60-70 lbs 372.50-420.00; 70-80 lbs 
		  380.00-405.00; 80-90 lbs 372.50-407.50; 
		  90-100 lbs 345.00-385.00.
	 Kalona:       	 40-50 lbs 405.00-460.00; 50-60 lbs 
		  405.00-420.00; 60-70 lbs 380.00-415.00; 
		  70-80 lbs 380.00-420.00; 80-90 lbs 
		  377.50-395.00; 90-100 lbs 365.00-390.00.
	 Equity Coop:  No test.
	 Sioux Falls:	 60-50 lbs 415.00-425.00; 70-80 lbs 
		  355.00-400.00; 80-90 lbs 360.00-405.00; 
		  90-100 lbs 380.00; 100-110 lbs 322.00-
		  395.00; 120-130 lbs  285.00; 130-140 lbs 
		  270.00-275.00; 140-150 lbs 280.00-
		  281.00; 150-160 lbs 240.00-270.00.
	 Buffalo, MO:	 No test.
	 Missouri:     	 No test.  
	 Equity Coop:  	 No test.
Slaughter Ewes: Good 2-3:
	 San Angelo:   	 149.00-185.00.

	 New Holland:  	 130.00-195.00.
	 Billings:     	 No test.
	 Ft. Collins:  	 115.00-180.00.
	 Hope:         	 145.00-162.50.
	 Kalona:       	 130.00-170.00.
	 Equity Coop:  	 No test.
	 Sioux Falls:  	 120.00-170.00.
	 Buffalo, MO:  	 No test.
	 Missouri:     	 No test.
Feeder Lambs:   Medium and Large 1:
	 San Angelo:   	 No test.
	 Billings:     	 No test.
	 Sioux Falls:  	 30-40 lbs 560.00; 40-50 lbs 480.00-525.00; 50-
		  60 lbs 465.00-510.00; 60-70 lbs 395.00-435.00; 	
		  70-80 lbs 387.50-390.00.
	 Buffalo, MO   	 No test.
	 Missouri:     	 No test.
	 Ft. Collins:  	 40-50 lbs 380.00-410.00.
	 Kalona:       	 No test.
	 Equity Coop:  	 80-90 lbs 341.00.
	 Arkansas:     	 No test.
Replacement Ewes: Medium and Large 1-2:
  San Angelo:   	 No test.
  Billings:     	 No test.
  Ft. Collins:  	 No test.
  South Dakota: 	 No test.
  Kalona:       	 No test.
  Missouri:     	 No test.
  Arkansas:     	 No test.
  Sioux Falls:  	 No test.
	 Buffalo, MO:    	 No test.
Sheep and lamb slaughter under federal inspection for the week to 
date totaled 30,000 compared to 29,000 last week and 42,647 last 
year.

Source:  USDA Livestock, Poultry and Grain Market News
General inquiries, please call: (202) 720-1990

https://www.ams.usda.gov/mnreports/sa_ls855.txt 
email: mymarketnews@usda.gov

Missouri Direct Hay 
Report 

Direct Hay Weighted
Average Report

Rains have greatly improved conditions for the northern 2/3 of the 
state The case is much different in southern 1/3 however as it 
remains very dry with much of the far SE in severe to extreme 
drought. Planting of grain crops has been fairly slow due to scat-
tered rains, most producers have gotten fertilizer spread. Several 
farmers waiting for a window to start wrapping some hay but thus 
far no reports of any being done but it wouldn't be surprising if 
there has been a least a few bales wrapped at this point. Hay 
prices are steady to weak for the more common quality hay, higher 
end hay remains fully steady. The Missouri Department of 
Agriculture has a hay directory at ttps://apps.mda.mo.gov/hay-
directory or visit the University of Missouri Extension feed stuff 
finder at https://feedstufffinder.org

HAY (Conventional)
Alfalfa - Supreme (Ask/Per Ton)
	 Medium Square 3x3	 250.00-300.00
Alfalfa - Supreme (Ask/Per Bale)
	 Small Square	 10.00-15.00

Alfalfa - Premium  (Ask/Per Ton)
	 Medium Square 3x3	 175.00-225.00
Alfalfa - Good (Ask/Per Ton)
	 Large Round	 150.00-175.00
Alfalfa - Good (Ask/Per Bale)
	 Small Square	 6.00-10.00
Alfalfa - Fair (Ask/Per Ton)
	 Large Round	 125.00-150.00
Mixed Grass - Premium  (Ask/Per Ton)
	 Medium Square 3x3	 150.00-200.00
Mixed Grass - Good/Premium (Ask/Per Ton)
	 Large Round	 100.00-150.00
Mixed Grass - Fair/Good (Ask/Per Ton)
	 Large Round	 50.00-100.00
Mixed Grass - Fair/Good (Ask/Per Bale)
	 Small Square	 2.25-7.00
Mixed Grass - Fair (Ask/Per Bale)
	 Large Round	 20.00-40.00

STRAW (Conventional)
Wheat -  (Ask/Per Bale
	 Small Square	 4.00-7.00

Source: USDA AMS Livestock, Poultry & Grain Market News
https://mymarketnews.ams.usda.gov

https://mymarketnews.ams.usda.gov/viewReport/2929

					     Prev Week	 Last Year	  2026	 2025	 YTD  
Thurs., Apr. 16, 2026	 	 Week Ago 	 Year Ago 	 WTD 	 WTD 	 WTD 	 YTD 	 YTD 	 % Change
Calves	 1,000	 1,000	 300	 4,000	 4,000	 1,414	 33,186	 39,263	 -15.5%
Cattle	 104,000	 105,000	 120,987	 429,000	 425,000	 476,286	 8,007,614	 8,906,641	 -10.1%
Hogs	 491,000	 487,000	 477,000	 1,968,000	 1,840,000	 1,938,330	 37,967,733	 38,365,389	 -1.0%
Sheep	 8,000	 7,000	 8,858	 30,000	 26,000	 40,132	 566,806	 589,137	 -3.8%
Chicken (Young)	 35,335,000	 35,205,000	 35,059,000	 140,644,000	 140,290,000	 139,530,000	 2,732,595,000	 2,766,747,000	 -1.2%

					     Prev Week 	 Last Year 	 2026 	 2025 	 YTD
Wed., Apr. 15, 2026		  Week Ago 	 Year Ago 	 WTD 	 WTD 	 WTD 	 YTD 	 YTD 	 % Change
Calves	 1,000	 1,000	 426	 3,000	 3,000	 1,114	 32,186	 38,963	 -17.4%
Cattle	 109,000	 109,000	 121,754	 325,000	 320,000	 355,299	 7,903,614	 8,785,654	 -10.0%
Hogs	 494,000	 489,000	 490,629	 1,477,000	 1,353,000	 1,461,330	 37,476,733	 37,888,389	 -1.1%
Sheep	 6,000	 6,000	 8,355	 22,000	 19,000	 31,274	 558,806	 580,279	 -3.7%
Chicken (Young)	 35,334,000	 35,343,000	 34,860,000	 105,309,000	 105,085,000	 104,471,000	 2,697,260,000	 2,731,688,000	 -1.3%

Wed., Apr. 15, 2026
       Cattle                                  Steers/Heifers ... 93,000                     Cows/Bulls ... 16,000

Explanatory Notes: Livestock Species listed consists of young and mature animals.
Poultry references young only. Year to Date calculation is based on week 1 of calendar year

R = Revision      WTD = Week to Date     YTD = Year to Date
USDA AMS Livestock, Poultry & Grain Market News • Washington, DC | (202) 720-1990 | https://ams.usda.gov/lpgmn

https://mymarketnews.ams.usda.gov/ | https://mymarketnews.ams.usda.gov/viewReport/3208

Daily Livestock and Poultry Slaughter
Report For Thursday, April 16, 2026 - Final

Current Day Slaughter

Previous Daily Slaughter

Previous Day Breakdown

http://www.farmworldonline.com
https://ams.usda.gov/lpgmn
https://mymarketnews.ams.usda.gov/
https://mymarketnews.ams.usda.gov/viewReport/3208
http://www.farmworldonline.com
http://www.fl
http://www.leepittsbooks.com
http://www.leepittsbooks.com
http://www.zimmermetalsales.com
http://www.leepittsbooks.com
http://www.leepittsbooks.com
https://www.ams.usda.gov/mnreports/sa_ls855.txt
mailto:mymarketnews@usda.gov
ttps://apps.mda.mo.gov/hay-directoryor
ttps://apps.mda.mo.gov/hay-directoryor
ttps://apps.mda.mo.gov/hay-directoryor
https://feedstufffinder.org
https://mymarketnews.ams.usda.gov
https://mymarketnews.ams.usda.gov/viewReport/2929
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The Ohio Beef Expo remains the Midwest’s premier seedstock destination
By Mike Tanchevski                                                                                                                     
Ohio Correspondent

COLUMBUS, Ohio –Hosted by the Ohio 
Cattlemen’s Association (OCA), the 2026 
Ohio Beef Expo brought together cat-
tlemen from across the Midwest. As the 
premier showcase for the state’s cattle in-
dustry, the Expo featured a seven-breed 
seedstock sale that grossed $1,738,250 
across 284 live lots, averaging $6,121 per 
lot.

While the sale takes place over the 
course of a day, the foundation for these 
multi-million-dollar figures was laid 
months in advance through the efforts of 
breed sale managers. For these profes-
sionals, the Expo is not a weekend event 
– it is a year-round job that involves re-
cruitment, vetting and strategic market-
ing. Behind every high-selling bull is a 
manager who spent the winter looking for 
high-quality cattle.

Craig Reiter, of PrimeTime AgriMarket-
ing Network Inc., who has managed the 
Maine-Anjou sale for 24 years, noted that 
a lot of administrative work happens be-
tween January and March, but the quality 
search is ongoing.

“It’s really a year-round process as far 
as recruiting cattle to the event,” Reiter 
said. “I’ve got a committed core of breeders 
that make that sale part of their annual 
marketing plan. That lets me know I’ve got 
a base to build around every year.”

That base requires constant cultiva-
tion and a discerning eye. Managers act 
as monitors, assessing the cattle to en-
sure they meet the pragmatic production 
standards that buyers have come to trust. 
Roger Hunker, of Breeders World, who 

handled the Aberdeen Angus and Minia-
ture Hereford sales, describes his role in 
assembling high-quality seedstock.

“Your job then is you’re trying to get 
people to consign,” Hunker said. “It’s 
about vetting the cattle and making sure 
the quality is there to represent the breed. 
You have to ensure that when a buyer 
steps into that ring, they are seeing the 
best of what Ohio and the surrounding re-
gions have to offer.”

The behind-the-scenes work also in-
cludes marketing the sale. Catalogs, digital 
advertising, and social media outreach are 
all aimed at a single goal: getting “butts in 
the seats.” Jeff Winkle, breeds chairman 
and president of the Ohio Shorthorn As-
sociation, noted that the catalog remains 
the largest single expense for many asso-
ciations, often costing upward of $10,000. 
However, as the 2026 numbers show, that 
investment is returning dividends.

The Simmental sale was the volume 
leader this spring, successfully moving 86 
lots. Along with the high volume, the breed 
maintained a $6,515 average, a testament 
to the demand for the breed in both com-
mercial and seedstock operations.

The Angus was a high-volume leader 
as well, moving 41 lots with an average of 
$5,984. A highlight for the breed was the 
top-selling bull from Rains Angus, which 
commanded $14,000.

The Maine-Anjou sale achieved an 
$8,716 average, accounting for over 34 

percent of the entire Expo’s total gross. 
The headline price of the entire event was 
the $58,000 (50 percent interest) paid 
for Moonshine 59N, a bull consigned by 
Schaeffer Tice and Tolle.

The breed’s success is anchored by 
a “committed core” of approximately 12 
breeders who treat the Ohio Beef Expo as 
a primary annual marketing event. This 
ensures that the quality remains high and 
reliable year after year, which builds buy-
er confidence. In 2026, the Maine-Anjou 
sale featured 27 total consignors, nearly 
half of whom were part of this consistent, 
high-quality core.

“People are making decisions based on 
value and quality,” Reiter said of the high-
end bull market. “When the bulls average 
$9,000, it’s not really a price-driven situ-
ation. It’s about value. You can use a bull 
for 4 or 5 years, take him to the sale barn, 
and get $4,000 or $5,000 out of him... the 
balance is still very much in favor of the 
buyer.”

For breeds like the Miniature Herefords 
and Aberdeen Angus, success is mea-
sured by attracting new interest to the in-
dustry. Hunker pointed out how this sale 
pushed the breed into multiple locations 
outside of Ohio.

“In the minis, it’s cattle sold in seven 
different states. Aberdeen sold into nine,” 
Hunker said. “It’s other breeders or folks 
that are interested in getting into those 
breeds.”

The Hereford sale saw a balanced de-
mand for both bulls and females, resulting 
in a consistent $5,075 average.

Jeff Winkle, breeds chairman and pres-
ident of the Ohio Shorthorn Association, 
highlighted how a strategic shift helped 
the Shorthorn sale reinvigorate its num-
bers. By moving the sale to a Friday night 
and adding a social hour, the Shorthorn 
gross jumped from $92,000 in 2022 to 
over $259,000 in 2026, with 50 lots selling 
at a $4,756 average.

This strategic shift helped maintain mo-
mentum even as producers’ input costs 
continued to rise. Winkle emphasizes that 
the Expo serves as a “premium” outlet 
where producers expect more than just 
market price – fthey expect a return on 
their genetic investment.

“We had to turn our organization 
around and get it to where it paid,” Winkle 
said. “The easiest way to have a great sale 
is to have great stuff to sell... If you can get 
your gross up, your expenses stay down 
around 10-11 percent.”

Ultimately, whether a sale moves 14 
lots or 86, the goal of the Ohio Beef Expo 
remains the same: proving that the OCA 
event is the premier destination for the 
Midwest.

“I think the sales at the Ohio Beef Expo 
are just going to keep getting better,” Win-
kle said. “There’s one reason people come 
to the Expo and bring their stuff. It pays.”
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By DOUG SCHMITZ
Iowa Correspondent

FAIRMOUNT, Ind. – The former 
Honey Creek Legacy of Fairmount, 
Ind., has been officially launched and 
renamed Legacy Maker Farms after 
being acquired April 2 by an investor 
group led by entrepreneur and Evans-
ville, Ind., native Steven Hershberger, 
officials announced.

“With this acquisition, we can de-
liver the quality experience of Legacy 
Maker products to a much larger cus-
tomer base,” said Hershberger, who 
will serve as president and CEO. “At 
Legacy Maker Farms, we pledge to see 
ourselves as generational stewards of 
the land, the knife and the plate, and 
our commitment to the craft extends 
beyond remarkably good beef. 

“Through the cultivation of abso-

lute trust, a culture of care, the pre-
mium experience and enduring rela-
tionships, Legacy Maker Farms is set 
to bring a more intelligent, empathet-
ic and innovative approach to serving 
our customers. There’s a traditional 
way of understanding the consumer. 
But we’re taking a different approach,” 
he added.

According to an April 2 media state-
ment, Legacy Maker Farms owns and 
operates Legacy Maker Meats, a pre-
mium beef brand producing “USDA 
Prime, all-natural beef through one of 
the most distinctive agricultural oper-
ations in the country.” 

Ian Baer, founder and CEO at Sooth 
& Alchemy, a New York City-based 
strategic marketing company, which 
represents Legacy Maker Farms, will 
serve as Legacy Maker Farms chief 
marketing officer, and also as an advi-

sor to its Board of Directors.
He told Farm World that Hershberg-

er acquired Legacy Maker Farms be-
cause “the dry-aged prime beef was 
simply the best he’d ever tasted, and 
virtually no one outside Indiana knew 
it existed.   

“With his background in consumer 
products and technology, Steve knew 
that, with the right team and brand, 
a 150-year-old, regeneratively-farmed 
Indiana operation could reach the 
restaurant, retail, and consumer cus-
tomers it deserves, nationally,” he said.

Hershberger told Farm World a 
friend introduced him to one of the 
previous owners of Honey Creek Leg-
acy who was looking to bring on a new 
investor, and wanted him to see the 
operation. 

In fact, Hershberger said the previ-
ous owner would write him a $1,000 
check and fill his truck with product if 
he came up, tried it, and did not agree 
that it was the finest beef he’d ever had 
in his life: “I’ve had beef in Argentina, 
Japan, across Europe, and in Texas at 
the Steak Cookoff Championships in 
Hico. I’ve paid $200 a pound for Jap-
anese Wagyu. So, his claim was bold.

“I went to collect my $1,000 and 
truck full of beef,” he said. “At that 
table, sampling four products from 
hamburgers to tri-tips to a Bavette to 
a Ribeye, I indeed had the finest tast-
ing beef I had ever had.” Tri-tips are 
tender, triangular-shaped cuts of beef 
from the bottom sirloin, often called 
the ‘California cut.’

Hershberger said he then asked the 
previous owner why he wanted to sell: 
“He explained that the company had 
struggled to find any degree of suc-
cess. He told me, ‘We are cattlemen, 
not food experts. We don’t know CPG 
(consumer-packaged goods), we don’t 
know retail, we don’t know data,” he 
said. 

“We don’t know manufacturing, and 
we don’t know how to scale a business. 
We don’t understand brands. You do.’” 
Hershberger added, “That is how it all 
began. I know how to build, so it reso-
nated deeply. I also like to make tangi-
ble things that bring people together.” 

Baer said the rebrand reflects what 
the product truly is: heritage cattle, 
carbon-negative production, “and a 
level of craft the commercial beef in-
dustry abandoned decades ago. Legacy 
Maker Farms says it all. Our mission 
is to set a new standard for American 
premium beef, one that is good for the 
land, honest about how it’s made, and 
worth every dollar it costs.”

He added the new beef brand (Lega-
cy Maker Meats) is also a platform for 
delivering a message essential to Her-
shberger: How Legacy Maker Farms 
can use the rituals and experiences 
surrounding food to rediscover the 
value and importance of an analog hu-
man-to-human connection and com-
munication.

“That’s why one of the brand’s core 
values is the importance of embracing 
balanced, healthier approaches across 
all aspects of life, including nutrition,” 
he said. An analog is a person or thing 
seen as comparable to another.

He said Legacy Maker Farms 
has partnered with Sooth and their 
award-winning proprietary AI (artificial 
intelligence) system, Emotional Logic 
Interface (ELI), to integrate customer 
insights directly into product develop-
ment, production, and brand experi-
ence: “Rather than guessing what our 
customers want, ELI gives us assur-
ance that we know exactly what they 
need and expect from us every time. 

“Our partnership with Steve and the 
Legacy Maker team illustrates why I 
started Sooth, and why we built ELI,” 
he said in the media statement. “Most 
companies develop products first, then 
position them as best they can, work-
ing from limited, often inaccurate data 
and hoping for the best. That’s a bad 
bet, and why most product marketing 
and new brand launches fail. ELI flips 
the model.” 

He said every product and market-
ing decision Legacy Maker makes will 
be grounded in “verified, predictive in-
telligence about what customers actu-
ally respond to. When a brand’s entire 
experience, from product to packaging 
and marketing, is built on that foun-
dation, it works for the customer, not 
the other way around. We’re honored 
to be part of this launch.”

Hershberger said, “ELI sits at the 
nexus between consumers’ hearts and 
wallets, providing powerful insight into 
their needs, wants and purchasing de-
cisions. With our marketing, product 
and broader growth strategy all guid-
ed by ELI and Sooth, our goal is to re-
shape what it means to be a food and 
beverage company that serves both 
commercial and consumer custom-
ers.”

As far as how his new venture all 
relates to farmers, he also told Farm 
World, “We have much to learn from 
farmers, and that is a key part of our 
message, and our commitment to the 
land and the work we do at Legacy 
Maker Farms. Farmers know how to 
do the hard work. They’re creative by 
necessity. Patient by nature. There’s 
no instant gratification in farming, 
and that builds something in a person 
that’s increasingly rare.”

Citing a quote from an unknown au-
thor, he said, “A man asked a farm-
er why his crops grew so beautifully. 
The farmer said, ‘I don’t force them 
to grow. I simply remove what stops 
them.’ That’s the philosophy we’re 
bringing to Legacy Maker Farms. The 
product is already exceptional. Our job 
is to remove what’s been stopping it 
from reaching the people who deserve 
to experience it.”
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Farm equipment moved quickly at Dick Coulter liquidation auction
By William Flood

Ohio Correspondent

NORTH BRANCH, Mich. – On 
March 31, Miedema Auctioneer-
ing held a retirement liquidation 
auction for agricultural equipment 
dealer Dick Coulter Inc. Founded in 
1969 and owned since 1978 by Rog-
er Blumerich and Thomas Bates, 
the dealership has served area 
farmers for more than 50 years. A 
total of 441 items were offered on-
line through the Orbitbid platform, 
including tractors, combines, plant-
ing and harvesting equipment, and 
parts and accessories.

A dozen modern-era tractors, 
most equipped with loaders, were 
offered at the auction. Leading the 
lineup was a 2021 Massey Fergu-
son 941X 4WD loader tractor in 
good operating condition with 957 
hours that brought $60,750. It fea-
tured an 82-inch bucket, manual 
quick attach, 540 PTO, 2-point lift 
arms, two hydraulic remotes, joy-
stick loader controls, dual side cab 
doors, heat, A/C, AM/FM stereo, 
buddy seat, 340/85R24 front tires, 
and 420/85R34 rears.

Next in line was a 2019 New Hol-
land Work Master 105 4WD, with 
763.7 hours. It was outfitted with a 
632TL loader, 80-inch bucket, man-
ual quick attach, 540 PTO, 2-point 
lift, three hydraulic remotes, joy-
stick loader controls, dual side cab 
doors, buddy seat, heat, A/C, ste-
reo, 3.6-24 front tires, and 16.9-
34 rears with four 110-pound rear 
wheel weights. It hammered at 
$46,000.

Among the other tractors was 
a 2023 Massey Ferguson GC1723 
4WD in good operating condition, 
showing only 9.4 hours on its dig-
ital meter, grabbed for $13,400. It 
was equipped with a 48-inch buck-
et, 3-point hitch, ROPS, hydrostat-
ic transmission, and 5-foot mowing 
deck. Another loader, an operating 
2003 John Deere 5420 4WD with 
undisclosed hours due to a broken 
display, changed hands for $16,800. 
It had a 73-inch bucket, 540 PTO, 
self-leveling, joystick controls, and 
two hydraulic remotes. Later, a die-
sel Ford 6640 Power Star SLE 4WD 
with 4,222 hours on the mechani-
cal meter and 332 on a digital me-
ter went for $9,150. While requir-
ing some work – including needing 
a new door and hydraulics refur-
bishment – it was nicely outfitted 
with items like a Quicke Q40 buck-
et attachment, pusher bar, 3-point 
hitch, hydraulic controls, hydro-
static transmission, front wiper, 
manual opening rear window, and 
AM/FM stereo in the cab.

A selection of antique and vintage 
tractors, all for parts or restoration, 
drew their share of attention. They 
were led by a late 1950s-early 
60s Allis-Chalmers D14 2WD that 
reached $1,025. It had a 4-cylinder 
gas engine, 540 PTO, one hydraulic 
remote, 2-point lift arms, and 13.6-
26 rear tires. Another Allis-Chalm-
ers – an antique crank-start 4-cyl-
inder gas tractor with 42-inch solid 
rear wheels with rubber pads and 
30-inch steel front wheels – bid 
to $850. It offered a 540 PTO and 
rear hitch. A bid of $505 scored a 
1920s-30s-era crank-start Fordson 
4-cylinder gas antique tractor with 
42-inch steel rear wheels and 30-
inch steel front wheels.

Seven combines were avail-
able. Leading the category was a 
good-running 2009 Allis-Chalm-
ers AGCO Gleaner A-76 4WD with 
1,790 engine hours and 1,245 
separator hours, and a dual chaff 
spreader, which landed $40,750. An 

Allis-Chalmers Gleaner M3 4WD rig 
with 5,474 engine hours and undis-
closed separator hours hit $5,250. 
It was equipped with a straw chop-
per, cab heat/AC, 30.5L-32 front 
tires, and 14.9-24 rears. Two sal-
vage units rounded out the cate-
gory: an Allis-Chalmers/Gleaner 
corn-soybean special combine with 
18.4-30 front tires and damaged 
11L-16 rear tires, and an AGCO/
Gleaner R-52, sold for $470 and 
$225, respectively.

There were dozens of lots with as-
sorted agricultural machinery and 
attachments. Among them were 
more than a dozen balers. They 
ranged from parts machines like a 
Vicon RP1210 round baler with a 
56-inch pickup head that went for 
$115, to a 2015 New Holland Roll 
Belt 450 silage special round baler 
with net and twine wrap, a 76-inch 
pickup head, and monitor, that rose 
to $22,400.

Other machinery included a 
like-new Landoll/Brillion XL28-
XL series cultipacker that realized 
$25,700. It was outfitted with 28-
foot optional width rollers, 13-foot 
main pulverizer, crank-style land-
ing gear, hydraulic operation, pin-
style hitch, 11L-15SL tires, and 
20-inch notched wheels with scrap-
ers. Coming close at $22,300 was 
a 2022 New Holland 210 pull-type 
Discbine with 10-foot wide cut and 
rubber roller hay conditioners. Bids 
hit $18,300 on a 2014 Gleaner 9250 
35-foot grain head with shaft drive 
and an Advanced AWS-2000 wind 
reel. It was in working order but 
had some broken teeth and did not 
include the header cart.

At the other end of the bid-
ding spectrum were items like a 
good-condition Gleaner 8000 25-
foot grain head, which went for 
$1,550, a new Land Pride 4-foot, 
4-tine box scraper with 3-point 

Above: Dozens of lots of tractor and machinery tires were available, including this set of 
10-bolt Firestone 520/85R42 combine front duals, which reached $6,150.

(Liquid Auction continued
on page 11)

Invest in Quality®

www.kuhn.com Visit your local KUHN TMR Mixer dealer today!

RC 300 SERIES HELIX® REEL | Commercial Reel Mixers
500 – 950 ft3 mixing capacities • truck, trailer & stationary models

LOWER HORSEPOWER. HIGHER RETURNS.

Open-center Helix reel eliminates
obstructions, resulting in faster mixing

Durable rubber wipers ensure superior
mixer cleanout

Reel and auger design allows for
economical, low fuel consumption

Heavy-duty components and options
for superior durability and long life

Tri County Equipment 
Sandusky, MI

Letts Hardware 
& Equipment 

Greensburg, IN

Ivan Buckmaster & Sons 
Ashley, IN

Baker and Sons Equipment
Lewisville, OH

Polen Implement 
Elyria, OH

Apple Farm Service
Covington, OH

Botkins, OH
Mechanicsburg, OH

Washington Court House, OH

Farmers Equipment 
Lisbon, OH

Bane-Welker Equipment
Utica, OH

Truland Equipment
Van Wert, OH
Coldwater, OH
Napoleon, OH
Archbold, OH
Woodburn, IN
Bluffton, IN

Flora, IN
Frankfort, IN

Huntington, IN
Swayzee, IN
Wabash, IN

Williams Farm Machinery
Charlotte, MI

Peaceful Road Farms
Shelbyville, MI

McConnell Farm Supply
Rosebush, MI

Ellens Equipment
Ithica, MI

Pell's Farm Service
Fremont, MI

Burnips Equipment 
Company
Dorr, MI

AG-1 Crop Solutions
Lakeview, MI

Sanford & Sons 
Sales & Service

Bowling Green, KY

Drake Trailer
Since 1997

REPAIR AND NEW TRAILER BUILDS
BUILT HOOSIER STRONG

Drake Trailer Sales
1110 Hale Road, Shelbyville, Indiana 46176

317-391-3238
sales@custommck.com • Website: draketrailer.com

Drake Trailer is a leading provider of high-quality steel farm trailers and accessories. We offer a 
wide range of durable, reliable trailer solutions to meet the needs of farmers, ranchers, and other
agricultural professionals. Our products are designed to withstand the toughest conditions and 

provide years of dependable service.
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hitch for $710, and a parts/repair 
Allis-Chalmers 315 14-foot grain 
head with steel and plastic teeth 
(some broken) for $150.

There were also hundreds of lots 
containing various parts and acces-
sories. Tire offerings were numer-
ous, with plenty selling in the $5-
$10 range, including a pair of used 
Firestone 18.4-34 clamp-on duals, 
weather-checked, one showing a 
sidewall slice, but both mounted on 
solid rims. Taking the higher end 

was a set of Firestone 520/85R42 
combine front duals with 10-bolt 
rims that sold for an impressive 
$6,150.

Other parts and accessories in-
cluded a new-old-stock 18-inch au-
ger with a 2-inch hex-head adapt-
er, which left for $825. A new but 
opened 9-by-17-foot gravity wagon 
tarp, fitting Killbros 1065, Unver-
ferth 630, and Parker 605 wagons, 
went for $420, and a set of used 
17.5-by-82-inch skid steer tracks 
brought a modest $5.

For information on upcoming 
Miedema auctions, visit: www.mie-
demaauctioneering.com

Above: The auction’s high of $60,750 went for a well-equipped 2021 Massey Ferguson 
5711 4WD loader tractor.

Below: One of several antique and vintage tractors was this crank-start Allis-Chalmers 
model, which sold for $850.

Liquidation  Auction
From Page 10

2003 CIH STX 375, BB, 6000 HRS
2008 CIH MAGNUM 305, PS, MFD, 4500 HRS
2022 CIH FARMALL 90C, CAH, MFD, LDR, 1200 HRS
2011 CIH FARMALL 85U, OS, 2WD, 3000 HRS
2017 JD 9520R, PS, BB, 2500 HRS
2023 JD 8R 310, IVT, ILS, 1400 HRS
2015 JD 8345R IVT, ILS, 3600 HRS
2024 JD 8R 250, PS, MFD, GUIDANCE, 600 HRS
2014 JD 8245R, PS, MFD, 3300 HRS
2015 NH T7.270, CVT, MFD, 1600 HRS
2005 NH TG285, PS, MFD, 3700 HRS

TRACTORS
JD 2210L 32 FT FIELD CULTIVATOR
BRILLION WL-03 21 FT CULTI-MULCHER, SOLID/ 
 SOLID
SUNFLOWER 4233 17 SH DISC CHISEL
JOHN DEERE 714 11 SH DISC CHISEL
JOHN DEERE 2100 9 SH PULL-TYPE RIPPER
2023 UNVERFERTH 122 5 SH 3 PT RIPPER
UNVERFERTH ZONEBUILDER 5 SH 3 PT RIPPER
MF 1510 10 WHEEL HAY RAKE
JD 348 SQUARE BALER
WOODS 9180 15 FT TURF MOWER
WOODS BB840P 8 FT PULL-TYPE MOWER
UNVERFERTH NUTRIMAX 1400 15 COULTER NITRO
 GEN APP
CASE IH 2800 13 COULTER NITROGEN APP
TOP AIR TA1200, 90 FT BOOMS, JD RATE CONTROLLER
TOP AIR TA1100, 60 FT BOOMS

EQUIPMENT

JD 1770NT 16R30 CORN PLANTER, VAC, LIQ FERT
JD 1760 12R30 CORN PLANTER, VAC, LIQ FERT
JD 1750 4R, DRY FERT
JD 1530 15 FT DRILL W/ CADDY
JD 1550 3 PT 8 FT POWER NO-TILL DRILL
BRILLION SL12 PULL-TYPE SEEDER

PLANTERS

J&M 1122-20S GRAIN CART, TRACKS, TARP, LIGHTS
BRENT 1082 GRAIN CART, TARP, SCALES, LIGHTS
J&M 750 GRAIN CART, TARP, SCALES, LIGHTS, 
J&M 385SD GRAVITY WAGON w/13 TON GEAR

GRAIN CARTS

2023 CIH 8250, RWA, TRACKS, AUTOMATION,
 GUIDNACE, 1018/754 HRS
2019 CIH 8250, 2WD, TRACKS, LT, RT, CHPPR, POWER 
 TOP, GUIDANCE, 2279/1696 HRS
1998 JD 9510, RWA, LL, 3487/2512 HRS

COMBINES

CONSTRUCTION
2022 BOCAT E42 R2 SERIES, CAH, 2 SPD, HYD 
 TUMB, 300 HRS
2019 DEERE 310L EP, CAH, 4WD, E-HOE, 2300 HRS
2022 BOBCAT T870, CAH, 2 SPD, HIGH-FLOW,
 1400 HRS
2023 BOBCAT T770, CAH, 2 SPD, 1300 HRS
2024 BOBCAT T64 R-SERIES, CAH, 2 SPD, 400 HRS

2018 MAC DON FD130 30 FT DRAPER HEAD,
 JOHN DEERE HOOK-UP
2015 MAC DON FD75 30 FT DRAPER, CNH SINGLE 
 POINT HOOK-UP
2014 MAC DON FD75 35 FT DRAPER, CNH SINGLE 
 POINT HOOK-UP
2015 CASE IH 3020 35 FT & 30 FT GRAIN HEAD
2014 CIH 4406, KR, HD, HH, CNH SINGLE POINT
2015 JD 608C, KR, HD, HH, RS

HEADS

6407 North St. Rd. 15 
Leesburg, IN 46538 

Tim Polk • Jeremiah Polk 
Curtis Hatfield

(574) 453-2411
Fax: (574) 453-2515

Thanks for reading

and being a valued customer

http://www.farmworldonline.com
http://www.mie-demaauctioneering.com
http://www.mie-demaauctioneering.com
http://www.mie-demaauctioneering.com
www.smartauctions.auctions
www.polkequipmentinc.com
www.superiorfarmsupply.com
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Mobile ag classroom helps students learn how plants grow
By DOUG SCHMITZ

Iowa Correspondent

WEST DES MOINES, Iowa – A large 
mobile classroom – hosted by the Iowa Ag-
riculture Literacy Foundation – has been 
traveling for the past nine weeks, bring-
ing agricultural education on wheels to 
an estimated 4,200 students in 45 Iowa 
schools in 14 of the state’s 99 counties at 
no cost.

“Agriculture provides real-world con-
text for science and other core subjects 
students are learning in the classroom,” 
said Kelly Foss, the foundation’s executive 
director in West Des Moines, in a March 
27 media statement. “When students 
step inside the Seed Survivor classroom, 
science comes to life. They see how Iowa 
agriculture impacts their daily lives while 
building curiosity about plant science and 
future careers.”

The 36-foot Nutrien Seed Survivor 
Mobile Classroom – a truck and trailer 
unit, which is handicap accessible and 
includes an entry and exit door – gives 
elementary and middle school students a 
chance to learn how plants grow and how 
agriculture connects to the food they eat 
each day, teaching students about plant 
science through several hands-on learn-
ing stations.

These include stations with interactive 
displays, seed planting tables, and virtual 
reality games that help students under-
stand how plants grow, officials added. 
Students also learn how agriculture is 
connected to their daily lives through food 
and other products. A maximum of 30 
students can participate in the display at 
one time, and it takes 20 minutes to one 
hour to complete the activities and pre-
sentation, depending on grade level.

Katelyn Maass, Nutrien senior manag-
er of downstream communications, North 
America Global Communications, head-
quartered in Saskatoon, Saskatchewan, 
Canada, told Farm World Nutrien created 
Seed Survivor to educate the next genera-
tion about the importance of agriculture.

“Nutrien wanted to give back to com-
munities where they operated, and to 
share their knowledge about what we do 
best – growing healthy plants,” she said. 
“Nutrien has partnered for many years 
with agriculture education programs 
across the U.S., including Iowa Agricul-
ture Literacy Foundation, united by a 
shared mission to bring agriculture edu-
cation into classrooms.”

In 2026, Iowa, Tennessee and Califor-
nia became the only three states chosen 
to host Nutrien’s Seed Survivor Mobile 
Classroom. The program reaches nearly 
100,000 students across North America 
each year, said Megan Lecky, Nutrien pro-
gram adviser.

Foss told Farm World the Nutrien Seed 
Survivor Mobile Classroom is one of sev-
eral foundation projects dedicated to en-
hancing agricultural literacy in Iowa’s 
classrooms: “For the second year, the 
Iowa Agriculture Literacy Foundation is 
partnering with Nutrien to bring this in-
novative traveling classroom to schools 
across the state.

“The program is designed for 3rd and 
4th grade students and offers a dynamic 
introduction to plant science and agricul-
ture, connecting classroom learning to the 
real world in a fun and hands-on way,” 
she said.

She said the name “Seed Survivor” tru-
ly captures the spirit of the program: help-
ing students discover what plants need to 
thrive and survive.

“The curriculum is rich with interactive 
experiences: inside the mobile classroom, 
students rotate through stations that in-
clude multimedia games, virtual reality, 
and talking walls, all focused on plant nu-
trients and crop growth,” she said. “Each 
student also plants a sunflower seed to 
take home, continuing their learning ex-
perience beyond the classroom.”

She said all the resources, materials 
and curriculum for the Seed Survivor tour 

across Iowa are provided free to schools, 
thanks to the foundation’s agriculture lit-
eracy partnership with Nutrien.  

“In addition to the Seed Survivor Mo-
bile Classroom program, the Iowa Agricul-
ture Literacy Foundation offers free year-
round programs, resources and support 
to K-12 educators, inspiring the teaching 

of science, math, social studies, language 
arts, nutrition, and career and technical 
education through the lens of agricul-
ture,” she said.

She added the Iowa Agriculture Liter-
acy Foundation was developed in 2014 
and reaches all corners of the state, with 
a coalition of supporters and agricultural 

stakeholders, including Iowa Agriculture 
in the Classroom, the Iowa Farm Bureau 
Federation, the Iowa Corn Growers As-
sociation, the Iowa Soybean Association, 
the Iowa Pork Producers Association, the 
Iowa Beef Industry Council and others 
committed to “strengthening agricultural 
literacy across Iowa.”

“After the 2026 nine-week tour wraps 
up, we’ll evaluate its impact, and explore 
possibilities for future tours in 2027, and 
beyond,” she said.

In Tennessee, the Nutrien Seed Sur-
vivor Mobile Classroom program is pro-
moted internally through local Tennessee 
Farm Bureau Federation Women’s Lead-
ership Committees and Young Farmer & 
Ranchers, according to Chris Fleming, 
Tennessee Farm Bureau Federation as-
sociate director of special programs and 
Tennessee Agriculture in the Classroom 
program leader.

“It is a challenge offering a program 
statewide with only one unit,” he told 
Farm World. “The process also limits the 
advertising and promoting the trailer to 
Nutrien retail store service areas, first. The 
Tennessee Farm Bureau’s Foundation for 
Agriculture in the Classroom hosts the 
‘Seed Survivor,’ along with Nutrien.

“This year, we concentrated on coun-
ties mainly in the eastern part of our 

Above: The Nutrien Seed Survivor Mobile Classroom program (pictured inside) reaches 
up to 100,000 students across North America each year, according to Megan Lecky, 
Nutrien program adviser. (courtesy of Nutrien)

(Mobile Ag Classrooms
continued on page 13)

QUALITY USED EQUIPMENT OF ALL TYPES

835 Sherrill Rd • Minooka, IL 60447
779-875-9044
smithmach55@gmail com • smithmach55.com

McFarlane 45’ Drag Cart, 
8 Bar, Hyd. Fold,
Good Spikes...

 $6,450

2015 Sunflower 5056-45 
Field Cultivator,

45’ VG 9” Sweeps, 3 Bar 
Spike, Drag w/Baskets, 

Shank Protectors, Very Nice... 
$39,500

2004 Gehl DL10L-44, 
EROPS w/Heat, Missing Upper 
Door, JD Dsl. 4 Spd., PS, 10K 

Capacity, 44’ Reach, Foam Filled 
Tires, 48” Forks, Work Rdy... 

$26,500

2013 Case IH Magnum 290, 
CAH, PS, 3 Pt., PTO, 2200 Hrs., 
Very Nice, 1 Owner Tractor, Has 

Been Deleted... 
$134,500

2008 Case IH ADX 2230, 
Cart Fill Auger, Stored Inside, 

Good Condition...
 $7,450

2014 CASE IH 1255
24-30 Bulk Fill, Clean Sweeps, 

20/20 Gen 2 Monitor, Cable Drives w/
Elec. Shutoffs, Insecticide, Completely 

Rebuilt, Field Ready, Local Farmer... 
$49,500

2015 EZ-LOAD 4B,
4 Box Tender, Tandem Axle, 
Lo-Pro, Honda Engine, Good 

Condition...
$12,500

2005 JD 1790,
16/32 No-Till Bulk Fill, 20/20 Mon., Yetter 
Twister Closing Wheels, Press Wheels, 
Pneumatic Down Pressure, CCS Seed 
Delivery, Vac, Metering Markers, Good 

Cond., Field Rdy... $36,500

DMI 50’ Crumbler, 
Very Good Condition, 

Hydraulic Fold... 
$6,950

2014 New Holland T6-110, 
CAH, Diamond 3 Blade Boom, 2158 Hrs., 

3 Pt., PTO, 2 Rem., 18.4x34 Tires, Low 
Hrs., Extra Set New Blades, 

Work Ready... 
$44,500

Massey Ferguson 175
Loader Tractor,
Gas, WF, 3 Pt., PTO,
New 18.4x30 Tires...

$4,950

2012 Case IH Tigermate 
200, 50’ 5-Bar Harrow,

New Sweeps, Paint Slightly 
Faded, No Welds,

Work Ready,...
$24,500

2016 Landoll 7832-35,
High Speed Disc, 3 Section 

Single Fold Frame, 24” Fronts, 
21.5” Rears, Wing Gauge Wheels, 
Drawbar Hitch, Steel Spring Roller 

On Rear, Field Ready
$57,500

Case 870 
Diesel, WF, 3 Pt. PTO, Runs and 

Drives, All Original... 
$5,450

Case IH 110 
45’ Crumbler, Good Condition, 

Field Ready...
$7,450

2011 CIH 1250, 24-30 Planter, 
Open Center Gauge Wheels, LG 1000 
PTO, Pump, 6” Closing Discs, Bulk 

Fill, New Seed Delivery Hoses Being 
Installed, Field Ready... $24,500

2011 JD 9330
5956 Mi., CAH, PS, PTO, 4 Rem., 
480/50 Michelin Tires w/Duals, 
Very Nice, 2 Owner Tractor...  

$128,500

2004 Kiefer Built 36’,
w/Living Quarters, AC w/Heat Strope, 

4 New Tires, Couch Pulls Out into 
Bed, Refrigerator & Microwave, 

Stove, Bathroom & Shower...
$9,750

Easiload 3 Box Tender,
Tandem Axle, Honda Engine, 

Good Cond...
 $10,500

Gehl 175 Manure 
Spreader,  Single Axle,
 Slop Gate, Single Beater,

540 PTO...
 $5,450

2024 John Deere FC20R, 
20’  Batwing, Like New, 1000 PTO, 

Stump Jumpers, Work Ready... 
$34,500

2011 Remlinger PST Cart, 
12-30 Strip Till w/Montague Cart, 
w/Tank Markers, Good Condition, 

Field Ready... 
$19,500

1950 John Deere A
NF, Gas, Draw Bar,

Very Sharp...
$3,450

CIH 5500 Drill, 30’ Wide, 15” 
Spring, Front Fold, Fold Control 

Box, Press Wheels, Markers, 
Requires 3 Set of Remotes, Nice 

Original, Field Ready... $14,500

2016 John Deere 8345RT
CAH, IVT, 3 Pt., 4 Remotes,

New 18” Tracks, Very Nice...
$99,500

http://www.farmworldonline.com
www.smithmach55.com
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SEE ALL OUR EQUIPMENT AND ADDITIONAL SAVINGS AT

REYNOLDSFARMEQUIPMENT.COMREYNOLDSFARMEQUIPMENT.COM

NATIONWIDE FREIGHT SERVICE AVAILABLE ON USED EQUIPMENTNATIONWIDE FREIGHT SERVICE AVAILABLE ON USED EQUIPMENT

BROWSE OUR LARGE SELECTION USED EQUIPMENT ONLINE HERE:BROWSE OUR LARGE SELECTION USED EQUIPMENT ONLINE HERE:

MuncieMuncie129972129972
16/32 Row, 15/30” Spacing, Exact Emerge, IRHD, CCS

2023 John Deere 1795

FishersFishers127659127659
36 Row, 30” Spacing, RowCommand
2011 John Deere DB90

AtlantaAtlanta129405129405
16 Row,30” Spacing, Exact Emerge, 1.6 Bushel

2017 John Deere 1775NT

AtlantaAtlanta129546129546
24 Row, 30” Spacing, Exact Emerge, IRHD
2022 John Deere 1775NT

MuncieMuncie126858126858

12 Row, Max Emerge 5E
2024 John Deere 1775NT

CCall us today atall us today at  866-920-1376866-920-1376  and we can help you find what you need!and we can help you find what you need!

AtlantaAtlanta132022132022
No Till, 15 Width, 7.5” Spacing

2001 John Deere 1560

$339,000 AtlantaAtlantaC170922C170922
12/24 Row, 15/30” Spacing, Flex Fold, Exact Emerge 

2025 John Deere 1795

AltantaAltanta129550129550
36 Row, 20” Spacing, Central Fill

2022 John Deere DB60

MooresvilleMooresville128128128128
12 Row, 30” Spacing, Flex Fold, Exact Rate
2022 John Deere 1770NT

AltantaAltantaC004979C004979
16/31 Row, 15/30” Spacing, Flex Fold, Max Emerge

2015 John Deere 1795

$249,000 MuncieMuncie130011130011

24 Row, 30” Spacing, Exact Emerge, Row Command
2021 John Deere 1775NT

$387,500 $373,500 

$179,000

AltantaAltantaC004980C004980
12/23 Row, 15/30” Spacing, Central Fill, Flex Fold

2008 John Deere 1790

$59,000

$217,500

$342,500

$95,000

$85,000

$147,500

$27,000

AFTERMARKET
RUBBER TRACKS
AVAILABLE AVAILABLE FOR MOST BRANDS OF COMPACT TRACK LOADERS & EXCAVATORS

SCAN TO LEARN MORE

http://www.farmworldonline.com
www.reynoldsfarmquipmetn.com


state: Knox, Hamilton and Blount utilized 
the program the most,” he added. “It did 
schools in other counties: Coffee, Maury, 
Lawrence and Sumner in middle Tennes-
see because of previous tour success in 
these areas.”

He said the feedback is overwhelmingly 
positive from students, teachers, parents 
and community members: “The paid pre-
senters comment about how engaging 
the program is for the students. It has 
that wow factor that gains attention, and 
enough hands-on activities that allow the 
message to resonate.

“In order to feed a growing population, 
we are going to have to produce more food 
on diminishing, suitable, available land,” 
he added. “This is accomplished by man-
aging the sunlight, air, water, soil, and 
nutrients that plants need. We discuss 
what Tennessee farmers produce and 
whether the things Tennessee residents 
consume are grown locally or imported. 
This allows students to realize that their 
lives depend on a modern, healthy agri-
culture industry.”

He said the teachers receive informa-
tion prior to the visit that allows them to 
prepare students, and assessments and 
online games to continue the investiga-
tion: “Learning what it takes to grow a 
couple of plants that they take home is a 
great way to reinforce the message, and 
spark interest in careers in agriculture.”

He said Laura Purtle, Spring Hill High 
School science teacher in Columbia, 
Tenn., is instrumental in working with 
Nutrien, schools, volunteer presenters, 
and the mobile classroom bus drivers: 
“There are a lot of moving parts involved 
in making a successful tour.

“Finding the schools in locations that 
have time beyond spring break and test-
ing, local Nutrien support and available 
farm bureau volunteers is the reason 
most states are not willing, or invited to 
host. I am so thankful that Tennessee, 
Iowa and California have found a way to 
make this program not only survive, but 
thrive.”

Antitrust lawsuit filed against some U.S. 
fertilizer companies citing price issues

By DOUG SCHMITZ
Iowa Correspondent

NEW YORK CITY – An antitrust 
class action lawsuit was recent-
ly filed against several major U.S. 
fertilizer companies, alleging these 
companies conspired to fix, raise 
and maintain prices for critical ag-
ricultural fertilizers, forcing U.S. 
farmers to pay artificially inflated 
prices, according to the complaint.

Filed in the United States District 
Court for the District of Colorado in 
March, the lawsuit, named Union 
Line Farms, Inc. (of Hopkinson, 
Iowa) v. The Mosaic Co., alleged “a 
coordinated scheme to restrain com-
petition in the markets for nitrogen, 
phosphorus, and potassium (potash) 
fertilizers, collectively known as NPK 
fertilizers.” The lawsuit was filed 
by DiCello Levitt, of New York City, 
along with co-counsel Olson Grims-
ley Kawanabe Hinchcliff & Murray, 
LLC, of Denver, Colo.

The lawsuit names The Mosaic 
Co., of Tampa, Fla.; Nutrien, Ltd., of 
Saskatoon, Saskatchewan, Canada; 
Nutrien Ag Solutions, Inc., of Love-
land, Colo.; CF Industries Holdings, 
Inc., CF Industries, Inc. and CF In-
dustries Nitrogen, LLC, all of North-
brook, Ill.; Koch Agronomic Services, 
LLC, of Wichita, Kan.; Yara Interna-
tional ASA, of Oslo, Norway; Yara 
North America, Inc., of Tampa, Fla.; 
and Canpotex, Ltd., of Saskatoon.

“Most people will never think 
about the cost of fertilizer, but Amer-
ican farmers live with it every day,” 
said Greg Asciolla, partner and chair 
of DiCello Levitt’s Antitrust and 
Competition Litigation Practice, in a 
March 17 media statement.

“When prices for an essential in-
put are artificially inflated, the im-
pact falls squarely on farmers and 
ripples across the food system,” he 

added. “This case is about restoring 
competition in a market that is foun-
dational to American agriculture.”

According to the complaint, during 
the 2021-2022 price spike, “U.S. 
farmers paid more than 60 percent 
higher prices for fertilizer inputs – 
an increase that added an estimated 
$128,000 in costs per farm in 2022 
– while defendants reported record 
profits,” the DiCello Levitt media 
statement said.

In addition, the lawsuit alleged 
that “fertilizer prices soared far be-
yond historical norms and remained 
elevated even after defendants’ 
claimed justifications – such as glob-
al supply disruptions and increased 
input costs – had subsided.”

While declining to specifically ad-
dress the collusion allegations in the 
lawsuit, Veronica Nigh, chief econ-
omist with The Fertilizer Institute 
in Arlington, Va., told Farm World, 
“The Fertilizer Institute strongly 
supports expansion of domestic fer-
tilizer production capacity in order 
to strengthen supply chain reliabil-
ity and support farmers.

“Building on the recent designa-
tion of phosphate and potash as 
critical minerals and congressional 
action on important reforms to the 
federal permitting process, Washing-
ton can help strengthen the domestic 
fertilizer industry and support U.S. 
farmers through policy actions that 
meaningfully expand domestic fertil-
izer production, accelerate adoption 
of fertilizer innovations, enhance 
the most efficient use of fertilizer by 
farmers, and support U.S. food and 
energy security,” she said.

She said recommended actions to 
increase U.S. fertilizer production 
capacity and supply chain reliability 
are focused on six primary areas of 
policy that could be achieved through 
a combination of both congressional 

and administrative actions.
She cited the first three as stream-

lining federal permitting to expand 
domestic fertilizer production; mod-
ernizing energy policy to ensure af-
fordable American natural gas for 
ammonia production; and acceler-
ating innovation, production and 
adoption of advanced fertilizer tech-
nologies.

She said the last three promote 
a more open, fair and transparent 
trade and market environment; en-
able responsible reuse of mine waste 
to expand critical minerals supply; 
and incentivize farmer adoption of 
4R nutrient stewardship and nutri-
ent use efficiency technologies.

According to The Fertilizer Insti-
tute, 4R nutrient stewardship pro-
vides a framework to achieve crop-
ping system goals, such as increased 
production, increased farmer prof-
itability, enhanced environmental 
protection, and improved sustain-
ability.

Nigh said, however, meaningful 
expansion of domestic fertilizer pro-
duction capacity will require a signif-
icant investment of both capital and 
time, as well as important reforms to 
the federal permitting process.

“Typical fertilizer production facil-
ities cost $1-4 billion to build, and 
millions each year to operate,” she 
added. “The global average to plan, 
permit and construct new phosphate 
mining capacity is four to five years. 
In the U.S., the permitting alone for 
the most recently developed phos-
phate mine required 10 years.”

Ryan Drollette, Iowa State Uni-
versity farm management special-
ist, told Farm World, “It would take 
much deeper investigation to speak 
to collusion versus supply and de-
mand, and many other things im-
pacting the fertilizer market right 
now.”
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We Specialize In NRCS Waterway Project Supplies
HIGHEST QUALITY - LOWEST PRICES

812-623-2217 • www.hall-farms.com • 10371 Hall Lane • Sunman, IN 47041

MILROY SHOES
Check Out 
Our Prices 
Before You 

Buy!!!

(765) 629-2109
Mon.-Thur. 8 a.m.-5 p.m.
Fri. 8 a.m.-6 p.m.
Sat. 8 a.m.-3 p.m.
Closed Sundays

MILROY SHOES

9214 S. State Rd. 3
Milroy, Indiana 46156

Pole 
Barn

Building
Packages

Contractors
Available

 ROOFING • SIDING • TRUSSES • LUMBER

Hours: 8-5 Mon.-Fri., Sat. 8-12
2 mi. West of Nineveh, IN

317-933-2609

Standing Seam Metal
WINDOWS • OVERHEAD DOORS • WALK DOORS • INSULATION

COY’S METAL

Goodhew’s All Season
Construction

Specializing in Standing Seam Metal Roofs
Call For A Free Estimate

Ask For Rodney For All Your Metal Needs
765-509-0191

A Company you can trust - Member of the BBB

“Achieving an unmatched standard of excellence”

812-592-0118
IndianaAgriculturalFencing.com

chad@indianaagriculturalfencing.com
Chad Decker

High Tensile Woven Wire Board Barbed Wire812-576-2580 • www.hall-farms.com • 9011 SR 46, Brookville, IN 47012
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Antique Tractors 410
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Dogs-Cats 280
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Fertilizer & Chemicals 360
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Classified Deadline:
Fri. @ 11:00 AM EST

50 BUILDINGS

Escape Soaring 
Heat Costs

with Central Boiler’s 
certified, proven technology 

in the Classic Edge 
Titanium 

HDX OUTDOOR 
WOOD FURNACE.

Call now for economical 
warmth solutions!

CLASSIC COMFORT 
Heating & Supply

888-296-3875
Greenville Ohio

(10-tApr24)

Looking for Cattle
or Have Some

to Sell?
Find them here

or call Kelly
1-800-876-5133

ext. 123
for advertising

ALERT
A L E R T !

A L E R T !
A L E R T !

Beware of text & phone solicitors. Don’t be a victim.
ALERT! If you get a TEXT message from anyone about your equipment, it’s most 

likely a fraud. BEWARE OF JIM BROWN, NATIONAL VEHICLE REGISTRY, 531-242-5967, 
JOSHUA BROWN & MICHAEL BRYANT, 912-771-5495, 434-226-4602 (NC)!!!

They will send you a check that appears to be good, but overpays to the amount of what it costs to pick up equipment, 
and later wants a wire sent to them through Walmart because they now will pay the pick up company. Their check comes 
back bad after a few days, and the Walmart wire cannot be reversed. They have been reported to the Federal Trade 
Commission (FTC) and the Federal Bureau of Investigation (FBI). ALERT!
If you are contacted by a company called National Marketing or Ultimate Market Place from Omaha, Nebraska and oth-
ers, please be careful. Farm World has been alerted about representatives of Boese Media Marketing, Heartland Media 
Group LLC, National Marketing & Ultimate Market Place, Sgt. Christopher (TX), Ryan (IA) anyone requesting transaction 
with PAYPAL account and others claiming that they will work for a brokerage or leasing company that matches buyers 
and sellers together and offers financing to buyers. For $99-$400 dollars they claim they have already brokered a buyer 
for the equipment, and want a credit card over the phone to begin the process. As time goes on, nothing happens, phone 
calls are not returned, and the equipment is not sold. We have heard from over 400 people, and have filed a complaint 
with both the Secretary of State and the Attorney General in Nebraska. If you have any experience with this company, 
please contact Consumer Protection Mediation Center 800-727-6432. Also we would like to hear from you. Please call 
1-800-876-5133 x 302 and ask for Gary.

A scammer will often try to pressure you into making a quick decision and to pay up front.
These are warning signs that should not be ignored!

REMEMBER: If a deal is too good to be true, pass. Do not be influenced by a sense of urgency.
DO NOT GIVE YOUR CREDIT CARD OVER THE PHONE.

HaveHave
SomethingSomething

To Sell?To Sell?

Call KellyCall Kelly

FarmFarm  WorldWorld
ClassifiedsClassifieds

1-800-876-51331-800-876-5133
Ext. 123Ext. 123

(50-tMay29)

(500) hog panels/gates.
Reasonable, new. 734-461-1414.
Fiberglass T posts; 4x8 fiber- 
glass sheets; solid round fiber- 
glass rods; custom fencing; grain  
feeders for cattle. 812-257-9700  
Odon, IN.
Premium 100% bagged pine  
bedding. Kiln dried, no dust, or- 
ganic. Delivery available. Call  
S teve  a t  260 -568 -1585.  
www.flackfarms.com

20 WANTED TO BUY

Metal framed building, 5,000- 
10,000 sq. ft., must have 16’ min.  
side walls, must be avail. Apr. to  
the first of May 2026, on ground  
or standing. 765-365-3924 Carb- 
on, IN.

Notice: If you have standing
timber, call me before you sell!
Premium prices. Charles Fox.  
765-853-9925, 765-238-9233  
Modoc, IN.

Wanted: Gravely walk behind  
tractor w/attachments. 859-380- 
8224 Union, KY.

40 ORGANIC

Gypsum is a great way to add  
Sulfate Sulfur and very water-sol- 
uble Calcium. Gypsum will loosen  
tight soil, increase nutrient ab- 
sorption, improve soil biology,  
and slow leeching of nutrients. Or- 
ganic Fertilizer without the organic  
price! Available in Turner MI. Call  
Lime and Gypsum Products. 517- 
726-1492 or 989-867-4611.

http://www.farmworldonline.com
mailto:ktrue@farmworldonline.com
http://www.farmworldonline.com
http://www.flackfarms.com
www.worchlumber.com
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50 BUILDINGS

Have Something
To Sell?

Call Kelly:
Farm World 

Classifieds
1-800-876-5133

Ext. 123
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160 REAL ESTATE FOR SALE

80 TRUCKS

Advertise it
in the

FarmWorld

Got Straw or Hay?

(50-tMay29)

D&E Buildings and More
Amish Craftmanship

Berne, Indiana | 419-910-0024

All Buildings Custom Built To Customer’s Specs
40’ x 64’ x 14’ 
1= 20’ x 14’ Split Sliding Doors 
1=36” Walk Door 
1=3’x3’ Window

40’ x 80’ x 14’ 
1= 20’ x 14’ Split Sliding Doors 
1=36” Walk Door 
1=3’x3’ Window

60’ x 88’ x 16’ 
1= 24’ x 16’ Split Sliding Doors 
1=36” Walk Door 
1=3’x3’ Window

Call Now About Our 5% Off Tax Sale Discount!

All Materials Top Quality • Yellow Pine Trusses/Nailers
29 ga. Metal, 40 Yr. Color Guarantee

Trusses on 4’ Centers • Hurricane Strap on all Trusses
Roof Purlins & Wall Nailers

Many Other Options Available!

FREE ESTIMATES
CUSTOMER SATISFACTION GUARANTEED

Large Scale Ag Buildings Also Available – We Also Offer 29 Ga. Metal with a 40 YR Warranty

PJ HEAVY DUTY GOOSENECKS
32’ 25K GVWR ..........$16,899.00
40’ 25K GVWR ...............$17,799

PJ PRO GRADE DUMP TRAILERS
14’ $9,995                   16’ $10,699
I-BEAM, 15.4K GVWR, REAR JACKS, 

TARP, 7 GA. FLOOR

16’ STOCK TRAILER
ON SALE NOW $7,899

LIBERTY 20’ TILT TRAILER
I-BEAM, 15.4K GVWR
ON SALE NOW $8,999

HAUL MORE PAY LESS

PJ 30’ LOW PROFILE HYDRAULIC DOVE 
25K GVWR

ON SALE NOW $12,89900

BIG TEX 25’ GOOSENECK
WITH MEGA RAMPS

ON SALE NOW $7,39900

CM 3 HORSE SLANT LOAD
ON SALE NOW $8,39900

WW 16 FT HEAVY DUTY ALL
ALUMINUM STOCK TRAILER,

10K GVWR, CENTER GATE
ON SALE NOW $9,69900

PJ 22’ DECKOVER POWER TILT
POWER UP/POWER DOWN 14K GVWR

ON SALE NOW $6,95000

PJ AND BIG TEX HEAVY DUTY
EQUIPMENT TRAILERS

ON SALE NOW!!

(90-25)

DRTRAILER.NET * DRTRAILER.NET

WE FINANCE * WE FINANCE * WE FINANCE

(734) 439-1441   Milan, MI   DRTRAILER.NET

ON SALE NOW * ON SALE NOW

PJ LOW PROFILE DUMP TRAILER
14’ 14K GVWR $7,29900

16’ 14K GVWR $7,79900

BEST ONE OUT THERE!

PJ 14’ HIGH SIDE DUMP TRAILER
14K GVWR

ON SALE NOW $8,09900

  Milan, MI (734) 439-1441 
  Michiana Location (269) 464-2127 DRTRAILER.NET

(90-40)

www. farmwor ldon l ine .com

Pohlar Forestry Restoration and More LLC

Field Edge Clearing and Branch Trimming: High Reach Boom Mower 

Forestry Mulching and Land Clearing: Fence rows, overgrowth
removal, and invasive species control  

Install Driveways and Heavy Use Pads

Site Prep for buildings on farms and rural property

Install Woven Wire Fence 

Call or Text
 765-580-1584 
765-698-6122

Serving Indiana in Fayette, Union, Franklin,
Rush, Henry, and Wayne Counties

Facebook: Pohlar Forestry Restoration and More LLC

Free estimates Fully Insured 

Locally Owned and Operated
(180-tMay1)

90 TRAILERS

Classified
Deadline

Friday
11:00 a.m.

220 LIVESTOCK EQUIP.
 

Double H Ag-Bag
Ag-Bag machines

Silage bags & Inoculant
Machine rental

John Denny 812-967-3642
(220-tf)

Lu 220DoubleHAgBag 1x1 
6824

3 weeks for the price of 2 Call in Your Ads TOLL-FREE — 1-800-876-5133, Ext. 123 
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8 TRUCKS

10 INDUSTRIAL EQUIPMENT

(5-tf)

(5-tf)

NEW & USED TRUCKS, JET TRAILERS,
GRAIN BEDS & HOISTS

1026 N. Lincoln St., Greensburg, IN

(812) 663-7111
Look at our entire inventory @

www.shirksinternational.com (8-12)

‘07 IH 8600 Tandem Daycab, Cum-
mins, 10 Spd, Air Ride & Cab--$19,500   
(I07214)

‘05 IH 8600 Tandem Daycab, Cummins, 
10 Spd, Jake, Air Ride & Cab, 280K 
Miles--$23,500 (I05348)

MOVE ‘EM OUT SALE ON ‘08 & ‘09 IH 
TANDEMS!!! $19,500 EACH! ALLISON 
AUTOMATICS W/PTO GEAR!

‘10 IH 8600 Tandem Daycab, 410HP Cum-
mins, 10 Spd, Air Cab, 299K Miles, GREAT 
GRAIN HAULER!--$27,500 (I10349)

9 TRAILERS

DRAKE 
TRAILERS
Hopper Trailer Repairs

Steel or Aluminum
Sandblasting and 

Painting
Shurco Tarps and Parts

Call for booking of
painting & repair.

For Appointments Call
317-512-0546

(9-tDec5)

GRAIN
HOPPER 

TRAILERS
For Sale Or Rent

38’, 40’, 42’
U.S. Leasing
419-363-3901

(9-tJan.16)

(5-tOct17)

$11,950 $20,350

$31,250 $48,450

• 1-16’x11’ split slider door
• 1-36” walk door
• Truss 4’ on center

• 1-20’x14’ split slider door
• 1-36” walk door
• Truss 4’ on center

60’x120’x16’
• 2-30’x16’ split doors
• 1-3’ walk-in door
• Engineered truss
• 4’ on center

• 1-20’x14’ split slider door
• 1-20’x12’6” split slider door
• 1-36” walk door
• Truss 4’ on center

We can customize any barn design!
Call or stop in today for a quote

on your next farm project.

Monday-Friday 7am ‘till 5pm, Saturday 7:30am ‘till 12 noon

Free Delivery

Steel Building Pkg.
100’x125’x16’

• 2-16’x14’ overhead doors 
with openers

• 1-3/0x 7/0 walk door

$108,950 Erected

FarmWorld
C L A S S I F I E D S  W O R K

(5-12tfx)

125,400
189,000

7 RECREATIONAL VEHICLES

6 CARS
2012 Mercedes 300C, 70,000 
mi., exc. cond., $18,900. 765-
529-2000 New Castle, IN.

1999 Valkrie Honda Touring 
bike, 6 cylinder, 19,000 mi., one 
owner, $6500. 765-529-2000 
New Castle, IN.

JD Gator 550 SUV 4S, tilt bed, 
189 hrs., windshield, 4x4, very 
nice, styled wheels. Priced for 
quick sale. $10,600. 765-585-
3478 West Lafayette, IN.

“NO REFUNDS ON CANCELLATION
OF CLASSIFIED ADS!”

(2) Mack trucks, 2005, 2004, 
427 motor, 10 spd. uni-shifts, 1 
runs, 1 doesn’t, $25,000 pair. 
812-606-0075.

1 owner ’78 Ford L700, 5 and 2, 
w/Omaha 16’ grain bed and hoist. 
$3750. 317-512-2129.

1974 C60 Chevy, 4 plus 2 spd., 
16’ bed, 33,700 miles, $4000. 
765-647-5246, 765-309-4809 
Connersville, IN.

1974 Chevy C60, 5+2 trans., 
really nice, really clean truck, 
$3000. 815-546-2633 San 
Pierre, IN.

1975 Ford L700 grain truck, 18’ 
bed, roll tarp, V8 4+2, $3000 
obo. 765-749-7382 Albany, IN.

1979 Ford F600 w/16’ bed & 
hoist, 450 bu., like new tires, 
strong truck. 317-919-6921 

1980 Ford F800, CAT dsl., 18’ 
bed, tandem, gd. tires, 5 spd., 2 
spd., grain doors, $11,000. 937-
456-2150 Eaton, OH. 

1983 GMC 7000 grain truck, V8 
gas, 5&2, 16’ bed and hoist w/
52” sides, roll tarp, tri-fold cargo 
doors, AB, like new 10x20 radial 
tires. 812-614-2246 Westport, 
IN.

1984 Int. S1954 grain truck, 
466 dsl., 5+2 trans., air tag, 18’ 
Omaha box, gd. tarp, $11,500. 
815-546-2633 San Pierre, IN.

1990 Chevy 1T dually, 4x4, ext. 
cab, one owner, garage kept, no 
rust, very nice cond., (6) new tires 
& brakes, $5300. 812-606-6040 
Bloomington, IN.

1990 Volvo single axle tractor, 
315 Cummins, 10 spd. trans., 
$1800. 740-507-2687 Danville, 
OH.

1991 Ford F700, w/16’ bed & 
hoist, 450 bu., gd. tires, clean 
truck. 317-919-6921

1997 Chevrolet 3500, dually, 
extended cab, 454 auto., some 
rust, $3000 obo. 513-309-1041 
Blanchester, OH. 

1998 2004 Peterbilt day cab, 
AR, alum. wheels, truck not driven 
in the winter. 216-219-9507 And-
over, OH.

1999 F350 power stroke, dsl., 
4x4, regular cab pick up truck, 
162,000 mi., asking $8250. 937-
459-4449 Greenville, OH.

2000 Int. 4900, 466 DTA Allison 
auto., 16’ grain body, hoist, gd. 
older truck. 517-262-1759 Hor-
ton, MI. 

2000 KW T800 day cab, C12 
CAT, 8LL, wet kit, 900K mi., no 
ELD, very clean, ready to go, 
$23,000. 765-524-0633 New 
Castle, IN.

2001 Dodge 2500, 4WD, dsl. 
eng., w/snowplow, $7950. 765-
529-2000 New Castle, IN.

2002 Dodge Cummins, Extend-A-
Cab, 6 spd., 232,000 mi., new 
paint & cold air. 859-358-7865 
Berea, KY.

2003 Chevy Silverado LS, 2500 
HD, 4x4, Dura Max, extended 
cab, long bed, clean, rebuilt title, 
165,000 miles, $11,250. 937-
564-2794 New Madison, OH.

2003 Int. 4300, 7 yd. dump, 
looks & runs very gd., need gone! 
Call 517-262-1759. More trucks 
avail. 
2003 Mack 6-13, 10 spd., 64” 
sleeper, $12,500. 765-529-2000 
New Castle, IN.
2004 IHC 4300 live tandem, low 
miles, brand new Scott 18’ grain 
body & hoist, tarp, hard to tell 
from new, pics avail. More trucks 
avail. 517-262-1759 Horton, MI. 
2006 Int. 9200I, day cab, 900K 
mi., ISX Cummins, 10 spd., newer 
wet kit & tank. 812-521-2189 
Brownstown, IN. 
Ford C750 cabover, live tandem, 
18’ bed and hoist, 391 V8, 5x2 
speed, good shape, $4750. 937-
823-2209 Lewisburg, OH.
Monroe 8’ service body, came 
off of Dodge 3/4T, exc. cond., 
$4250. 317-431-4720 Franklin, 
IN.
New takeoffs, Chevy, Ford and 
Dodge, pickup beds, tailgates and 
step bumpers. 317-422-5815 
Franklin, IN.
Reman 6.7 & 5.9 common rail, 
Cummins motor, warranty 6 
mos./10K, from $3200. 270-427-
4588 Tompkinsville, KY.

GREAT LAKES 
PETERBILT

7) ‘14-’16 Pete 579 Day Cabs 
Paccar MX-13, 10 Spd., 2nd 
ultra shift, starting at  . . . . . .  
. . . . . . . . . . . . . . . . $46,500

10) ‘13 Pete 386 Day Cabs, 
Paccar MX-13, 10 Spd., start-
ing at . . . . . . . . . . . $46,500

2) ‘07 Volvo VNL Day Cabs, 
VED 12, 10 Spd. . . $29,900

20 Stores
Over 70 40 Day Cabs In Stock

5900 South Port Rd.
Portage, IN 46368

219-763-7227
(8-46)

Farm World
classified ads
can now be

viewed online @

www.farmworldonline.com
PJ 25’ HEAVY DUTY PINTLE 25K 

GVWR, MONSTER RAMPS
ON SALE NOW $10,49900

PJ 32’ MONSTER RAMP
25K GVWR

ON SALE NOW $10,59900

14’ W-W STOCK
ON SALE NOW $4,699 PJ 14’ LOW PROFILE DUMP TRAILER

#1 SELLING IN USA
ON SALE NOW $7,09900

ALL PJ DRIVE OVER FENDER
SUPERWIDE TRAILERS

ON SALE NOW $

BIG TEX 40’ 35+5,
MEGA RAMPS

ON SALE NOW $11,89900

HUGE SELECTION OF ENCLOSED 
TRAILERS

(9-25)

(734) 439-1441   Milan, MI   DRTRAILER.NET

WOLVERINE 34’ 2 CAR
ALL ALUMINUM TRI AXLE
ON SALE NOW $7,59900

1980 Timpte alum. hopper bot-
tom, new undercarriage, brakes. 
Good tires and tarp. 937- 423-
4967, 937-547-1767.
1983 Chamberlain alum. hop-
per trailer, 40’ long, $7500. 740-
606-8401 Washington CH, OH.
1986 Timpte 40’ alum. hopper 
btm. trailer, 11R24.5 tires, holds 
air, new tarp, 64” sides, lights 
work, gd. cond., pulls well, $9500 
obo. 812-620-2271 Campbells-
burg, IN.
1987 39’ Fruehauf aluminum 
framless dump, liner, good tires & 
brakes, new cylinder, Shur-Lok 
tarp, 3 way tailgate, not rusty or 
corroded, $11,000. 765-524-
0633 New Castle, IN.

1995 Wilson Commander, 39’, 
alum. wheels, 50% rubber, good 
cond., $16,500. 765-438-9796 
Sharpsville, IN.
1996 Great Dane dry van trailer, 
48’x102”x13’6”, tandem axle, 
road ready, $2500. 513-560-
7053 Bethel, OH.
2002 Bison 12’ stock trailer, 7’ 
tall, $2950. 765-529-2000 New 
Castle, IN.
2011 Cornhusker 800, 
43’x102”x80”, 455-55 super sin-
gles, 30”x54” traps, (2) vibrators, 
tire inflation system, $21,000 
obo. 419-296-5396 Elida, OH.
2018 Corn Pro 16’ bumper pull, 
stock cattle trailer, $5650. 765-
529-2000 New Castle, IN.
Livestock and flatbed trailers. 
Wholesale Trailers 615-714-3894 
Lebanon, TN.

FarmWorld
C L A S S I F I E D S  W O R K

2007 Case WT 1150K dozer, 
hystat, CAH, 22” pads, 11’ blade, 
new cutting edge, 2956 hrs., well 
maintained, exc. cond., $99,500. 
330-243-5822 New Philadelphia, 
OH.

2012 308 DCR CAT, 1745 hrs., 
blade, hyd. thumb, heat, AC, 2 
buckets w/quick disconnect, hyd. 
quick connects on boom, 
$72,000. 317-362-4152 India-
napolis, IN.

2015 CAT 262D skid loader, 
nice, CAH, loaded w/options, 
$28,500. 765-576-0022 Wil-
liamsburg, IN. 

580B Case backhoe, gd., farmer 
owned, $7000. 765-969-1422 
Losantville, IN.

Case 580SM Ser. 3 backhoe, 
nice, work ready, 4x4, Extend-A-
Hoe, cab, 5300 hrs., $37,500. 
765-576-0022 Williamsburg, IN.

CAT D6MXL dozer, work ready, 
AC & heat, fingertip controls, 
11,000 hrs., $39,500. 765-576-
0022 Williamsburg, IN.

Cepco S180 pull scraper, 18 
yard capacity, hitch avail. for Stei-
ger tractor, works gd., $14,500. 
219-819-6816 Rensselaer, IN.

Good used forklifts; also parts & 
repair services. Most makes & 
models. Parke Co. Dsl. 765-597-
2015 Marshall, IN.

JD 120 excavator, gd. machine, 
just needs hyd. pump, 5300 hrs., 
$24,500. 765-576-0022 Wil-
liamsburg, IN.

JD 450C TLB, $13,500 & JD 
555, 4-in-1 bucket & winch, 
$20,500. 502-724-8520 South-
ern, IN. 

Liebrecht tandem axle tile cart. 
Uses tractor hydraulics. Model 
#3000, Serial #156. Owner retir-
ing. $3500. 419-266-1999 Oak 
Harbor, OH.

Tile stringer cart, same as new, 
hyd. power tilt, 12V hyd. tilt, wire-
less remote, 11L-15 implement 
tires, $4400. 260-450-5313 An-
drews, IN.

Rush Co., IN
60 Acres Pending
4.5 Acres Pending

15.5 Available
1100 North & S.R. 3

$25,000 per acre
United Real Estate

Kenny Aulbach
317-509-3420 (160-11)

210 CATTLE

(220-6tfx)

Elaine
22MPECleaningSystems 2x2 6338

PRESSURE 
WASHERS

Superior Technology - Performance - Features
Gas Powered 10-23 HP

A Machine For Every Task

For A Free Demonstration
Call 765-482-4776

New & Used
Sales & Service Since 1977

                CLEANING SYSTEMS
1326 W. Main St.             765-482-4776             Lebanon, IN

CLEANING SYSTEMS®

(22-12tfx)

PRESSURE 
PRONilfisk

(220-12tfx)

(180-tf)

1988 International E2575 with  
18’ rock bed, runs and drives but  
rough, $3,000 obo; 1969 Dodge  
800 diesel, lime spreader truck,  
$3000 obo. 812-483-0163 812- 
483-3047 Wadesville, IN.
1989 Dodge 3/4T, dsl., 5 spd.,  
4x4, $5500. 317-512-2129  
Franklin, IN.
2000 Chevrolet 3500 HD, 11’  
flatbed, 88K mi., 454 auto., no  
rust. 812-639-1834 Jasper, IN.

2007 Mack Pinnacle CXP613 Al- 
lison 4000 transmission, MP7  
Mack engine, 198,314 miles, rust  
free. 269-838-7001, 269-838- 
8059 Nashville, MI.
New take off truck beds,
tailgates & bumpers.
317-512-2129 Franklin, IN.
New takeoffs, Chevy, Ford and  
Dodge, pickup beds, tailgates and  
step bumpers. 317-422-5815  
Franklin, IN.

Used alum. livestock trailer,  
20’x7’. 317-919-6921 Sheridan,  
IN.

100 INDUSTRIAL  
EQUIPMENT

Case 1150 crawler loader,
4 in 1 bucket, w/ripper, $7800.  
765-541-2737 Cambridge City,  
IN.

150 REAL ESTATE  
WANTED

FARMLAND WANTED: 15 to  
25 acres. Young couple and be- 
ginning farmers seeking flat, open  
tillable or bare ground in Tipton,  
Howard, Hancock, Madison, Del- 
aware, or Henry County, IN. Little  
to no wooded acreage preferred.  
We are looking to put down roots  
building a home and working farm  
facilities to carry on a long family  
legacy in dairy beef and show cat- 
tle. This ground will stay in agri- 
culture. Serious, pre-approved  
buyers. Private sale welcome.
Contact: Nate Brooking at 812- 
3 0 9 - 9 4 2 3  o r  
nateb7988@gmail.com.

160 REAL ESTATE FOR  
SALE

57 acres Roachdale, IN. 40  
cropland, owner has installed  
bridge over creek, has 2 conven- 
ient entrances, land has been well  
maintained, wooded area remains  
untouched. Contact Karen 317- 
797-9561. 
60 acres Greene Co., IN. 20 ac.  
+/- tillable, farm house, steer  
barn, 2 hay barns, 2 1/2 ac. com- 
mercial fish production lake with  
current fish markets of $140,000  
yearly. 812-847-5083.

Benton Co., IN: 40.22 acres,  
patterned tiled, exc. soils, west of  
Fowler; Tippecanoe Co., IN:  
251.82 acres, west of Romney,  
exc. soils. Howard Co., IN:  
111.33 acres, 3 tracts, exc.  
soils, south of Greentown.
Vermillion Co., IN: 293.21  
acres, south of Dana, exc. soils.
Vermilion Co., IL: 100 acres  
NW of Potomac. Piatt Co., IL:  
281.35 acres, patterned tiled,  
exc. soils, avail. 2026 crop year,  
west of Atwood, IL. Vermilion  
Co., IL: 82.33 acres, southeast  
of Hoopston, on road 3850  
North, patterned tiled, exc. soils.  
Whitehead Real Estate. Lafayette,  
IN. 765-426-8250.

80 mile grain bin service.
Dismantling & rebuilding grain  
bins only. Specializing in used but  
also putting up new bins. Honest  
pricing within 80 mile radius of
Argos, IN. Verlin Imhoff 574-281- 
8242.
Dismantle & repair stave silos.  
812-596-2757 Hope, IN.
Storm shelters, driveways, site  
prep, brush cutting, earth moving,  
grading, dozing, power raking,  
seeding. 317-531-7973. 

(1) Holstein bull, embryo trans- 
plant, weighs 1050 lbs., $2600.  
765-561-0138 Rushville, IN.

(3) Holstein steers, approx. 400  
lbs., castrated, vaccinated. 260- 
849-2489 Bryant, IN.

Angus bulls for sale. Stewart  
Select Angus. Greensburg, IN Call  
A n d r e w  8 1 2 - 6 1 4 - 4 8 6 7  
www.stewartselectangus.com

FEEDER CATTLE. YEARLINGS  
& CALVES. VACCINATED. TRUCK- 
ING AVAIL. S&B CATTLE. 859- 
750-8838 COLD SPRINGS, KY.

Impressive group of fall born  
Simmental bulls sired by: Schoo- 
ley Standout, Rockin H Captivate,  
and Rodes Powerhouse. Dams  
are on site. Can be seen at Hart- 
zell Livestock Farms. Greenville,  
Ohio. 937-564-2827. 

Oesterling Angus bulls. Perfor- 
mance and semen tested. 812- 
212-2058 for more info. 

Purebred & Simm Angus bulls,  
15 mos. old, semen checked,  
vaccinated, wormed, ready for  
service. BVD and Jones free.
812-569-9414 Seymour, IN.

Reg. Angus bulls. Bob Butler.  
502-593-1260 Nabb, IN.

Reg. Angus bulls. Powerful &  
growthy yearling Angus bulls.  
Sired by popular AI sires. Semen  
tested & ready to work. Cover- 
dale Angus. 317-363-4943 Frank- 
ton, IN. 
Yearling Jersey bull, Loaded X  
Bancroft. 812-525-2849 Sey- 
mour, IN.

JEFF
937-687-2305

Highest 
Paid

CASH PAID
for crippled or cull cows, bulls & horses.

Also buying horses.

(21-26tfx)

(40) KG Johnson farrowing  
crates, gd. cond. 937-538-8516  
Anna, OH.
Miraco waterers, energy free,  
MiraFount; Lil Spring. Sale on in- 
ventory. 812-699-0856 Linton, IN.
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410 ANTIQUE TRACTORS

380 FERT. / CHEMICAL APPLICATION EQUIP.

PLEASE NOTE:
15 Word Minimum 
On All Classified 

Word Ads

440 FARM EQUIP. 
WANTED

FarmWorld 
C LASS I F I EDS  WORK

10277 S. 250 W.
Flat Rock, IN

812-587-5187
flatrockag.com

(380-tJune25)
Tanks/Trailers

Enduraplas Transport Tanks
Many Sizes in Stock

2025 Pitts 40’ Drop 
Deck Liquid Tender

Enduraplas Nurse Trailers
Many Options Available

Enduraplas Flat Bottom
Storage Tanks

Many Sizes Available

340 HAY & STRAW
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350 FEED-SEED

WANTED
DAMAGED

GRAIN
We pay top dollar

for damaged grain.
Trucks and vacs

available.
Immediate response

anywhere.

Pruess
Elevator Inc.

1-800-828-6642
(350-tJan8‘27)

360 FERTILIZER & CHEMICALS

FORAGE PELLETS
 • Alfalfa pellets – 40 lbs. and 2000 lbs.
 • Timothy/grass mix pellets – 2000 lbs. only
 • Alfalfa/orchard pellets – 2000 lbs. only
Made in Indiana, no binders, no additives

Delivery available 

Contact Flack Farms
at 260-568-1585

steve@flackfarms.com
(350-41)

“NO REFUNDS ON CANCELLATION 
OF CLASSIFIED ADS!”

Prairie Haven Farm 
Hay & Straw for Sale.

3x3 – big squares & rounds
5x6 – rounds

618-838-2554   Xenia, IL
(340-tf)

Rachel
 340StephenEast 1x1 7150

Breeding age boars and small- 
er, cross bred commercial. 513- 
235-8879 Liberty, IN.

260 SHEEP
Fullblood White Dorper Rams.  
Yearling, October and December .  
Sand Creek Dorpers. 812-593- 
0391 Greensburg, IN. 
Katahdin sheep, ewes, rams &  
lambs, $300 ea. (100) to pick  
from. 502-348-8252 aft. 6 p.m.  
Bloomfield, KY.

280 DOGS - CATS
Jack Rat pups, DOB 02/12/26,  
1st puppy shot 4/7/26. 419-852- 
3458 Ft. Recovery, OH.
Reg. Border Collie pups, top  
bloodlines, healthy. JD’s Stock  
Dogs. 812-521-2058 Seymour,  
IN.

290 HORSES
Cash paid for sound & crippled  
horses. Also buying cows & bulls.
937-687-2305.

300 POULTRY
Pasture raised chickens, pro- 
cessed & shrink wrapped, ready  
for your freezer, approx. 5 lbs. of  
bird dress weight, $3.25/lb. Call  
to order. 765-962-4319 Rich- 
mond, IN.

340 HAY & STRAW
(19) round bales, 400 lbs., first  
cutting, $25 ea. 765-617-4877  
Alexandria, IN.
(25) round bales 5x6 grass hay,  
$35 a bale. 765-265-4430 Con- 
nersville, IN.
(3) 50 lb. bags of Becks Alfalfa  
and Orchardgrass seed. $235.69  
per bag. Union City, Indiana 765- 
964-3475.
(50) round bales hay, 4x4, net  
wrapped, baled dry, stored in- 
side, $45. 765-561-8807 Arling- 
ton, IN.
1st cut alfalfa grass mix, 3x3x8.  
567-279-4544 Versailles, OH.
Alfalfa & grass hay. Horse &  
dairy quality, high protein & RFV,  
small or large sq. bales & rounds.  
Delivery available. Smith Sales,  
Inc. 606-303-3867 Dunnville, KY.
Big squares 2x3x8 grass, $46;  
small squares avail. in grass &  
brown. Delivery avail. 513-417- 
1185, 812-438-3757 Rising Sun,  
IN.
Mixed hay wheat straw 3X4  
bales, rye straw 3X4 bales,  
stored inside, delivery avail. 419- 
262-3699 Graytown, OH.
Orchard grass Brome grass,  
sm. squares and lg. round. 765- 
265-3253 Milton, IN.
Small square bales of hay.
Grinstead Hay Farms.
317-966-2305 Kokomo, IN. 

Clean oats, full fat soybean meal  
& roasted corn, bulk or bagged.  
39 lb. test weight. Call for price.
937-308-0560 Arcanum, OH. 
KELP - Acadian Kelp Meal for  
livestock mineral & soil amend- 
ment. Multi-bag & pallet quantity  
discounts. Grazing Systems Sup- 
ply, Inc. 888-635-8588.
Mammoth c lover  seed,  
cleaned, tested, bagged, $105  
per bushel, 60 lbs. 419-212-0643  
Montpelier, OH.

Straw, small square bales, $4  
per bale. 513-490-4791 Oxford,  
OH.

FarmWorld 
C LASS I F I EDS  WORK

Gypsum will increase nitrogen  
utilization, soil biology as well as  
loosen and tighten soils. Gypsum  
will also help water and nitrogen  
absorption into the plant’s root  
zone while adding water soluble  
calcium and sulfate sulfur. Apply  
any time of year! Ask about our
recycled gypsum and our spring  
special! Available in Turner MI.  
Lime and Gypsum Products, Inc.  
517-726-1492 or 989-867-4611.
New foliar or soil products.  
Beck’s PFR proven. Seeking soy- 
bean growers within 120 miles  
from Louisville, KY. Call now for  
more info. Henry Yoder 740-398- 
1720.

2016 Agro-chem 15 knife side  
dresser, 1750 gal. tank, exc.  
cond., $29,500. 765-993-4250  
Liberty, IN.

Top Aire serial# 6094, 1000 gal.  
tandem pull type, markers and  
hyd. fold, 40’ sprayer, $3500.  
606-782-1825 Cynthiana, KY.

390 AUGERS
Warehouse pricing on May- 
rath swing-aways, roll-aways,  
inline drive, top drive, large  
selection, many sizes on  
hand. Prompt delivery avail- 
able. Call 877-846-5381 days,  
419-303-6881 eves. Delphos,  
OH.

(2) AC model B tractors, (1) w/ 
sickle bar, (2) plows. Make offer.  
513-385-8444 Cincinnati, OH.

Brown County Antique Machin- 
ery Show featuring Case, CO-OP,  
& Cockshutt Tractors/Equipment  
May 1-2, 4-H Fairgrounds, Nash- 
ville, IN. Brenda Rodgers 812- 
340-8366.www. farmwor ldon l ine .com

JD tractors or combines for  
parts or repair. 812-591-2144 or  
812-525-1963 N. Vernon, IN.

We Buy Damaged Tractors Not  
Worth Repairing. 937-548-0718.

450 TRACTORS

Case IH 7110, MFWA, 6000  
hrs., $24,000. 574-336-5106  
Walton, IN.

JD 8285R 2012, only 1800 hrs.,  
new Micheline tires, like new  
cond. 419-733-0921 Fort Recov- 
ery, OH.

JD 9220 tractor, 4x4, power  
shift, 3 pt., 4 remotes, 325HP,  
650/45x42 duals 95%, gd. cond.,  
$49,000. Retiring. 937-336- 
9809, 937-974-8113 Lewisburg,  
OH.

MF 265, field ready, complete  
overhaul in 2009, good tires, new- 
er paint. Very strong, dependable  
tractor . 513-378-0171 Lawren- 
ceburg, IN.

NEW & USED
REBUILT
TRACTOR 

PARTS
Many late model machines

4295 Richmond • Palestine Rd.
New Madison, OH 45346-9608
(937) 548-0718

(450-tf)

Hill-T Farm
Inc.

Classified
Deadline

Friday
11:00 a.m.

FarmFarmWorldWorld Classified ads  Classified ads 
can be placed on our website at:can be placed on our website at:
www.farmworldonline.comwww.farmworldonline.com

or called in ator called in at
1-800-876-51331-800-876-5133
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560 MISC. FARM EQUIPMENT

480 GRAIN BINS & DRYING EQUIP.

530 HAY EQUIPMENT

“NO REFUNDS ON 
CANCELLATION OF
CLASSIFIED ADS!”

CATTLE
ANGUS

STEWART SELECT ANGUS. Bulls, cows, 
heifers. Performance tested. Annual Bull Sale 
2nd Mon. in March. Greensburg, IN.

 812-614-4867 
www.stewartselectangus.com

OESTERLING ANGUS, Annual Production 
Sale, 3rd Sat. in Jan. Performance tested. 
Strict herd health. Batesville, IN

  812-212-2058 or 812-212-2475. 
www.oesterlingangus.com

SCHIBLEY CATTLE CO., Bulls & Heifers. 
4738 W. Old Brownsville Rd., Brownsville, IN 
47325, 765-914-5018

POLLED HEREFORD

BECK POWELL, Bainbridge, IN. 765-522-3235. 
765-720-1696 & 765-522-3396. Bulls & heifers. 

LARRY KENDALL, 6002 Happy Hollow, Osgood, IN 
47037.  (812) 662-5062

No matter what your breed is ,  adver tise it here! !

Breeders DirecBreeders Directorytory
PAID IN ADVANCE. 

1 line—$63.62 per year

Each additional line: 
$43.32 for 1 year

510 TILLAGE (PLOWS, 
DISCS, ETC.)

470 FARM TIRES

Lu 540Du-MarWelding 1x3 
7028

FARMERS
We Rebuild Liquid

Manure Tanks
Vacuum - Top Fill

Any Make - Any Size
5/16” Tanks on 
Larger Sizes
Drive a Little 
Save-A-Lot

We Can Ship Parts

Du-Mar Welding
10305 Fowler Rd.

Hanover, MI 49241
517-524-2650

(540-tf)

500 WAGONS

KUHN • WESTFIELD • HUTCHINSON • KRAUSE
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West Lafayette Agri Sales
Leasing program available

COME VIEW PICTURES OF OUR USED EQUIPMENT BELOW AS WELL AS 
CHECK OUT OUR LARGE SELECTION OF IN STOCK NEW EQUIPMENT 

ON OUR WEBSITE
www.wlagrisales.com

West Lafayette Agri Sales
703 EAST BENTON STREET, OXFORD, IN 47971

800-201-2062 • www.wlagrisales.com (560-tf)

BUSH HOG • SCHULTE • J&M • KUHN • WESTFIELD

USED AUGERS
02’ Westfield MK 10”X71’ Swing-Away LP Hopper .............$ 5,000
’15 Westfield MKX 10”X73’ Swing-Away LP Hopper ..........$ 9,500
’14 Westfield MKX 10”X73’ Swing-Away LP Hopper ..........$ 13,000
’20 Westfield MKX10”X73’ Swing-Away LP Hopper ...........$ 17,000
’21 Westfield MKX 10”X73’ Swing-Away LP Hopper ..........$ 18,000
’20 Westfield MKX 10”X73’ Swing-Away LP Hopper ..........$ 17,000
’21 Westfield MKX 10”X73’ Swing-Away LP Hopper ..........$ 16,000
’22 Westfield MKX 10”X73’ Swing-Away LP Hopper, Hyd PS .....$ 19,500

USED TILLAGE
’10 Krause 6200-36, 5-Bar Spike, Rr Hitch, Hyd Gang, .....$ 45,000
’15 Kuhn Krause 4830-730F7  No Till Shanks, Pull Type ...$ 34,000
Glencoe SS7200 soil saver 7 Shank Disc Chisel ...............$ 8,000

USED ROTARY CUTTERS
’06 Bush Hog 2720 20’ 1000 RPM, 8 Laminated Tires .......$ 15,500
’23 Bush Hog 12815 1000 RPM, 8 Airplane Tires ..............$ 26,200
’12 Bush Hog 12715 1000 RPM, 8 Laminated Tires, Chains ......$ 14,200
’11 Bush Hog 12715 1000 RPM, 8 Airplane Tires, Chains .........$ 9,900
’02 Bush Hog 12615 1000 RPM, 8 Airplane Tires, Chains ..........$ 9,800
’23 John Deere FC15R 540 RPM, 8 Airplane Tires, Chains .......$ 29,000
‘22 Bush Hog BCSS90 90” Skid Steer Mower....................$ 14,900
’22 Schulte XH1500 S5, 1000 RPM, 8 Laminated Tires .....$ CALL
‘02 Schulte XH1500 S2, 540 RPM, 6 Wheels, Chains .......$ 13,500
’00 Schulte XH1500 S2, 540 RPM, 6 Wheels, Chains .......$ 9,500
20’ Rhino TS12 12’ Flex Wing, 4 Laminated Tires, 540 RPM .....$ 9,500

USED GRAIN CARTS
’10 J&M 750-16 w/ Tarp, 30.5X32 Lug Tires .......................$ 16,000
’09 J&M 875-18 w/ Tarp, Scales, 66X43X25 Floater Tires .........$ 29,000

’12 J&M 875-18 w/ Tarp and 66X43X25 Floater Tires ........$ 25,000
’13 J&M 875-18 w/ Tarp, Scales, 30.5X32 Lug Tires ..........$ 26,000
’15 J&M 875-18 w/ Tarp, Scales, 1000/50R32 Floater Tires .......$ 33,500
’10 J&M 1000-20 w/ Tarp, Scales, 900/60R32 Tires ...........$ 29,000
’23 J&M 1112-20 w/ RH Unload, Tarp, Scales, 1250/50R32 .......$ 76,000
’16 J&M 1112-20 w/ Tarp, Scales, Tracks ...........................$ 86,000
’22 J&M 1112-20 w/ Tarp, Scales (IFarm), V4LT Tracks .....$ 99,000
’22 J&M 1112-20 w/ Tarp, Scales (IFarm), V4LT Tacks ......$ 99,000
‘12 J&M 1151-22T, elect. tarp, LT Track System ................$ 67,000
’13 J&M 1251-22 w/ Tarp, Scales, Tracks ..........................$ 75,000
’23 J&M 1312-20 w/ Tarp, RH Unload, and 1250/50R32 Tires ....$ 92,000
’07 J&M 1325-22 w/ Tarp, Scales, J&M Track System .......$ CALL
’11 J&M 1326-22 w/ Tarp,, J&M Tracks ..............................$ 63,000
’14 J&M 1326-22 w/ Tarp and Tracks .................................$ 82,000
’17 J&M 1522-20 w/Tarp, Scales, GT560, V3 Track System .......$ 95,000
’10 J&M TB6000H 32’ High Speed Head Cart, 4 Wheel Brake ...$ 7,000
J&M HT874 25’ Head Cart..................................................$ 4,000
’09 Frontier HT1232 32’ High Speed Head Cart, 4 Whl Brakes ..$ 4,500
’17 Brandt 1020XR Tarp, Scales, Tracks ............................$ 55,000
’11 Brent 1080 w/ Tarp, 900/60R32 Tires............................$ 19,000
’12 Brent 1082 w/Tarp, Scales (GT460), 1250/45R32 Tires .......$ 47,000
Brent 472 w/ Tarp, and 23.1X26 Diamond Tires .................$ 7,500
Unverferth GC5000 w/ Tarp and 23.1X26 Diamond Tires ..$ 7,500
’08 Unverferth 9250 w/ Tarp, Scales, 900/60R32 Tires ......$ 32,000
’11 Unverferth 1315 w/Tarp, 520/85R42 Walking Duals .....$ 39,000

USED HAY EQUIPMENT
Enrossi 4-Basket Hay Tedder .............................................$ 3,900
John Deere 702A 8 Wheel Rake ........................................$ 3,500

Do you have anything 
farm related to sell?

Advertise them in 
FarmWorld

Call KellyCall Kelly
1-800-876-51331-800-876-5133

ext. 123ext. 123

2131 W. ST. RD. 244, MILROY, IN 46156
765-629-2470 • www.homaninc.com

6915 Olding Rd., Maria Stein, OH 45860
419-925-4349

GSI, Agricultural Buildings,
Mayrath Augers

Serving Our Customers Since 1958
HOMANHOMAN  INC.

GSI • Agricultural Buildings • Mayrath Augers • GSI
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NEW EQUIPMENT  PRICE
Sudenga Drive Over ELECT  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $22,000
GSI 2024 1220 1PH LP Dryer . 36” Legs, Trash Pan, Galv Sheeting  .  .  .  

 .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $94,550
Hutchinson 13x84 S/A  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $32,364
Centrifugal Fan, 25 HP, 480, 3 PH  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . On Sale $4,950
USED AUGERS
2022 Westfield MKX 13x84 with remote power rotate, very good shape  

  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $29,900
2021 Hutchison 13x84 Saw, Great Shape   .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $24,500
2016 Westfield 8/61 S/A, gd. shape   .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $3250
USED EQUIPMENT
FFI CF/SA 600, 3ph 480v NG, 36” legs, Dri-tech/vision control, great 

shape ready to go  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $79,500
Farm King Transfer Auger (Elect, NO MOTOR) 10”   .  .  .  .  .  .  .  .  .  . $2,400
Burchland HYD 13” Auger Driver Over  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $12,500
Utility Auger (Auger Tube Stand incl.) 8”x11”, less than a yr. old  . $1,400
2 .66” Bin Door, MTS  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $200
50 HP 3PH Double Inlet GSI Centrifugal Fan  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $3,000
Transition for 50 HP Centrifugal Fan  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $400
Downwind LP Heater for 50 HP Fan  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $800
LIVESTOCK EQUIPMENT
NEW Artex SB450 Spreader ,450 CU Ft  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $56,500
#4880 Trioliet 2-1600L  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $61,669
Artex S350 Spreader, 400 cu. ft., New   .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $46,335
6’ One Ring Bulk Tank 3 Ton   .  .  .  .  .  .  .  .  .  Not Built $2,266  Built $2,516
6’ Two Ring Bulk Tank 4.5 Ton  .  .  .  .  .  .  .  .  .  .Not Built $2,627  Built $2,927
Artex Spreader SB600 DEMO 600 cu ft   .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $59,325
Bazooka FarmStar 150 bu. Feeder  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $4,950
Bear Claw silage trailer model 1850  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $76,395

 (We Carry “SILA - PRIME” )
Granular - Non-Corrosive • Fermentation Inoculant

We Do Livestock Barn Remodels — Please Call For Quotes
WE CARRY AP PARTS • WE CARRY THORP EQUIPMENT (480-tfx)
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SOLD
SOLD

SOLD

SOLD 560 MISC. FARM 
EQUIPMENT

BATES 
CORPORATION
‘IH & CaseIH Tractor Parts Specialists”

800-248-2955

www.batescorp.com
12351 Elm Road, Bourbon,IN

NEW PARTS

USED PARTS

REMANUFACTURED PARTS

Discover our extensive inventory of IH & CaseIH
Tractor Parts, including those rare and discontinued
components.  Our selection spans from the 1940's to
the present day, ensuring you can find parts you need,
no matter the era of your equipment.  Benefit from our
competitive pricing, efficient service, and same-day
shipment options.  Your tractor maintenance and
repair needs are in capable hands with us. (560-26tfx)

(2) Firestone 16.9x30 field &  
road tractor tires, 70% tread, no  
repair, cuts or sidewall damage,  
$600. 812-569-6709 Batesville,  
IN.

(2) FS 50% tread or more, 480/ 
80R50. 765-277-9634 Lynn, IN.
20.8 8 rail rims w/tires, $300.  
517-526-3272 Portland, MI.

New & used grain dryers, G.T.,  
Delux, GSI. Call anytime 1-877- 
422-0927.
New & used Kongskilde grain  
vacs. New GT recirculating batch  
dryers. Cornwell Equipment. 217- 
543-2631 Arthur, IL.

Odds and ends: Green or GSI  
(early) Add on stair sections, 32”  
sheets $450.00 ea. 12 feet of 12”  
perforated aeration pipe with 3  
feet more solid. (Good for piles or  
Bins w/o aeration) $275. Just in  
10” x 32 feet Utility auger with  
internal bearings. Call Redelman  
Bin Service at 812-663-3164.
Stake ScanMaster II, color sort- 
er. Call for price. 937-308-0560  
Ansonia, OH.

BEST PRICES in Tri State on  
new J&M, Killbros and May- 
rath wagons, grain carts and  
augers. Also Maurer & J&M  
combine bin extensions. De- 
livery avail. anywhere. Call for  
best deal. 877-846-5381 days,  
419-303-6881 eves. Delphos,  
OH.

FarmWorld 
C LASS I F I EDS  WORK

24’ Kewanee model 270 field  
cult., used for parts or can be re- 
paired, $300; 25’ DMI Crumbler,  
used very little, $2500; 15’ model  
2510 bush hog, used for parts,  
$250. 765-499-0353 Keystone,  
IN.

8R-38” Int. model 133 row crop  
cult. 765-860-2825 Tipton, IN.

Brillion roller Model P-10, 16’  
with hydraulic lift. Excellent condi- 
tion. Must see! 812-869-1369  
Crothersville, IN. 

Case International 4300 45’  
field cult. 5-bar Remlinger harrow  
w/rear hitch & rear hyd. 765-860- 
2825 Tipton, IN.

DMI 527 disc chisel w/disc level- 
er on rear; Kongskilde 24’ field  
cult. w/harrow & rolling basket.  
Both in exc. cond. 937-538-8516  
Anna, OH.

Kewanee 1175 24’ hydro fold  
disc. 317-919-6921 Sheridan, IN.

Unverferth rolling basket har- 
row, 31’, new bearings, tires, and  
hoses, $7500. 937-515-0862  
Georgetown, OH.

520 PLANTERS - DRILLS

2014 JD 1770 NT corn planter,  
16R-30”, 1.6 bushel boxes, Star  
Fire 6000 receiver, 20/20 Gen 3  
monitor, markers, Sure Point in  
furrow fert. w/300 gal. tank;
Johnson Blue ground drive pump  
w/2x2 JD coulter, 600 gal. tank,  
Precision planting V-set meters w/ 
row shut offs, Delta Force & fur- 
row force, Martin air adjust row  
cleaners, low acres, gd. cond.,  
$105,000 obo. 814-322-8090  
Westover, PA.

Haukass side arm markers, off  
JD air seeder, 35-40’, $1850.  
517-526-3272 Portland, MI.

Int. 5100 21 hole drill w/grass  
seeder, $2900. 765-541-2737  
Cambridge City, IN.

JD 1770 NT, 16x30, vac., w/row  
cleaners, 2x2 liq. fert., 600 gal.  
tank, $52,000. 317-512-2129  
Franklin, IN.

JD 7240 no till, 11R 15”, 3 bushel  
boxes, $6500. 574-336-5106  
Walton, IN.

530 HAY EQUIPMENT

2008 NH 163 tedder, 1 owner,  
hyd. fold, good tires, well main- 
tained and stored inside. Field  
ready. $7500. 765-721-3333  
Bainbridge, IN.

2008 NH 258 & 260 dolly wheel  
bar rakes w/ NH 252 tandem  
hitch. 1 owner, field ready, good  
condition. $12,500 Call 765-721- 
3333 Bainbridge, IN.

EHE spinner hay tedder, brand  
new, All American made, all parts  
interchangeable. Delivery avail. in  
Indiana. For info. & brochure call  
Kings Repair 765-597-2015 Mar- 
shall, IN. 

JD 327 & 328 balers from $5500  
to $7250. Guaranteed to work  
with satisfaction. NH 488 haybine,  
$2600. Eli G. Knepp. 812-259- 
4678 Montgomery, IN.

JD 74 dolly wheel bar rake  
$4000. Grass Tracker tandem  
rake hitch $2500. All in good con- 
dition and field ready. 765-721- 
3333 Bainbridge, IN.

JD small square baler parts.  
New, used, rebuilt. Free catalog.  
Finger Lakes Equipment.
585-526-6705.

MF 124 baler, works, but needs  
work, have all parts, $1250.
517-526-3272 Portland, MI.

MF baler model #3, $500. 513- 
385-8444 Cincinnati, OH.
New ENROSSI 17’ hyd fold ted- 
der $6950, New ENROSSI 10  
wheel V Bat Rake w/ kicker  
$7850. 765-825-1439 Conners- 
ville In. 
NH 570 small square baler, very  
reliable, ready to go to the field,  
$6500. 812-438-3757, 513-417- 
1185.

540 MANURE  
EQUIPMENT

Balzer 3300 vac tank, new tank  
in 2011, little use since, no-till in- 
jectors, $8000. 765-721-0373  
Coatesville, IN.

(2) JD 3000 Bubbles, $2300 ea.;  
(2) Soil Savers. 812-701-0264  
Dupont, IN.

Brillion 15’ Culti-mulcher for  
parts or repair; Howard Rotavator  
M-100, 3 pt. hitch, 1000rpm w/ 
set of new blades. 317-727-9608  
Anderson, IN.

Extreme post drivers, all mod- 
els, for sale. 937-403-3554 Hills- 
boro, OH.

IH 183 8-30 folding row crop cul- 
tivator w/open top shields. Culti- 
vator was changed to longer dan- 
ish tines for better residue flow.  
M&W 1921 21’ folding rotary hoe.  
IH fast hitch to 3 point hitch adap- 
tor. Various parts for Elmers or Al- 
loway cultivators. 419-680-5238.  
Green Springs, OH. 

Int. 706 dsl. tractor, not running,  
$2250; Int. 1440 combine, needs  
work, gd. eng., $2500. 317-442- 
5951 Wilkinson, IN.

JD cultimulcher, 15’.
765-575-2421 Knightstown, IN.

Many parts for IH Cubs, Fergu- 
son TO’s, Ford 8-9 N’s, Ford 600.  
513-385-8444 Cincinnati, OH.

New CID 6’ bush hog skid steer  
tree reaper $6750. 765-825- 
1439 Connersville In

New EXPRESS STEEL skid  
steer pallet forks $695. 765-825- 
1439 Connersville In 

New IRONCRAFT 3pt rototil- 
lers: 4’ $1450, 5’ $2350, 7’  
$3500. New BUSH HOG 3pt roto- 
tillers: 6’ $3650, 7’ reverse tine  
$4150. 765-825-1439 Conners- 
ville In. 

New IRONCRAFT 3pt driveway  
scraper: 6’ $1650, 8’ $2350.  
New BUSH HOG 7’ driveway  
scraper $2350. 765-825-1439  
Connersville In

New IRONCRAFT 2510 10’ Bat- 
wing mower $11,500, 3515 15’  
$18,500. 765-825-1439 Con- 
nersville In. 

New STOUT 66” skid steer grap- 
ple $1850, Other sizes in stock.  
765-825-1439 Connersville In

To b a c c o  t r a y  r a c k ,  
8’Wx14’Lx2’H, holds 126 trays,  
$800 obo; other tobacco equip- 
ment also. 812-212-9135 Sun- 
man, IN.

Westfield augers MKX2 10”x63’  
swing away, $15,770; MKX2  
10”x73’ swing away, $16,756;  
MKX2 13”x74’ swing away,  
$25,160; MKX2 13”x84’ swing  
away, $27,511; other sizes avail.;  
used JD 35’ high speed discs.  
574-850-6061 Mishawaka, IN.

http://www.farmworldonline.com
http://www.homaninc.com
http://www.stewartselectangus.com
http://www.oesterlingangus.com
http://www.wlagrisales.com
http://www.wlagrisales.com
http://www.batescorp.com
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Protect OHIO looking to fill rural veterinarian void
By DOUG GRAVES

Ohio Correspondent

COLUMBUS, Ohio – There is no 
shortage of small animal veterinari-
ans in Ohio. That is, those who care 
for and tend to the needs of dogs, cats 
and other small domestic pets. There 
is, however, a dire need for large ani-
mal veterinarians.

For years, rural veterinarians have 
been in short supply in the Buckeye 
State. Now, Ohio is investing nearly 
$30 million over the next two years to 
grow their presence. Ohio State Uni-
versity’s Protect OHIO program will 
focus on recruiting more small-town 
vets to fill the gaps.

The USDA lists 10 counties in Ohio 
with a shortage of private practice vet-
erinarians: Allen, Auglaize, Ashland, 
Athens, Fairfield, Holmes, Licking, 
Meigs, Richland and Tuscarawas.

Nearly one-third of Ohio’s 88 coun-
ties are underserved by veterinarians. 
That’s because the economics are diffi-
cult in small towns. Many rural areas 
don’t have enough animal patients to 
sustain a full-time practice.

The few large animal veterinarians 
in place must zig zag across coun-
ty lines to help wean calves and dole 
out vaccinations. Often, owners of sick 
livestock have to load their large an-
imals in a trailer and travel for care, 
and that can be costly for families and 
risky for animals.

Last fall, Ohio State launched Pro-
tect OHIO, a state-funded program de-
voted to reversing the downward trend. 
Rustin Moore, dean of the university’s 
College of Veterinary Medicine, said 
the state couldn’t wait much longer for 
a solution.

“It’s not a new concept or a new 
problem. It’s been there, but it’s only 
getting worse,” Moore said.

It’s critical, Moore said, because 
rural veterinarians monitor disease 
threats in livestock. Veterinarians are 
the first line of defense against ani-
mal-borne illnesses, like bird flu or 
COVID-19, that have big implications 
for humans.

“If it’s one of those infectious dis-
eases that could spread to people or 
even wipe out a whole flock or herd of 

animals, we really need veterinarians 
on the ground in those communities,” 
Moore said.

To combat the shortages, OSU be-
lieves recruitment is key.

Protect OHIO promises to enroll 35 
more students per class year in OSU’s 
veterinary college. They are reaching 
out to high schools, FFA advisers and 
community officials to recruit students 
with an interest in animal care who 
live in small towns.

Student loans average around 
$170,000 for veterinary school, and 
that doesn’t count undergraduate 
costs, according to the American Vet-
erinary Medical Association.

Protect OHIO hopes to offset some of 
that debt through scholarships. Moore 
said they offered $900,000 in scholar-
ships last fall and are educating stu-
dents about loan forgiveness oppor-
tunities for veterinarians who set up 
small-town practices.

In Moore’s view, education isn’t 
enough, adding that the program is 
also conducting town halls across the 
state to understand what support vet-
erinarians need after they get their de-
gree.

One such town hall-style meeting 
was April 7 at the university’s Wooster 

campus. It was the first of several 
gatherings planned across the state in 
which college officials will outline the 
details of Protect OHIO and receive in-
put from producers, veterinarians, ex-
tension educators, commodity groups 
and other rural community partners.

Attendees at the Wooster town hall 
were largely supportive, although 
some pointed out perceived shortcom-
ings in the plan. Moore addressed a 
few of those shortcomings.

“How does the community support 
them when they come back after grad-
uation? Financially, do they provide a 
clinic for them to work out of? Do they 
provide the new veterinarian with an 
ambulatory vehicle that’s stocked?” 
Moore said. “It doesn’t matter how far 
you may live from a farm, investing in 
rural veterinarians is a statewide re-
sponsibility. We have to do this togeth-
er.”

Ohio State’s College of Veterinary 
Medicine will add more faculty to in-
crease class sizes from 165 students 
to 200 students over the next three 
years. The curriculum will also include 
more trips off campus to work directly 
with animals.

Brad Garrison, who runs a veteri-
nary clinic in New Pittsburg in Wayne 

County, Ohio, attended the April 7 
meeting, said he has to serve multiple 
counties in north central and north-
east Ohio.

“We travel much farther than we 
ever used do,” Garrison said. “Most of 
my work used to be centered in Wayne 
County. Now we work in Wayne, 
Holmes, Knox, Stark, Lorain, Ashland 
and Richland counties.”

Then there comes the issue that 
veterinarians must be able to make 
a living at their practice. In the areas 
that are underserved, the livestock 
and number of farms in those areas 
is insufficient to support a practice. 
Moore admits that there must be a vol-
ume of work to generate the income a 
veterinarian needs to support himself. 
Young veterinarians seem reluctant 
to work in rural areas, and frequently 
leave jobs in small towns and sparsely 
populated counties.

Another attendee of the April 7 gath-
ering was Jeff Bielek, who raises sheep 
on a farm five miles south of Wooster 
and sells some of his animals to farm-
ers. Bielek said, “retention of veteri-
narians is the hardest nut to crack.”

Retention is a problem Moore and 
other OSU officials are working on. 
Protect OHIO includes collaborations 
with agencies such as the Ohio De-
partment of Agriculture and nonprofits 
like the Farm Journal Foundation to 
attract and retain more students from 
rural Ohio communities.

In addition, the college is exploring 
ways to provide scholarships and oth-
er funding to students who pledge to 
work outside of large cities, said Ale-
cia Naugle, chair of the Department of 
Veterinary Preventive Medicine at Ohio 
State.

“We are exploring a state and fed-
eral program available to veterinarians 
willing to work in underserved areas,” 
Naugle said. “We in Ohio have been 
leaving that money on the table.”

The next Protect OHIO town hall will 
be April 29 from 6-8 p.m. at the Kelly 
Center (McCoy Room) at Wilmington 
College in Wilmington, Ohio.

Another town hall gathering will be 
May 5 from 6-8 p.m. at The Lodge at 
Hocking College in Nelsonville, Ohio.

Above: Young veterinarians have no trouble entering the large animal vet workforce, but 
what’s needed to keep them in these rural areas is a volume of work to help generate an 
adequate income. (courtesy OSU College of Veterinary Medicine)

Analysis: Strait of Hormuz closure hardest on Brazil’s farmers
By TIM ALEXANDER

Illinois Correspondent

URBANA, Ill. – Concerns over glob-
al fertilizer and oil supply disruptions, 
along with elevated prices, continue to 
weigh on cropping decisions in both the 
U.S. and Brazil. According to analyses 
by university agricultural economists, 
the closure of the Strait of Hormuz 
– which, at press time, was reported-
ly under the control of U.S. warships 
– will result in differing exposure and 
implications for each nation in relation 
to the upcoming 2026-27 crop year.

“U.S. farmers face lower overall sup-
ply risk than Brazilian farmers,” ac-
cording to an April 10 article credited to 
five University of Illinois and one Pur-
due University agricultural economists. 
“The U.S. sources a larger share of fer-
tilizer domestically (nitrogen and phos-
phate) and nearby partners for potash 
(Canada), limiting exposure to Middle 
East disruptions. Moreover, much of 
the fertilizer for the 2026 crop was al-
ready purchased and/or applied last 
fall, before the conflict began.

“For the remaining spring fertilizer 
needs, application rates can also be 
adjusted. For nitrogen, optimal appli-
cation rates suggest that a slight re-
duction in quantity applied is an op-
tion. For potassium and phosphorus, 
soil testing can identify fields where 

reducing application rates won’t re-
sult in near-term yield loss. Input de-
cisions for the 2027 crop are still a few 
months away, providing U.S. farmers 
with greater flexibility to monitor how 
markets evolve before committing ex-
penditures.”

It’s the war’s effect on fertilizer pur-
chases for the 2027 cropping season 
that has most farmers worried. The 
economists noted that for Brazilian 
farmers, the impact from their fertiliz-
er decisions on the 2026-27 crop will 
be felt sooner than in the U.S. Planting 
of Brazil’s first crop will begin in Sep-
tember, but their soybean fertilizer de-
cisions are being made now. Because 
Brazil has a higher exposure to fertiliz-
er imports than does the U.S., the con-
flict could not only impact fertilizer pur-
chase decisions, but ultimately Brazil’s 
soybean global competitiveness.

“Despite both being major fertilizer 
consumers, Brazil and the U.S. face 
different exposure to global markets. In 
Mato Grosso (Brazilian Center-West), 
soybeans are typically planted in the 
Southern Hemisphere spring (Octo-
ber-November) and harvested in the 
Southern Hemisphere summer (Janu-
ary-March). A second corn crop (known 
as “safrinha”) follows, where planting 
occurs with or right after soy harvest-
ing. Corn is then harvested in June-Ju-
ly,” said the economists, explaining 

that this translates into different fer-
tilizer decision windows. “While in the 
U.S. Midwest, the bulk of fertilizer pric-
ing usually happens during the fall to 
early spring, decisions for Brazilian 
farmers are usually concentrated from 
February to May for soybeans and Ju-
ly-November for corn.”

Brazil’s share of consumption met 
by imports of nitrogen, phosphate and 
potash (NPK) between 2020 and 2023 
was about 90 percent, peaking at about 
99 percent in 2023, according to au-
thor research. In addition, the U.S. has 
a greater nitrogen production capacity 
domestically. For nitrogen, Brazil relies 
on urea as the main nitrogen fertilizer, 
primarily from Russia and China, while 
the U.S. has a more mixed profile, stat-
ed study authors Henrique Monaco, 
Gary W. Schnitkey, Nick Paulson, An-
dre Vieira Lobo and Joao Arromatte, all 
of the University of Illinois Department 
of Agricultural and Consumer Econom-
ics, and Joana Colussi, Center for Com-
mercial Agriculture, Purdue University, 
in their farmdocDAILY article “The Iran 
Conflict and Fertilizer Markets: Why 
Brazil Faces Greater Near-Term Risk 
than the U.S.”

Certain major crop producing coun-
tries appear significantly less exposed 
to direct Gulf supply losses. According 
to Global Agriculture, an independent 
international media platform covering 

agri-business, policy, technology and 
sustainability, Egypt sources only 6.4 
percent of its fertilizer imports from the 
Gulf, while China’s share is 9.1 percent.

The news source reported on April 
15 that the conflict in the Gulf region 
is rapidly emerging as a major risk for 
global agriculture, with fertilizer supply 
disruptions now adding pressure to al-
ready fragile food systems. “While en-
ergy markets often dominate attention 
during geopolitical crises, the effect on 
fertilizer trade may prove just as sig-
nificant for farmers, governments and 
consumers in 2026…the collapse in 
Gulf exports of oil, gas and fertilizers is 
already creating shortages and higher 
costs in countries that depend on the 
region for essential agricultural inputs. 
At the same time, nations economical-
ly linked to Gulf markets through food 
exports or labor flows are facing sec-
ondary economic stress,” Global Agri-
culture found.

The April 3 USDA Production Cost 
Report showed anhydrous ammonia 
prices averaging $1,099.50 per ton 
($990-$1,250) in Illinois, an increase 
of $101.17 per ton over the previous 
bi-weekly report. Potash averaged 
$502.50 per ton and urea was selling 
at around $852.50 per ton in Illinois, 
according to the report.
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Illinois farmer turned flood prone fields to his advantage with rice

Above: Blake Gerard looks down a pipe he installed in a rice field. The pipe, known as a 
riser, helps control the water level in his rice field. (Lylee Gibbs photo)Above: Blake Gerard inspects his ready-for-harvest rice field. (photo submitted)

By DOUG GRAVES
Ohio Correspondent

CAIRO, Ill. – Living along the Mis-
sissippe River provides fertile ground 
for farming, but it is also prone to 
flooding. 

Illinois farmer Blake Gerard turned 
this to his advantage by plant-
ing rice. Today, Gerard farms more 
than 2,500 acres across Alexander 
and Union counties. He lives in the 
southernmost tip of Illinois, where 
the Mississippi River carves its way 
past miles of fertile river bottom land

“People kept saying you can’t grow 
rice here,” Gerard said. “I had the 
crop growing in the field and they’re 
like ‘you can’t grow rice, we’re in Illi-
nois, they grow rice in elsewhere, but 
not in Illinois.’”

Gerard saw what others didn’t: 
abundant water, fertile soil and an 
opportunity to turn flooding to his 
advantage. And what pushed Blake 
to pursue rice in the first place were 
floods in 1993, 1995 and 1997.

“We wondered what in the world 
we would do,” he said. “We didn’t 
have crop insurance back then. I 

thought, this is absurd, I have to 
find something that will grow in wa-
ter. I thought about growing fish, but 
it doesn’t work here. Then, the river 
showed me how to take something 
that was my nemesis and turn it into 
my friend.”

Gerard’s journey with rice start-
ed in 1990, when, at the age of 20, 
he left college at Mississippi State to 
take over the family farm following 
the death of his father. Transition 
wasn’t easy, as nearly a decade of 
floods repeatedly ravaged the fami-
ly’s traditional crops.

Then, in 1999, Gerard made a bold 
move that stunned area farmers as 
well as his own family – he planted 
his first-ever rice crop in the flood-
prone McClure bottoms. He turned 
to experimentation and planted his 
first crop of just 40 acres of rice, 
adding the title of one of the nation’s 
northernmost rice producers to his 
resume.

At about the same time, Gerard 
and his partner, Jim Crain, began 
growing seed rice and started their 
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own seed company: River Bend Rice 
Seed Co., a contract seed company 
which now supplies rice and soybean 
seed across more than 10,000 acres 
annually.

And their key product is Cahokia 
Rice, a low-glycemic, high-protein 
strand. They named the new product 
Cahokia Rice because of the history 
of the Cahokia tribe of Native Amer-
icans who farmed in the area gener-
ations ago.

“Cahokia Rice is higher in protein 
that conventional rice, offering 53 
percent more protein per serving,” 
Gerard said. “It has a low glycemic 
index of 41, making it suitable for di-
abetics and those monitoring blood 
sugar levels.”

Each growing season, the crop is 
rotated among the fields to increase 
soil fertility and support sustainabil-
ity. The rice crop is harvested at just 
the right time each year to maximize 
quality and protein content. Then, 
rice stalks from the harvest are 
plowed back into the ground to act 
as a natural fertilizer for future crops 
of Cahokia.

Gerard’s fields are slightly sloped 
to hold water about four inches deep 
on one side and two inches on the 
other. The agronomic principles are 
similar to other crops. They convert-
ed farm machinery to run on tracks 
due to the wet ground. The grow-
ing season starts around April 1, or 
whenever the ground reaches 50 de-
grees.

Harvesting rice is similar to that of 
corn and soybeans. Once the grains 
are harvested, it goes to a facility in 
Cairo to be dried, cleaned, packaged 
and shipped down the river.

Above: Blake Gerard looks over the shoulder of his son, Wyatt, as the two repair dam-
aged teeth on the header of their combine. (Lylee Gibbs photo)

“I grow several different kinds of 
rice. It’s all long-grained rice. And 
the good thing for us is we can utilize 
surface water to irrigate our rice and 
that’s very efficient,” he said.

Agriculture is a major economic 
driver in Illinois and 85 percent of 
the Prairie State is covered in fields, 
most which grow corn.

“Most people assume that their 
rice comes from Asia, but in fact, 80 
percent of the rice that Americans 
eat is grown right here in the U.S.,” 
Gerard said.

His Cahokia Rice was first sold in 
2018. They have one employee who 
markets the brand and is actively 
seeking a distributor to have it in 
grocery stores. As of today, several 
restaurants and schools have used 
his rice.

“Illinois State University and oth-
ers have picked us up,” Gerard said. 
“Universities tend to like the protein 
content because many students are 
self-conscious about what they eat, 
and many eat vegetarian or vegan. 
Chefs told me Cahokia Rice is a good 
fit for them because they are al-
ways looking for ways to add protein 
to things they are already serving. 
There are others selling high protein 
rice, but it’s an additive, not part of 
the kernel itself, like ours.”

Grown worldwide, rice is a primary 
staple in half the world’s diet. In the 
U.S., six primary states lead the way 
in production that accounts for just 
2 percent of the rice grown globally, 
according to the USDA. The USDA 
doesn’t list Illinois as a production 
state, but Gerard is pioneering the 
way to make it one.

The USDA reports rice is also 
grown in Florida, California, Arkan-
sas, Texas, Mississippi, Louisiana, 
Missouri, Tennessee, Florida and 
Oklahoma.

Kentucky declares April goat month
By DOUG SCHMITZ

Iowa Correspondent

FRANKFORT, Ky. – Kentucky agri-
culture leaders, goat producers and 
industry partners recently gathered at 
Lakeview Park in Frankfort to officially 
recognize April as Goat Month across the 
state, according to the Kentucky Depart-
ment of Agriculture.

“Goats bring diversity to our agricul-
tural landscape across Kentucky, and 
more and more farmers are choosing to 
add them to their livestock,” Kentucky 
Agriculture Commissioner Jonathan 
Shell said. “They add a uniqueness to 
farm life, but they are also an excellent 
source of protein and dairy products. 
This month, we salute all that goats add 
to our state’s agricultural outlook.”

Across the United States, goats are 
commonly raised for dairy and meat 
production, the department said. Prod-
ucts such as milk, cheese and yogurt re-
main popular, while goat meat, known 
as chevon, continues to gain attention 
among consumers.

Currently, Kentucky is home to ap-
proximately 5,800 dairy goats, support-
ing breeding programs, and the pro-
duction of natural skin care items like 
soaps and lotions. The state’s industry 
also adds more than $3.6 million to Ken-
tucky agricultural receipts, the depart-
ment said.

Kelley Yates, executive director of the 
Kentucky Sheep and Goat Association in 
Winchester, told Farm World, “Goats are 
one of the most versatile animals on the 
planet. They provide us with meat, milk, 
fiber, and forage management.

“Therefore, events like KY Goat Month 
give us the opportunity to highlight not 
only their contribution to the state’s ag-
riculture economy, but the health bene-
fits of the lean meat, nutritious cheese, 
luxurious fiber, and growing benefits of 
milk-based products like soaps and lo-
tions,” she added.

She said the association started the 
celebration with Deputy Commission-
er of Agriculture Warren Beeler and the 

Kentucky Department of Agriculture 
with a showmanship show for the de-
partment staff on April 1: “We are doing 
a lot of a Facebook promotion, as well 
as teaming up with local restaurants like 
Kentucky Millstone (Restaurant) to host 
goat specials.”

She said the “Secrets of the Bluegrass 
Chefs” TV show in Louisville is also post-
ing recipes, and the association is high-
lighting more recipes and facts, as well 
as a giveaway, on its website at: www.
kysheepandgoat.org/ky-goat-month.

According to the Kentucky Depart-
ment of Agriculture, the popularity of 
goat meat is increasing each year as con-
sumers recognize its benefits. Goat meat 
is lean with low levels of saturated fat 
and cholesterol, high levels of iron, and 
is packed with proteins and vitamins.

Kentucky ranks sixth in the nation for 
meat goat inventory with 57,000 head, 
a decrease of 3,000 from the previous 
year, the department said. Although the 
number represents a slight decline, Ken-
tucky has held its nationwide ranking 
consistently for a decade, the depart-
ment added.

Beth Johnson, DVM, president of the 
Kentucky Goat Producers Association, 
also in Winchester, said, in addition to 
their nutritious value, goats can increase 
property values. Across the world, she 
added, farmers use them to combat nox-
ious weeds on their property, promote 
healthy forests and prevent wildfires.

“Kentucky provides an environment, 
abundant in grass and forage, that al-
lows goat producers within the state to 
raise a nutritious meat, milk and/or fi-
ber animal,” she said in the department’s 
media statement. “Our goat producers 
within the state have learned how to care 
and nurture their animals to overcome 
some of the management concerns, pri-
marily parasite control.

“During Kentucky Goat Month, we 
invite everyone to learn more about the 
benefits and impact that our industry 
provides through the Kentucky Sheep 
and Goat Development Office,” she add-
ed.
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Strawberry Days Festival returns to Blooms and Berries Farm Market
By Celeste Baumgartner

Ohio Correspondent

LOVELAND, Ohio – The Strawber-
ry Days Festival returns to Blooms 
and Berries Farm Market May 16th 
and runs through the 31st. The festi-
val features live music, train rides, a 
petting zoo and more. Online tickets 
are required.

The farm also has U-Pick strawber-
ries available for about three weeks 
in May. The festival and U-Pick were 
temporarily halted in 2025. In 2024, 
a nationwide strawberry disease 
crippled the industry, and the fam-
ily took 2025 off to figure out how to 
deal with the disease.

Following on the heels of strawber-
ry season will come U-Pick blueber-
ries, blackberries, sugar-snap peas 
and U-Dig potatoes.

Blooms and Berries has everything 
a farm market can offer. This fam-
ily-owned business features a gar-
den center, market barn with a full-
course kitchen, bakery items, meats 
and cheese, gifts, and a playground, 
plus special events happening year-
round. Three roadside stands, one 
at the market and two at other lo-
cations, are open June 19 through 
Labor Day.

The farm market opened in 1999 
when Cathy Probst and her late hus-
band, David, came back to the fami-
ly farm, fired up a 1957 tractor, and 
planted 5,000 strawberry plants. Da-
vid passed away in 2005. When Jeff 
Probst graduated from college, he 
came back to the farm, and he and 
Cathy began growing the agritour-
ism aspect. In 2021, Jeff’s wife, Em-
ily, left a corporate career, joined the 
farm team, and began to develop the 

garden center.
This year, for the first time, the 

family opened a Tulip Trail in late 
March and ended it in early April. 
The trail was a half mile walk on a 
gravel path through stately woods 
with thousands of tulips of every 
imaginable shape and color bloom-
ing everywhere.

“We tried to do it in 2025, but got 
the bulbs in the ground too late,” 
said Abby Allen, marketing man-
ager. “We decided to do it again in 
2026. Because of the warm spring, 
the event was a bit shorter than we 
had hoped.”

They had been interested in doing 
tulips for quite some time, said Jeff 
Probst, AKA Farmer Jeff. But they 
knew that tulips had challenges. 
They can’t be too wet; they need to 
be rotated out every year, and deer 
are fond of them. Everything tries to 
kill or eat a tulip.

They planted about 300,000 bulbs 
at the end of October and the begin-
ning of November, but some were 
lost to deer and too much water.

Probst said he would not recom-
mend tulips for someone just getting 
started in agritourism. Because of the 
warm spring weather, the window for 
selling tickets to the trail was short. 
Had the spring been cooler, the trail 
could have gone on longer. Friends 
in the United Kingdom have had five 
weekends of tulips. Next year, they 
might move away from the trail idea 
and have a field instead.

The family invested a lot of work 
and investment into the tulips, 

Probst said. If they had gotten three 
solid weekends out of selling tickets, 
this would definitely be a win for ev-
ery farm out there.

“Our first year has been an amaz-
ing experience for guests; from a fi-
nancial perspective, we are not there 
yet,” he explained. “That is what it 
takes sometimes when you get into 
these new projects. It can take a cou-
ple of years to get them going, and 
that’s not a problem. We are just 
glad we were able to be open and sell 
some tickets. The people who came 
had a good time and enjoyed their 
visit. That’s how we are measuring 
success right now.”

Above: The Tulip Trail was a half mile walk on a gravel path through stately woods with 
thousands of tulips of every imaginable shape and color blooming everywhere.

Above: Blooms and Berries is a fami-
ly-owned operation. Their Strawberry Fes-
tival is coming up in May.
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God cares how we treat those we expect nothing from
Jeremiah 7:5-7 — “If you really change your ways 

and your actions and deal with each other justly, if 
you do not oppress the alien, the fatherless, or the 
widow and do not shed innocent blood in this 
place, and if you do not follow other gods to 
your own harm, then I will let you live in this 
place, in the land I gave your forefathers for 
ever and ever.”
God really cares about how we treat other 

people. In fact, the way we treat others is 
a direct indication of our relationship with 
God Himself.
Recently, I read a “loved it/hated it” his-

torical novel. I couldn’t put it down, but the 
story was horrifying. It involved the despi-
cable treatment of orphans in the early to 
mid-1900s.
Helpless orphaned children were deposited into an 

institution where they were treated with disrespect 
and cruelty. This particular storyline was fiction, but 
it was based on real historical events where children 
were being sold to unsuspecting adoptive parents.

I think we would all agree that these types of ac-
tions are criminal, but according to God, any mis-
treatment of those in need also indicates a callous 

heart.
The people of Jeremiah’s time believed they 
would be safe from invading armies because 
they spent time in the temple “worshiping” 
God. But the Lord warned that no amount 
of outward religious posturing would save 
them. He knew their hearts were self-cen-
tered. And their oppression of the helpless 
for selfish gain proved they had drifted far 
from the Lord.
James 1:27 states: “Religion that God 

our Father accepts as pure and faultless is 
this: To look after orphans and widows in 

their distress and to keep oneself from being pollut-
ed by the world.”
The way we treat others, especially those who can-

not return the favor, doesn’t bring us into a relation-
ship with God, but it proves we already belong to 
God and have His heart for others.

Jeremiah warned his people that they must reform 
their ways. Outward displays of religion weren’t 
enough. Their wrongful treatment of others revealed 
their true colors, and only a change of heart could 
modify their dismal future.
How about us? Are we relying on our pristine church 

attendance or other surface actions to feel confident 
in our relationship with God? If we are treating oth-
ers badly, then we are only kidding ourselves. A true 
relationship with God found in the Lord Jesus Christ 
will transform our selfish outlook.
Every day it will become more natural to treat oth-

ers, especially those with great needs, with kindness 
and compassion. This heart of love will be the best 
indicator of our relationship with God.
If we love God we will do what He wants – and He 

really, really cares about how we treat others.

Sandra Sheridan is a Midwest wife and mother of 
five. She shares her messages to her children with 
Farm World. Visit her at www.VersesFromMama. 
com.

Verses from mama

By Sandra Sheridan

11-19
5-20937-316-8400

auction ads get results.
Contact one of the 
listed auctioneers 
today to plan your 
farm equipment, 

household, or real 
estate auction.

800-450-3440  •  www.wilnat.com

OHIO’S PREMIER LAND BROKERAGE COMPANY

Highly Specialized Service - Innovative Marketing
11-19

������������
���������������
 3-20

Your Farmland Auction Specialists!
“As you know, I researched several real estate firms in Indiana before choosing you to 

sell and market our farm, and I have no regrets whatsoever.” 
                                                                           Neal Chloupek, M.D. Chloupek Farms, Phoenix AZ 

Experience. Knowledge. Professionalism. 800.424.2324                                                                                                    halderman.com 

5-20

AUCTIONEERS DIRECTORY
IS FOR YOUR CONVENIENCE IN LOCATING YOUR AUCTIONEER OR ONE QUALIFIED

TO HANDLE YOUR SALE OF REAL ESTATE, FARM OR PERSONAL PROPERTY OR LIVESTOCK.
“THE AUCTION WAY” IS THE QUICKEST & BEST METHOD TO DISPOSE OF PROPERTY FOR TOP DOLLAR.
CALL 1-800-876-5133, Ext. 122 to be a part of this directory.

8-19

2-20

5-20

FarmþWorld – Wed., Sept. 4, 2019 – 7BTo Subscribe Call 1-800-876-5133 www.farmworldonline.com

God cares how we treat those we expect nothing from
Jeremiah 7:5-7 — “If you really change your ways 

and your actions and deal with each other justly, if 
you do not oppress the alien, the fatherless, or the 
widow and do not shed innocent blood in this 
place, and if you do not follow other gods to 
your own harm, then I will let you live in this 
place, in the land I gave your forefathers for 
ever and ever.”
God really cares about how we treat other 

people. In fact, the way we treat others is 
a direct indication of our relationship with 
God Himself.
Recently, I read a “loved it/hated it” his-

torical novel. I couldn’t put it down, but the 
story was horrifying. It involved the despi-
cable treatment of orphans in the early to 
mid-1900s.
Helpless orphaned children were deposited into an 

institution where they were treated with disrespect 
and cruelty. This particular storyline was fiction, but 
it was based on real historical events where children 
were being sold to unsuspecting adoptive parents.

I think we would all agree that these types of ac-
tions are criminal, but according to God, any mis-
treatment of those in need also indicates a callous 

heart.
The people of Jeremiah’s time believed they 
would be safe from invading armies because 
they spent time in the temple “worshiping” 
God. But the Lord warned that no amount 
of outward religious posturing would save 
them. He knew their hearts were self-cen-
tered. And their oppression of the helpless 
for selfish gain proved they had drifted far 
from the Lord.
James 1:27 states: “Religion that God 

our Father accepts as pure and faultless is 
this: To look after orphans and widows in 

their distress and to keep oneself from being pollut-
ed by the world.”
The way we treat others, especially those who can-

not return the favor, doesn’t bring us into a relation-
ship with God, but it proves we already belong to 
God and have His heart for others.

Jeremiah warned his people that they must reform 
their ways. Outward displays of religion weren’t 
enough. Their wrongful treatment of others revealed 
their true colors, and only a change of heart could 
modify their dismal future.
How about us? Are we relying on our pristine church 

attendance or other surface actions to feel confident 
in our relationship with God? If we are treating oth-
ers badly, then we are only kidding ourselves. A true 
relationship with God found in the Lord Jesus Christ 
will transform our selfish outlook.
Every day it will become more natural to treat oth-

ers, especially those with great needs, with kindness 
and compassion. This heart of love will be the best 
indicator of our relationship with God.
If we love God we will do what He wants – and He 

really, really cares about how we treat others.

Sandra Sheridan is a Midwest wife and mother of 
five. She shares her messages to her children with 
Farm World. Visit her at www.VersesFromMama. 
com.

Verses from mama

By Sandra Sheridan

11-19
5-20937-316-8400

auction ads get results.
Contact one of the 
listed auctioneers 
today to plan your 
farm equipment, 

household, or real 
estate auction.

800-450-3440  •  www.wilnat.com

OHIO’S PREMIER LAND BROKERAGE COMPANY

Highly Specialized Service - Innovative Marketing
11-19

������������
���������������
 3-20

Your Farmland Auction Specialists!
“As you know, I researched several real estate firms in Indiana before choosing you to 

sell and market our farm, and I have no regrets whatsoever.” 
                                                                           Neal Chloupek, M.D. Chloupek Farms, Phoenix AZ 

Experience. Knowledge. Professionalism. 800.424.2324                                                                                                    halderman.com 

5-20

AUCTIONEERS DIRECTORY
IS FOR YOUR CONVENIENCE IN LOCATING YOUR AUCTIONEER OR ONE QUALIFIED

TO HANDLE YOUR SALE OF REAL ESTATE, FARM OR PERSONAL PROPERTY OR LIVESTOCK.
“THE AUCTION WAY” IS THE QUICKEST & BEST METHOD TO DISPOSE OF PROPERTY FOR TOP DOLLAR.
CALL 1-800-876-5133, Ext. 122 to be a part of this directory.

8-19

2-20

5-20

FarmþWorld – Wed., Sept. 4, 2019 – 7BTo Subscribe Call 1-800-876-5133 www.farmworldonline.com

God cares how we treat those we expect nothing from
Jeremiah 7:5-7 — “If you really change your ways 

and your actions and deal with each other justly, if 
you do not oppress the alien, the fatherless, or the 
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If we love God we will do what He wants – and He 
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800-450-3440  •  www.wilnat.com

Highly Specialized Service  ■  Innovative Marketing
▶ Real Estate Auctions
▶ Equipment & Ag Asset Auctions
▶ Private Treaty Land Brokerage
▶ Multi-Parcel Marketing
▶ Internet Auctions
▶ 1031 Tax Deferred Exchange Buyers

PREMIER
AGRICULTURAL
ASSET 
MARKETER

11-26

AUCTION MARKETING 
SPECIALISTS
Nationwide
Since 1944

800-451-2709
www.SchraderAuction.com

Call us for your
Real Estate and Farm

Equipment Auction needs!

FARMWORLD
Auctioneer Directory - 2020
5” x 2.125”

2-26

Someone Is Looking For An 
Auctioneer Right Now!

Make Sure You’re Found Right Here

Call Michele At: 
1-800-876-5133, Ext. 122 

Young’s

Aucti ons, LLC.
Anthony L. Young, Aucti oneer

youngsaucti onsllc@gmail.com
2206 E. Dublin Pike

New Castle, IN 47362
AU11700067

(765) 524-1535

Young’s

Aucti ons, LLC.

3-26 5-26937-316-8400
AUCTIONEERS, LLC

MICHAEL AUCTION & REALTY SERVICE LLC
THE COMPLETE AUCTION, REAL ESTATE

& APPRAISAL SERVICE

SIDNEY (SID) MICHAEL JOHN MICHAEL
65 HILLSDALE ST. REALTOR / AUCTIONEER
HILLSDALE, MI 49242 COLDWATER, MI 49036
OFFICE: 517-437-7387 517-398-1855

www.michaelauctions.biz • Licensed in Indiana & Ohio

SIDNEY (SID) MICHAEL JOHN MICHAEL
www.auctioneers.org

8-26

1-800-876-5133, Ext. 122 www.thewendtgroup.com  614.626.SOLD
121 Jackson Street, Plain City, Ohio 43064

REAL ESTATE AUCTIONS • FARM EQUIPMENT AUCTIONS
Agricultural Asset Liquidation • Livestock Auctions

Traditional Farm Real Estate Listings • Internet Auctions

HALL OF FAME 
AUCTIONEER

AWARD WINNING
MARKETING

Looking for a convenient way to sell your equipment?

List with one of our agents on The Equipment Exchange!
• Market Your Equipment to 450,000+ Potential Buyers
• Convenience - Equipment Remains on Your Farm
• Strong Selling Market - Capitalize on Record Prices & Low Inventory

Kevin Wendt, CAI - President / Auctioneer / Broker
419.566.1599 | kevin@thewendtgroup.com 
Plain City, Ohio

Dale Evans - Auctioneer / Broker
260.894.0458 | dale@thewendtgroup.com 
Kimmell, Indiana

Wesley Black - Auction Coordinator / Real Estate Agent
740.572.1670 | wesley@thewendtgroup.com 
Greenfield, Ohio

Keagan Nicol - Auctioneer
937.594.8146 | keagan@thewendtgroup.com
Milford Center, Ohio

W.J. Fannin - Auctioneer / Real Estate Agent
614.395.9802 | wj@thewendtgroup.com 
Washington Court House, Ohio

Kasey Smith - Auctioneer / Real Estate Agent
740.505.884 | kasey@thewendtgroup.com 
New Vienna, Ohio

Tyler Wilt - Auctioneer / Real Estate Agent
740.572.1249 | tyler@thewendtgroup.com
Lebanon, Indiana

John Meents - Auction Day Coordinator
419.306.7480 | john@thewendtgroup.com 
Jenera, Ohio

GET AUCTIONINFO BY TEXT!TEXT AUCTIONSTO 380-214-5965
6 Msgs/Month. Reply STOP to cancel, HELP for help. Msg & data rates may apply.

www.thewendtgroup.com
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auction ads 
get results.
Contact one of  the 

listed auctioneers today 
to plan your farm 

equipment, household, 
or real estate auction. 9-26
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(Pitts continued on page 6B)

Outlook through April 28 calls for warmer 
temperatures, above normal precipitation

The National 
Weather Service 
Climate Prediction 
Center’s outlook 
through April 28 
is calling for lean-
ing above normal 
temperatures but 
likely above normal 
outlook for precipitation. The MSU 
Enviroweather station at Deerfield re-
corded the low soil temperature at the 
2-inch level for April 14 was 60.2ºF, 
was 56.6ºF on April 13, 46.5ºF on April 
12, and 45ºF on April 11. The five-year 
historical rainfall at this location since 
March 1 has been 6.4 inches in 2026, 
4.85 inches last year, 5.26 inches in 
2024, 4.4 inches in 2023 and 2.73 
inches in 2022. The five-year degree 
day totals (base 50ºF) for this location 
since March 1 has been 195.6 GDD 
in 2026, 109.9 GDD last year, 112.4 
GDD in 2024, 100.9 GDD in 2023, 
77.7 GDD in 2022 and a five-year av-
erage of 119.3 GDD.

Soil temperatures affect corn ger-
mination as Bob Nielsen of Purdue 
reminds everyone. Corn needs 115 
growing degree days to emerge and if 
soil temperatures remain just about 
50ºF for a length of time, corn can 
take upward of 35 days to emerge. If 
soil temperatures are a daily average 
temperature of about 65ºF, emergence 
can occur in seven days or less. The 
main goal, as former world corn yield 
recordholder Francis Childs once said 
at a meeting at Cabela’s, is rapid and 
uniform emergence of corn plants. 
Once the calendar turns to May, 
agronomists agree that farmers should 
plant corn as long as the forecast is fa-
vorable and ignore soil temperatures.

Is this the Chinese “Year of the 
Slug?” MSU’s Chris DiFonzo says slugs 
are fairly field specific, are nocturnal, 
feed at night or on cloudy days and are 

most damaging in 
wet years when 
soils are moist, 
temperatures are 
cooler and small 
crops are most 
vulnerable. One 
tactic for corn and 

soybean farmers is 
to do pre-plant disking or tillage, delay 
planting and possibly use a slug bait. 
If possible, avoid using an insecticide 
seed treatment that kills ground bee-
tles that are slug predators (the good 
guys). If planting is delayed, the crops 
might pop up fast when the weather is 
warmer and crops outgrow the slugs. 
For anyone really wanting to know, 
there are three species of slugs in the 
eastern U.S., the gray garden slug, the 
marsh slug and the dusky slug.

Nitrogen has been a hot topic in 
winter discussions about the price of 
nitrogen (N) and the price of corn. Em-
erson Nafziger of Illinois says that to-
day’s higher-yielding hybrids take up 
more N, but this is more than met by 
faster-growing plants with root sys-
tems that are better at taking up N from 
the soil, either organic or nitrate nitro-
gen.  He says that farmers can have 
confidence that even modest fertilizer 
rates, applied properly, will provide a 
safe N supply for the corn crop, with 
less cause for concern about whether 
the crop will get enough N.

All America Selections (AAS) win-
ners for pollinator friendly gardens or 
landscapes this year include Zydeco 
zinnia, Coreopsis SunGlobe, Heliopsis 
Sole, Nasturtium Baby Series and Se-
dum Spectacular. These plants have 
been trialed in gardens across North 
America to ensure they aren’t just 
beautiful but also withstand heat, hu-
midity, and pests while keeping local 
bees and butterflies happy.

Weekly Ag 
Update
BY NED BIRKEY

MSU EXTENSION EDUCATOR EMERITUS
SPARTAN AG

Fear of embarrassing photos
I hate George Eastman and his darn 

cameras. Although French scientist 
Joseph Nicéphore Niépce is credit-
ed with inventing the first camera in 
1826, Eastman was the person who 
you could say “developed” the first 
commercially successful camera in 
1888. Some people called his invention 
a “roll film box” but Eastman called it 
Number One Kodak and its successors 
have tormented me my entire life.

To get photos from Eastman’s cam-
era, you had to send the camera con-

taining the film to Roch- e s -
ter, N.Y., where the film 
was developed, 
prints made, the 
camera was load-
ed with new film and 
returned to you 
along with your 
photos. So, you 
can understand 
why the sighting 
of a camera back 
then was a rare 
occurrence. Fast forward to today and 
you can hardly turn around without 
having your picture taken. For an ugly 
guy like me who has always hated hav-
ing his picture taken, you can imagine 
why I spit on the grave of George East-
man.

The eyes are everywhere. Cameras 
take your picture if you run through 
an orange/reddish light and the cops 
send you a ticket in the mail. A guy 
can’t even go into Victoria’s Secret to 
buy a birthday present for his wife 
without being watched by a camera. 
You can’t even run through your own 
house half naked after leaving your 
manure-stained clothes in the mud 
room as you head for the shower with-
out someone taking your picture that 
will appear on someone’s YouTube 
page and get a million views.

Sure, I know that all these camer-
as leering at us can be used for good. 
I know that Ring cameras have been 
used to track assassins and arsonists 
and you can see who is stealing your 
Amazon packages from miles away, 
but I’m not sure the benefits outweigh 
the loss of our freedom and privacy.

I’ve been in embarrassing predic-

It’s the Pitts

By Lee Pitts

LIVE WITH ONLINE BIDDING

O N L I N E  B I D D I N G  A T  L A N D P R O Z . C O M

MAY

7
6:30 PM

AUCTION LOCATION: LANDPROZ.COM OR AT VENUE ON 3, 107 UNDERWOOD DR, WESTPORT, IN
OPEN HOUSE AT TRACT 1 ON SUNDAY APRIL 18TH FROM 2:00PM TO 4:00PM

82.5 ACRES +/-
JENNINGS COUNTY, IN

LAND AUCTION

JARED BAIRD
IN LANDPROZ BROKER
  812-620-7745
 JAREDBAIRD@LANDPROZ.COM

BRIAN OWENS
IN LANDPROZ AUCTIONEER
  812-528-7021
 BRIANOWENS@LANDPROZ.COM

ONLINE-BIDDING ENDS MAY 5

SPRING EQUIPMENT CONSIGNMENT AUCTION
FARM & CONSTRUCTION EQUIPMENT 

INSPECTION: Fri. May 1, 12-2 PM & Mon. May 4, 2-5 PM

ADDRESS: 1981 IN-135 SW, Corydon, IN 47112
LOCATION: Just 3 miles S of Corydon or 12 miles N of Brandenburg KY!

Visit www.beckortauctions.com to view catalog & photos!

HRS-2898 HRS-3898
HRS-1314, 

FARMER OWNED HRS-18

HRS-72 HRS-2203 ACRES-53

SHARP-ORIGINAL

BALES: 1441

ONE-OWNER20+ ZT MOWERS 2020 GMC Sierra 2500

beckortauctions.com
(812) 738 - 9476

LICENSE #AU19800105

TRACTORS: ’12 Case-IH Magnum MFWD 340, hrs: 2898, AFT Pro 700, front/rear duals, rears: 46”, front/rear weights, quick hitch, hyd: 4 sets, see web for 
build sheet; Case-IH MX215 MFWD, hrs: 3898, rears: 46” with duals, front weights, quick hitch, hyd: 4 sets, see web for build sheet; ’75 IH 1066, hrs: 2203 
(believed to be ACTUAL), diff lock, 3-pt, TIGHT ORIGINAL SURVIVOR-Estate owned!; ’70 Farmall 1456, hrs: 9954, front/rear weights, 3-pt w/quick hitch; ’74 JD 
4030, hrs: 6378, factory open station, original; F 255 w/MF 236 loader, hrs: 2727, estate owned; ’87 Case-IH 585, hrs: 2485; ’81 JD 2940, hrs: 5870; ’90 MF 
231, hrs: 1125; IH 444; JD 2150, hrs: 4958

LATE MODEL COMPACT TRACTORS: ’22 JD 1025R 4x4 tractor w/JD loader, hrs: 18 (ACTUAL), LIKE NEW; ’22 Kubota MX5400 HST 4x4 tractor w/Kubota 
loader, hrs: 72 (ACTUAL), LIKE NEW; Kubota LX2610 HSD 4x4 tractor w/loader, hrs: 47 (ACTUAL), LIKE NEW; Kubota B2710 HST 4x4 tractor w/loader, hrs: 1528

VINTAGE TRACTORS: ’56 Farmall 200, FH, restored; ’69 IH Cub, loaded; ’52 Farmall Cub, original, not running; ’60 MM M5, original; MM UB, original; MM 
UTU LP, original

TELEHANDLER: ’20 Manitou MLT 630-105 VCP telehandler, hrs: 1314, one-owner, farmer owned, CHA, lift: 6600, height: 20’, aux hyd

FARM/TILLAGE EQUIP: ’23 Kinze 3505 8R30 planter, acres: 53 (ACTUAL-SINCE NEW), KPM III monitor, row markers, liquid fertilizer, net soybean unit, load-
ed-LIKE NEW; JD 7200 12R30 planter; ’18 JD H480 front end loader (like new); NI 215 PTO manure spreader, SHARP ORIGINAL; NI 362 PTO manure spreader; 
JD 750 15’ drill, 2-owner; JD 630F 30’ header; IA 430 30’ cart; GB 660 loader, off of JD 4030; ’25 Odgen 12’ chain harrow; Best Way Field Pro II 60’ sprayer; 
Hardi 4000 90’ sprayer; Kilbros 475 grain cart; 3-pt transplanter; Noltz plastic layer; ; 38” tires on JD Sprayer 12-bolt wheels; grain drills; gravity wagons; Chore 
Boy bulk bin; 9-hole pressed steel duals; discs; 3-pt equipment

AG DRONES/TRAILER: ’25 MT drone trailer-LIKE NEW; Hylio AG-230 spray drones

HAY EQUIP: ’23 Case-IH LB434 LX large square baler, bales: 1441 (one-owner, LIKE NEW); ’19 Vermeer 504R Prem round baler, bales: 7700, silage kit, net/
twine; ’02 Hesston 4790 large square bales, bales: 21K, one-owner, SHARP-well maintained, accumulator; ’16 JD 946 MoCo 13’ disc mower; JD 820 MoCo 10’ 
sickle mower; Claas Liner 760 25’ rotary rake; NH 256 rake; Kuhn 4-basket tedder, one-owner; JD 435 round baler; Claas 2650 8’ disc mower; Gehl 454 rake; 
Hoelscher SS bale accumulator; (5) flatbed wagons

ROTARY MOWERS: ’22 Titan Imp 1912 12’ batwing (like new); Woods TBW-180 15’ batwing finish (sharp); JD MX10 3-pt; Land Pride RCM5515 15’ batwing; 
SEVERAL 3-pt finish/rotary mowers

COMMERICAL WOOD PROCESSING EQUIP: Dyna SC15 wood processor, SHARP; Timber Wolf TW-6 wood splitter

CONSTRUCTION EQUIP: Kubota KZ41-3V mini-exc; JD 320E skid steer; Bobcat 763F skid steer; Ditch Witch 3700 trencher; skid steer equip; etc

TRAILERS: ’00 Travis 32’ semi alum dump; ’00 Titan GN 29’ flatbed; ’15 Lawrimore GN 25’ flatbed; ’95 Dynaweld low-boy semi; ’95 Trail King 41’ semi flatbed

LATE MODEL ZERO TURN MOWERS: 20+ units-SEE WEB

Harvest more sales—
Advertise in Farm World!

http://www.farmworldonline.com
http://www.beckortauctions.com
mailto:JAREDBAIRD@LANDPROZ.COM
mailto:BRIANOWENS@LANDPROZ.COM
www.landproz.com
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aments before and I’m sure you have 
too where the last thing you wanted 
was to have someone catch a “Kodak 
Moment.” Like the time I got bucked 
off the kid’s horse. They even have 
cameras now in the halls of hospitals 
and I dread being photographed by 
some peeping Tom while I’m wearing 
one of those hospital gowns with the 
gaping hole in the back.

How many prints do you want of you 
having your arm fully inserted into a 
cow’s rectum? Or dragging a calf to the 
fire? Or trying to eat one of those six 
patty hamburgers? I was in the Farm 
Supply the other day trying to find a 
new jacket for my wife and I held a 
frilly one up to my chest to see how big 
it was and I’m quite confident someone 
snapped a photo of me trying on wom-

en’s wear that they’ll use to blackmail 
me.

The main thing I worry about is be-
ing caught on camera doing something 
that will land me in the hoosegow. 
I’m not talking about robbing a bank 
but what if I’m caught on film stand-
ing next to shady characters like my 
congressman, banker or a cow buyer? 
Will the EPA fine me if some eye in the 
sky takes a photo of me accidentally 
spilling a thimble full of diesel on the 
ground or peeing on an endangered 
tree when I’m far from the nearest fa-
cilities?

I fear the day when I’m using the 
Porta Potty at a bull sale and one of 
my traitorous traveling comrades sees 
the opportunity for a photo op so he 
opens the door and catches me with 
my pants down around my ankles and 
he says, “Say Cheese.” And that photo 
will be on TMZ or all over the internet 
by nightfall.

KCARD joins USDA’s Certified Agricultural Mediation Program
By DOUG SCHMITZ

Iowa Correspondent

ELIZABETHTOWN, Ky. – The Ken-
tucky Center for Agriculture and Rural 
Development (KCARD) recently joined 
the USDA’s Certified Agricultural Me-
diation Program, making certified me-
diation services available to Kentucky 
farm families for the first time, officials 
said.

Kentucky had previously been 
among the few states without a US-
DA-certified agricultural mediation 
center, officials added. Through this 
USDA program funding, KCARD can 
offer a variety of mediation and related 
services designed to help farm families 
resolve challenges, improve communi-
cation, and long-term planning at no 
cost.

Brent Lackey, KCARD executive di-
rector, said this certification reflects 
KCARD’s commitment to meeting the 
needs of Kentucky agriculture, and 
strengthening support where it mat-
ters most: “At KCARD, we continuous-

ly evolve our services to support Ken-
tucky farm families where they need 
it most. This program represents our 
commitment to helping producers nav-
igate the future with confidence, and 
strengthen the long-term vitality of 
Kentucky agriculture.”

According to KCARD, agricultur-
al mediation is a voluntary and con-
fidential process that brings involved 
parties together with a neutral third 
party. The goal is to foster productive 
communication, explore possible solu-
tions, and reach mutually beneficial 
agreements. While mediation can sup-
port parties in reaching an agreement, 
it does not replace legal counsel, and 
mediators cannot provide legal advice 
or draft legal documents, the center 
added.

Under program guidelines, certified 
agricultural mediation services are 
available for a wide range of issues, 
including agricultural loans, wheth-
er made or guaranteed by the USDA, 
or issued by a third party, and family 
farm transition and succession plan-

ning, officials said.
Spencer Guinn, KCARD senior busi-

ness development specialist, told Farm 
World KCARD has been serving Ken-
tucky farmers for more than 25 years: 
“Our focus continues to be meeting 
farmers where they are to help them 
start, develop, and expand their ag-
ricultural businesses, using our one-
on-one approach to business planning 
and financial management.”

In recent years, he said, KCARD 
has made a focused effort to support 
beginning farmers, serving as men-
tors for the Kentucky Agricultural Fi-
nance Corp. Beginning Farmer Loan 
Program: “Many loan participants 
also utilize funding options through 
the Farm Service Agency, paired with 
KAFC programs.”

He said KCARD began looking for 
additional ways to serve this group of 
producers and found that Kentucky 
did not have a USDA Certified Agri-
cultural Mediation Program: “This 
program gave KCARD the opportunity 
to serve two needs in Kentucky: pro-
viding certified mediation for USDA 
programs and loans, and offering 
succession planning services to Ken-
tucky producers. KCARD was able to 
leverage funding from the Kentucky 
Agricultural Development Board as 
a match and received support from 

the Governor’s Office to apply as the 
state’s Certified Agricultural Mediation 
Center,” he added.

He said KCARD has worked with 
USDA program and loan staff to roll 
out the Kentucky Agricultural Media-
tion Program in early 2026: “Mediation 
services will be offered for agricultural 
loans (USDA and other third parties) 
and USDA programs, including pro-
ducers who receive adverse decision 
letters related to applications, current 
projects, or loans.”  

He said the Kentucky Agricultural 
Mediation Program will also be avail-
able for families who have disputes over 
farmland transition: “The Kentucky 
Agricultural Mediation Program will 
be available to individuals who wish to 
have further conversation about deci-
sions made on their projects or loans, 
provided services are requested within 
the appropriate timeline.

“KCARD also launched the Ken-
tucky AgriLegacy Solutions Program 
(KASP) in December 2025, offering 
Kentucky producers succession plan-
ning services to help transition their 
farm operations from one generation 
to the next,” he added.

For more information about agri-
cultural mediation, contact KCARD 
at (859) 417-2592, or e-mail: KASP@
kcard.info.
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AUCTIONEER’S NOTE: Longtime Monroe County tractor collector Anthony Hehl 
has decided it is time to downsize his collection and has commissioned Brad 
Neuhart Auctioneers to sell a significant portion of his well-cared-for tractors, 
along with related machinery, tools, and items no longer needed, via an online 

only public auction. Known for his keen eye and
appreciation for originality, Anthony built an impressive 
collection of rare tractors, making this a great
opportunity for collectors and enthusiasts.
Bidding will open in mid-April, with items beginning to 
close on Sunday, April 26, 2026, at 7:00 PM. An in-person 
preview will be held on Wednesday, April 22, 2026, from 
9:00 AM to 2:00 PM at the Hehl Farm in LaSalle, Michigan. 
Payment and pickup will take place on Tuesday, April 28, 
2026, from 9:00 AM to 3:00 PM at 12827 Minx Rd., LaSalle, 
MI 48145.  
TRACTORS: John Deere 60; Farmall Super W4; Allis Chalm-
ers G w/RARE 4R Planet Jr. Planter - ONE OF THE NICEST 
ORIGINALS YOU’LL EVER FIND!!!; IH Cub Lo-Boy w/Mower; 
Allis Chalmers G w/ Disk Plow; Allis Chalmers G w/Belly Mow-
er; RARE Grand Haven CC Tractor; RARE Grand Haven BC 
Tractor; Gibson Tractor; 
EQUIPMENT/PARTS: AC G 1b Plow; Land Pride 8’ Hyd. An-
gling Blade; Liberty 3 pt. Backhoe; IH 2b Plow; JD 2b Plow; JD 
14’ Field Cult.; 10’ Crowfoot Packer; NICE MH 8’ Disk; 3 Sect. 
Drag; (2) Buzz Saws; Steel Wheel Wagon; AC B Rear Steel; 
AC WC Rear Steel; Misc. Steel Wheels; RARE Ford 2n-8n 
Weather Brake; Farm Truck Bumper; Oliver Sickle Bar Mow-
er; 36’ McCurdy Elevator; AC G Parts; RARE John Blue AC 
G Side Dresser; Howse 7’ Blade; Cement Mixer; McD Corn 
Sheller; 3 pt. Post Hole Digger; 3” & 4” Augers; MORE. 
WOODWORKING SHOP: GROUPS OF WALNUT & OAK 
ROUGH SAWN BOARDS; Powermatic PJ-882H 8” Jointer; 
Powermatic 15HH 15” Planer; Belsaw 12” Planer; JDS 750ER 
Filtration Unit; Grizzly G1012 18” Band Saw; Jet 42” Wood 
Lathe; Delta 36” Drum Sander; Delta 10” Table Saw; JDS Cy-
clone Dust Collection System; Grizzly G-1183 Belt/Disc Sand-
er; Routers; Clamps; Jigs; Shop Fox Mortiser; Router Bits; 
Lathe Chisels; MUCH MORE.
OTHER ITEMS OF INTEREST: Chief 12’ 4 
Ring Grain Bin; Sioux 12’ Wire Corn Crib; 

12’ Wire Corn Crib; Grain 
Bin Roof Panels; Tile Cul-
verts; HD Western Wood 
Stove; (2) Platform Scales; 
Wall Phone; Simplex RR 
Jacks; Turnbuckles; NEW 
24” Grinding Stone; 
Vintage Traps; 
Load Bars; MORE.

The Anthony Hehl ONLINE ONLY

TERMS: Cash, wire transfer or acceptable check. ANY 
out of state check or check over $3,000 MUST be certi-
fied or have a bank letter of guarantee (see website for 
example). 10% Buyer’s Premium. See website for full 
terms.

See Pics, Info & Bid at: www.bradneuhart.com

AUCTION
TRACTORS - EQUIPMENT - ANTIQUES - WOODWORKING SHOP
Bidding Ends: SUNDAY, APRIL 26, 2026 @ 7:00 PM EST

Items Located at: 12827 Minx Rd., LaSalle, MI 48145

(734) 439-7939
www.bradneuhart.com

AUCTION REAL ESTATE
PERSONAL PROPERTY

REAL ESTATE: 13.114 AC w/1942 sq. ft. 
house. House has 3 bedrooms, 2 full baths, 
2½ baths, living room w/fireplace, kitchen 
and dining room, gas furnace, full basement, 
40x27 3-car attached garage, 648 sq. ft. in 
ground pool w/pool house. Also includes a 
640 sq. ft. building previously used as a res-
idence with kitchen, living room, 1 bedroom 
and 1 bath with central air. Property has an 
approximately 3000 sq. ft. metal building with 
4 overhead doors and loft and a 20x24 metal 
building.
TOOLS & MISC.: Miller 250 Arc Welder; 
Excello Mill; Craftsman jig saw; Topro meat 
band saw; Yale 2 ton hoist; Auto crane; 2-5 
ton chain hoist; Acro grease gun; floor jack; 
Magnum paint sprayer; concrete mixer; 3 
sand blasters; engine stand; veg-diesel ex-
truder; Master propane heater; roll around 

toolbox; bolt bin; hoist trollies; Craftsman 10” 
table saw; log chains; Stihl 015 AV chain saw; 
Ryobi & Craftsman routers; Delta miter saw; 
Homelite trash pump; Generator; Honda pres-
sure washer; wheelbarrows; drill press; Lynxx 
electric chain saw; Hilti hammer drill; pipe 
vise; Metal worktable; cedar shingles; lots of 
long handle lawn and garden tools; HOUSE-
HOLD & MISC.: Meritz mobility chair; King 
bed w/bookcase headboard; Whirlpool refrig-
erator; 4 drawer chest; 5 drawer chest; stand 
table; safe; 4 chair dinette; loveseat; swivel 
recliner; dresser base; computer desk; Char-
Broil small refrigerator; 2 drawer file cabinet; 
folding picnic table; lawn chairs; canning jars; 
cast iron skillets; Kerosene lamps; full-size 
bed frame; pedestal fan; snow sleds; water 
skis; child’s rocker.
REAL ESTATE TERMS: Final bid subject to 
seller’s confirmation. $10,000 down day of 
sale. Final closing within 30 days.
PERSONAL PROPERTY TERMS: 
Cash, check, or credit card day of 
sale.

SELLER: Randy Boggs Estate
Eddie Reitman, Executor

Alex Zimmerman, Attorney
www.TomLawsonAuction.com or

www.AuctionZip.com

Selling Real Estate & Personal Property of the Randy Boggs Estate
Located at 3840 E County Road 20 N.

NORTH VERNON, IN 47265

SATURDAY, MAY 2, 2026, 10:00 AM
12:00 PM – Real Estate

812-525-4893
Tom Lawson, Auctioneer - AU01011173

Tommy Palmer, Auctioneer - AU11300015

http://www.farmworldonline.com
http://www.bradneuhart.com
http://www.bradneuhart.com
http://www.TomLawsonAuction.com
http://www.AuctionZip.com
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(Pink hat continued on page 9B)

Illinois ‘Pink Hat Farmer’ gains international following through social media advocacy
By TIM ALEXANDER

Illinois Correspondent

GALVA, Ill. – As the “Pink Hat Farm-
er,” Kate Huffman of north-central Il-
linois is an international advocate for 
women, farm mental health, succes-
sion planting and more. Her advocacy, 
which extends to a worldwide social 
media presence, earned her the Amer-
ican Farm Bureau Federation’s (AFBF) 
Young Farmers and Ranchers Excel-
lence in Agriculture Award in 2025. 
In addition to her recognition as an 
Illinois Farm Bureau Young Leader, 
Huffman was named an Illinois Soy-
bean Association 20 Under 40 Farm-
er, adding to her numerous accolades 
since becoming the “Pink Hat Farmer” 
after a 2018 chance encounter at the 
supermarket.

“It started as a fun nickname be-
cause I was always wearing pink hats. 
Somebody shouted out at a grocery 
store ‘hey, pink hat farmer,’ and it 
grew out of there to become a platform 
to promote my life as a female farmer 
and other female farmers,” Huffman 
said. “I push on topics that may be 
difficult for most farm families to talk 
about, too, like succession planning, 
helping young and beginning farmers 
get started, mental health, safety on 
the farm…all of those things are very 
big passions of mine. (Pink Hat Farm-
er) has given me a platform that is re-
ally worldwide.”

Huffman’s social media pages – Tik-
Tok, Instagram and Facebook – are fol-
lowed by thousands of people from the 
U.S. and other nations. Her website 
(https://pinkhatfarmer.com), which 
serves as a home base for her outreach 
and mission statement, is visited by 
thousands more.

Her international profile is extend-

ed through Huffman’s affiliation with 
Harvest Hosts (https://www.harvest-
hosts.com), a network of farms, winer-
ies and other locations aligned to offer 
a safe and unique RV camping expe-
rience. Huffman converted a parcel 
of her sixth-generation sesquicenten-
nial farm to a small RV campground 
with water and electric hookups for 
the purpose of accommodating foreign 
Harvest Hosts travelers.

“People come from all over the world 
and stay on my farm. Our site for Har-
vest Hosts is on a spot where I have 
a grain bin mural painted in 2022 of 

a pink hat. It’s become a local monu-
ment, and to date we’ve had over 160 
different guests, including from Ber-
muda and Canada,” Huffman said.

Profits from Pink Hat Farmer mer-
chandise, available strictly through 
the website, are poured back into the 
farm’s Harvest Hosts campground. 
Among the plans for the campground 
are a storefront and area for educa-
tional programs. “I never thought I’d 
be this person, but I plan to bring ag-
ritourism to my home farm and just 
continue to share it in real-life time,” 
Huffman said.

She purchased her family’s farm 
outside Galva in 2024, and can trace 
her family’s presence on the farm back 

to 1867. Originally purchased from the 
Bishop Hill Colony, the property was 
the original outpost farm of Swedish 
immigrants who occupied the area 
from the 1840s. Huffman has spent 
much of her time since the purchase 
working to improve the property and 
outbuildings.

In her January AFBF presentation, 
Huffman used her 25 minutes to shed 
light on a trio of issues including her 
concern over the USDA’s Farm Service 
Agency’s “inconsistencies” regarding 
loan processes, along with farm mental 
health and carbon sequestration. She 
also discussed her advocacy efforts for 

Above: Pink Hat Farmer Kate Huffman, of Galva, Ill., hired a female artist to paint her 
“pink hat” logo on a silo located on her Henry County farm. The mural, which presides 
over a Harvest Home RV campground, was created in 2022.

Above: Pink Hat Farmer Kate Huffman, of 
Galva, Ill., has gained an international fol-
lowing through her social media advoca-
cy for women in agriculture, farm mental 
health and other sensitive topics. She is 
working to convert her family’s sesquicen-
tennial farm to an agritourism destination 
for RV travelers affiliated with Harvest 
Homes.

customer sale

SATURDAY, APRIL 25, 2026 • 1:00 PM EST • MILAN, IN
Selling 50 Simmental & SimAngus Open Heifers, 

Spring Bred Females & Pairs, Fall Bred Females and Genetics

H5105Z
Jass On The Mark x SAV Brilliance 

Sells with calf at side

JEFF & LEAH MEINDERS • 812-654-2030
3687 N. CO. RD. 500 E • MILAN, IN 47031
WWW.CLEARWATERSIMMENTALS.COM

Sale facility has hard surface parking and is handicap accessible.

DOUG & DEBBIE PARKE • DREW & HOLLI HATMAKER 
OFFICE@DPSALESLLC.COM • CELL • 859-421-6100

WWW.DPSALESLLC.COM
Watch our Facebook page for updates and more details!

Bid Online!

214M
WHF Woodford X Proclamation x HF Cora 

AI’d to Tehama Tahoe

714M
Private Stock x Bramlets Beautiful Z223 

AI’d to WHF Point Proven
Bailey’s Profit Dream

Embryos by Next Level & Revelation 2K

Proven Donor

516N
Rose Encore x WHF Andie 365A

Fall Open Heifer

Request your
catalog today!

DPSALESLLC.COM

455N
WHF Woodford x WHF Delilah 455J 

Fall Open Heifer

http://www.farmworldonline.com
https://pinkhatfarmer.com
https://www.harvest-hosts.com
https://www.harvest-hosts.com
https://www.harvest-hosts.com
mailto:OFFICE@DPSALESLLC.COM
www.dpsalesllc.com
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From Page 8B

agriculture as Pink Hat Farmer at the 
local, state, national and international 
levels.

“It was an incredible opportunity to 
not only share my passions again, but 
also to get my voice out on a nation-
al level and do interviews like these 
where we can touch on these topics 
that maybe a lot of people don’t want 
to talk about,” Huffman said.

While her social media posts and 
public-facing advocacy may seem to 
primarily target farmers, Huffman’s 
true target audience is the consumer 
base, she told Farm World. “As farm-
ers we are 1 percent of the population 
trying to feed the rest of the world, and 
there are a lot of people out there that 
think we are poisoning the land, poi-
soning the food that we are growing, 
and that’s not the case at all. So just 
really giving the consumer a boots-on-
the-ground view, easing those con-
cerns and having those conversations 
is my primary reach,” she said.

Huffman’s social media platform 
has recently allowed her to share her 
perspective on the war in Iran and its 
effects on fuel and fertilizer costs at 
the farm gate. Though she’s tackling 
tough, sensitive topics, the Pink Hat 

Above: Pink Hat Farmer Kate Huffman, a 
Henry County, Illinois, farmer, is pictured 
with her parents on their Galva farm prop-
erty.

Farmer plans to continue to speak her 
mind when it comes to issues affecting 
the farm community.

“I think this is a great opportuni-
ty. I think the pros outweigh the cons 
when it comes to being a social media 
influencer, if you will, promoting agri-
culture,” she said. “I’m honored and 
blessed to have this role.”

2026 Iowa Farm Custom Rate Survey projects average costs
By DOUG SCHMITZ

Iowa Correspondent

NASHUA, Iowa – According to Iowa 
State University Extension, the 2026 
Iowa Farm Custom Rate Survey provides 
projected average costs for custom farm-
ing operations – such as planting, har-
vesting and spraying – based on surveys 
from Iowa farmers and operators.

The newly released survey includes 
averages and ranges for common farm-
ing tasks and machinery rent in Iowa, 
said Ann Johanns, program special-
ist, farm management, at Iowa State’s 
Borlaug Learning Center in Nashua in 
northeast Iowa.

“It helps set fair, current-year rates for 
machinery hiring, with 2026 data show-
ing increases of up to 8.5 percent for cer-
tain operations, including new categories 
like drone spraying and side-dressing 
anhydrous ammonia,” she said. “Rates 
are affected by factors such as fuel pric-
es, operator skill, field size and machin-
ery availability.”  

The survey also noted farm tasks 
range from field preparation to planting 
to harvest, with cost data that reflects 
the average, median and range for each 
task. Rental rates for select machinery, 
grain bins and hourly machinery operat-
ing wages are also included.

Conducted by Iowa State Exten-
sion and Outreach for over 50 years, 
the survey’s 2026 results are based on 
205 responses and 4,698 custom rates 
provided by Iowa farmers, custom op-
erators and farm managers. The survey 
indicated 32 percent of respondents per-
form custom work, 20 percent hire work 
done, 47 percent indicated doing both, 
and 2 percent did not indicate whether 
they perform or hire custom work.

According to William Edwards, a re-
tired Iowa State Extension economist, 
custom work is an agricultural arrange-
ment where a landowner hires a con-
tractor (the custom operator) to perform 
specific field operations – such as tillage, 
planting or harvesting – for a set fee, 
usually per acre or hour.

“The landowner retains ownership of 
the crop, pays all input costs (i.e., seed, 
fertilizer), and manages the market risks, 
while the operator provides machinery, 
labor and expertise,” he said.

Johanns said, “This survey report is 
heavily used by Iowans and across the 
Midwest, as the 116,000 downloads in 
the past year show. The 2026 survey re-
port shows increases across all catego-
ries of operations surveyed, ranging from 
0.3 percent for bin and machinery rental 
rates, to 8.5 percent for pre-harvest op-
erations, which include tillage, spraying, 
fertilizer application and planting.”

She added the custom rate survey 
is intended to serve as a guide. Actual 
custom rates may vary according to the 
availability of machinery in each area, 
timeliness, operator skill, field size and 
shape, crop conditions, and the perfor-
mance characteristics of the machine 
being used.

She told Farm World the survey’s fo-
cus is to provide clarity and a starting 
point for custom rate discussions, for 
those hiring custom work done, and 
those performing custom work: “The 
survey shines a light on the range of 
costs for various operations, and en-
courages awareness in how important it 
is to know individual costs as they likely 
fall somewhere within the ranges shown 
in the survey, but to what end is going to 
depend on the situation.”

She said the cost of machinery in-

cludes ownership (fixed) costs that are 
incurred regardless of how much the 
machinery is used (factoring in depreci-
ation, interest, insurance and housing); 
and operating (variable) costs such as 
fuel, repairs and maintenance, and labor 
that are directly tied to acres, or hours 
the equipment is used.

“Operator skill and field size could also 
impact those costs, considering it could 

directly impact repair costs, or time in 
the field, as examples,” she said. “Cus-
tom rates need to account for these costs 
because if a custom rate isn’t covering 
the cost of the machinery and operator, 
that custom operator is losing money.”

She added, “The survey provides 
transparency and a starting point, but it 
is imperative to know your own machin-
ery costs.”

When: SATURDAY, MAY 2ND, 2026 @ 10:00 AM
Where: 6066 Goshen Rd., GOSHEN, OH 45122

DIRR NURSERY/CHRISTMAS TREE 
FARM RETIREMENT AUCTION

TRACTORS, SKID STEER, ATTACHMENTS, & EQUIP-
MENT: Kubota L 3750 tractor, 4wd w/1460 hrs. & loader; 
John Deere 420 high crop tractor, newer tires, front weights, 
3 pt. hitch; Allis Chalmers 5040 tractor, 2wd, newer tires, 

diesel, runs, w/3967 hrs.; (2) 
Bungartz tractors, 2wd, diesel, 
1 runs/1parts; Farmall Cub trac-
tor; Lg. Hefty Hi-G boy tractor; 
Gravely tractor; Case 1737 Skid 
Steer; 6 ft. heavy-duty grader 
blade; carry all; pull type trailer 
mounted hyd. tree spade; 5 ft. 
bush hog; 3 pt. post hole digger; 
skid steer tracks; hay wagon; 2 
bottom plows; (2) 6 ft. tillers 3 pt.; 
plant setter; Levco stump grinder 
3 pt. PTO; backhoe attachment 
for skid steer; skid of suitcase 
weights; 6 ft. Ford disc; tree 
spade for skid steer; still more.
SLEIGH, TOOLS, GREEN-
HOUSES, & MORE: Santa 
Sleigh built for parades; numer-
ous Christmas tree balers; skid 
of tree wire wraps; burlap tree 
dollies; 9 skids of square & round 
nursery stock pots & 100+ green 
nursery totes; Lincoln welder; tire 
changer; hyd. cylinders; valve 
tools; wrenches; sockets; pipe 
tools; Drill press; Cutting torches; 
Air compressor; (2) Fuel tanks; 
PVC pipes; Electric fence posts; 
ladders; Old Ford cabover reefer 
truck; lawn mowers; (7) Green-
houses in various states of repair.

TERMS: Cash or Good Check w/valid 
photos ID; Visa, MasterCard, Discover, 
(3% will be added to all CC transactions) 

Come prepared to remove.
(NOTE: THE GREENHOUSES MUST BE 
DISMANTLED & REMOVED WITHIN 30 
DAYS OF AUCTION).
Everything is sold as is, where is, with 
NO GUARANTEES. 

Visit us www.auctionzip.com
for more info & pic’s

          HRES IN Auct. Lic. #AC69200019, IL Lic. #417.013288 MI Lic. #6505264076.  AUCTIONEER:  RUSSELL  
           D. HARMEYER, IN Auct. Lic. #AU10000277, IL Auct. Lic #441.002337 & OH Auct. Lic. #2001014575

Appraisal   |   Real Estate  |   Farm Management    |    Auction  |   Farm Investment

800.424.2324   |   halderman.com

VIEW UPCOMING AUCTIONS, PRIVATE 
SALES AND RECENT SALES RESULTS.  

NEW! LAPORTE CO, IN: 8.9+/- Acres • Multi-Use Esatte Parcel   
Homesite Potential • Recreational Seclusion • Woods • Wildlife 
Desirable Location Near IN-94  Contact: Nolan Sampson: 219.575.1486  

or Abigail Heaps (MTM Realty Group) 219.393.8149  
NEWTON CO, IN: 173.36+/- Acres • Tillable Farmland    
Pole Building  Contact: John Bechman: 765.404.0396  
CLINTON CO, IN: 53.43+/- Acres • Rural Estate Potential    
Productive Tillable Farmland • Wooded Acreage • Recreational 
Contact: Sam Clark: 317.442.0251 or Jim Clark: 317.627.6928 
 

PRIVATE SALES

UPCOMING AUCTIONS
PULASKI CO, IN: MAY 18 (ONLINE) 131.798+/- Acres  
2 Tracts • Investment Property • Tillable • Hunting  Contact: Josh  

Wagenbach: 219.863.0870, AJ Jordan: 317.697.3086 or Larry Jordan: 765.473.5849  
CLINTON CO, IN: MAY 20 (ONLINE) 4.749+/- Acres  
Rare Wooded Retreat • Located Near Frankfort, IN  
Contact: Sam Clark: 317.442.0251 or Jim Clark: 317.627.6928

http://www.farmworldonline.com
http://www.auctionzip.com
www.halderman.com
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New machinery options from Claas, Kubota, JCB, Bobcat, Fendt
This column emphasizes tractors – 

their history and their use in modern 
farming. When I heard that Argentina 
and Brazil (two of our largest export 
competitors) use a larger percentage of 
smaller horsepower tractors than we do, 
I turned to a good friend for answers as 
to why. Dale Simpson retired as Interna-
tional CNH senior marketing specialist, 
then began representing a Brazilian ag 
manufacturer and spent considerable 
time in Brazil.

Dale explained that different cul-
tures, labor, distances from dealerships, 
and the used market define the use of 
smaller tractors and equipment in these 
South American markets. Plenty of labor 
allows three or four planters with 100 
HP tractors instead of the U.S. use of a 

250 HP tractor pulling a 36-row plant-
er. The smaller, simpler equipment al-
lows repairs in the field because dealer 
service is a long distance away. Also, 
the market for used trade-ins is entirely 
small tractors which the smaller farmers 
can afford. There are no used buyers for 
large HP equipment.

There is a big split between huge cor-
porate farms (some 500,000 acres) and 
small operators in Argentina and Brazil. 

It’s interesting that the largest practices 
of no-till farming are in these same three 
countries. 

Claas
New models from several brands have 

reached the market recently. Claas
announced their new Arion 600 se-

ries. It’s available in 165 and 205 HP 
with a continuously variable CMAT-
IC transmission. Maximum transport 
speed is 31 MPH. A 4-point suspension 
claims to provide a smoother ride. Front 
PTO is offered.

Kubota
The Grand L70 compact tractor in-

cludes three model options for premium, 
deluxe and cold weather. The multi-func-
tion loader joystick allows operators to 
set cruise control, adjust drive modes, 
and fine-tune transmission settings, all 
while completing loader tasks such as 
moving brush or stocking hay bales.

JCB
JCB Fastrac 6000 series includes a 

fully integrated tire inflation manage-
ment system providing quick access to 
optimal field and road pressure.

An optional satellite guidance installa-
tion comprises two receivers for quicker 
and more precise line acquisition, more 
accurate tracking over undulating field 
surfaces.

Bobcat
The Bobcat 4500 platform tractor is 

for feeding livestock, clearing snow, 
handling materials, grading, backfill-

ing and other tasks. The CT4545 is 45 
HP. The CT4558 is 55 HP.

Fendt
Fendt 800 Vario Gen 5 uses the AGCO 

Power Core 8,0-liter engine and
VarioGrip tight inflation.

Do your own repairs?
A friend chose to build a heated shop 

so he could do a better job of maintain-
ing his equipment. He had always called 
on his dealer to perform repairs.

He started attempting to do those re-
pairs himself, found that he could do 
more than he thought by studying man-
uals. He was also doing a much better 
job of maintenance due to the heated in-
terior. Now he believes the shop will pay 
for itself.

Pedal tractor pulls
The Official Pedal Tractor Towing As-

sociation of Nebraska is open to children 
ages 4-12 for a chance to compete for the 
state championship. Top finishers at the 
state event qualify to compete at the na-
tional championship.

Tractors and sleds are provided by 
the pull operator. The sled is designed to 
increase the load while moving forward. 
The competitor that moves the sled far-
thest with the heaviest load wins.

Pulls are conducted in other states as 
well. Nebraska is the largest with 835 
entries in 2024 and 791 in 2025. Iowa 
pulls have the same age requirements 
requiring age proof for entrants aged 
4-12. Ohio features the Buckeye State 
pedal tractor pull.

Please let me know of other state pull-
ing contests, and I will list them in future 
issues.

Paul Wallem was raised on an Illi-
nois dairy farm. He spent 13 years with 
corporate IH on domestic and foreign 
assignments. He resigned to own and 
operate two IH dealerships. He is the au-
thor of THE BREAKUP of IH and SUC-
CESSES & INDUSTRY FIRSTS of IH. See 
all his books on www.PaulWallem.com. 
Email your comments to pwallem9@
gmail.com.Above: Pedal tractors pulling contests are increasing.

ALL ABOUT 
TRACTORS

BY PAUL WALLEM

MICHAEL HARRIS
PRINCIPAL BROKER

PRINCIPAL AUCTIONEER
KL# 252972 | KY Broker# 198374

harrisauctions.comharrisauctions.com

2 Farms  - 1842 Farms  - 184±  ±  AcresAcres
in 12 Tracts & Combinationsin 12 Tracts & Combinations

THURSDAY, APRIL 30TH, 2026 @ 10:00 AM
ABSOLUTE REAL ESTATE AUCTION

PROPERTY HIGHLIGHTS:
• Spacious home with open living, dining & 
 kitchen layout
• Custom wood cabinetry, large island & ample 
 counter space
•	 Cozy	fireplace	and	inviting	main	living	areas
• Primary suite with en-suite bath
• Walk-in shower, walk-in tub & large vanity
• Sunroom/enclosed patio with great natural light

• Dedicated laundry area with built-in storage
• Large yard w/mature trees and attractive 
 landscaping
• Covered front porch for relaxing outdoor space

WATERFRONT & RECREATION FEATURES:
• Detached garage/recreation building near pond
• Covered outdoor area & deck overlooking water
•	 Private	dock	for	fishing	and	enjoyment

OUTBUILDINGS & FARM IMPROVEMENTS:
• Multiple shops and storage buildings
•	 Detached	garage	with	office/workspace
• Outbuilding w/kitchen area (multi-use potential)
• Barns, grain bin & silo for agricultural use
• Additional tract (Tract 12)
 (Farm 2) 53.45acres - 37.07 tillable
 In Dublin, Kentucky - Graves County

Well-maintained 3 bedroom, 2.5 bath 
brick home offering spacious living, beautiful 
surroundings, and outstanding versatility. 
Features include a large kitchen with custom 
cabinetry and island, open living and dining 
areas with fireplace, and a comfortable primary 
suite with en-suite bath.  Enjoy additional living 
space with a bright sunroom,  a dedicated laundry 
area enhances convenience, plus a peaceful 
setting with mature trees and a covered front 
porch. A standout feature is the detached garage/
recreation building overlooking a pond, complete 
with deck, covered area, and private dock. 
Multiple outbuildings, shops, barns, and grain 
storage provide excellent space for equipment, 
hobbies, or agricultural use. Additional tract offers 
even more buildings and functionality. 

A RARE COMBINATION OF COMFORT, 
WATERFRONT APPEAL, AND USABILITY.

The auction shall be conducted in two farms. Farm 1: Tracts 1-11. Farm 2: Tract 12. No combinations between these farms will be combined. The property will be sold in the manner resulting in the highest total sale price. A 10% 
Buyer’s	Premium	will	be	added	to	the	final	bid	and	included	in	the	deed	transaction	sale	price.	15%	as	down	payment	on	the	day	of	the	auction	with	balance	in	cash	at	closing	on	or	before	45	days.	The	down	payment	may	be	in	the	
form of cashier’s check, personal check, or corporate check. YOUR BIDDING IS NOT CONDITIONAL UPON FINANCING, SO BE SURE YOU HAVE ARRANGED FINANCING, IF NEEDED, AND ARE CAPABLE OF PAYING CASH AT CLOSING. Closing 
shall take place on or before 30 days from auction date.  All 2026 ad valorem taxes will be prorated at closing. SURVEYS:	The	4	properties	will	be	sold	by	a	new	survey.	Buyer	will	be	responsible	for	50%	of	the	survey	cost. LEAD BASED 
PAINT: Buyer will be required to sign a lead based paint disclosure waiving the opportunity to conduct a 10 day post sale inspections.  Make all inspections prior to the day of sale. IMMEDIATE PLANTING PRIVILEGES.

Farm 1: Farm 1: Carlisle Co. -130.02 Acres Carlisle Co. -130.02 Acres in 11 Tractsin 11 Tracts - 100.82- Tillable - 100.82- Tillable
The Fancy Farm CommunityThe Fancy Farm Community

2 FARMS2 FARMS - FARM 1:  - FARM 1: 2811 COUNTY ROAD 1110, FANCY FARM, KY2811 COUNTY ROAD 1110, FANCY FARM, KY
 FARM 2:  FARM 2: 425 OLD DUBLIN HILL ROAD, FANCY FARM, KY425 OLD DUBLIN HILL ROAD, FANCY FARM, KY

Auction Held On Farm 1 -Auction Held On Farm 1 - Public Preview Date:  Public Preview Date: Sunday, April 19th - 12-1 PMSunday, April 19th - 12-1 PM

Farm 2: Farm 2: Graves Co.Graves Co.
53.45 Acres in 53.45 Acres in 1 Tract 1 Tract 

37.07- Tillable37.07- Tillable
The Dublin CommunityThe Dublin Community

IMMEDIATE PLANTING PRIVILEGESIMMEDIATE PLANTING PRIVILEGES

VISIT OUR WEBSITE FOR 
ADDITIONAL INFORMATION!

SullivanAuctioneers.com
IL License #444000566 | IN License #AU10900151

HAMILTON, ILLINOIS FACILITY  |  1066 E US HWY 136, HAMILTON, IL 62341
Contact: (844) 847-2161  |  Sold@SullivanAuctioneers.com

HUNTINGTON, INDIANA FACILITY  |  11996 N GOSHEN RD, HUNTINGTON, IN 46750
Contact: Bryon Prible (260) 820-0981  |  Bryon.Prible@BigIron.com

 BIRD ISLAND, MINNESOTA FACILITY  |  101 HWY AVE. E, BIRD ISLAND, MN 55310
Contact: Jeremy Negen (320)-522-0751  |  Jeremy.Negen@BigIron.com 

CRAWFORDSVILLE, IOWA FACILITY  |  3187 320TH ST., CRAWFORDSVILLE, IA 52621
Contact: Tim Meyer (319) 750-1233  |  tim.meyer@sullivanauctioneers.com

CONSIGN NOW

TIMED ONLINE • NO-RESERVE

DEALER & FARMER 
AUCTION

BIDDING CLOSES: TUESDAY, JUNE 16
STARTING AT 9:00 AM CENTRAL 

HIGHLIGHTS WILL INCLUDE FARM MACHINERY, TRUCKS & 
TRAILERS, CONSTRUCTION EQUIPMENT, AND MORE

LAST DAY TO CONSIGN & DELIVER:
TUESDAY, JUNE 2ND

We offer trucking, detailing, nationwide
advertising & competitive commission rates

VISIT OUR WEBSITE FOR DELIVERY 
LOCATION INFO & HOURS

http://www.farmworldonline.com
http://www.PaulWallem.com
mailto:Sold@SullivanAuctioneers.com
mailto:Bryon.Prible@BigIron.com
mailto:Jeremy.Negen@BigIron.com
mailto:tim.meyer@sullivanauctioneers.com
www.harrisauctions.com
www.sullivanauctioneers.com


Grade A nonfat dry milk sets record at Chicago Mercantile Exchange
Grade A nonfat dry milk remained 

the shining star this week at the Chica-
go Mercantile Exchange after setting a 
record high last Friday at $2.1150 per 
pound. It kept climbing this week and 
hit $2.1825 Thursday, another record, 
and a whopping $1.01 per pound above 
a year ago.

Correcting my report from last week, 
the previous high was $2.11 per pound 
on Dec. 27, 2013, and also occurred for 
20 consecutive weeks in 2007. High-
Ground Dairy says, “The 2026 record 
feels very different than those markets, 
as fundamentals were much different. 
Although production is increasing year-
on-year according to Dairy Market News, 
spot loads are extremely difficult to find, 
keeping spot prices elevated. Futures 
remain discounted to CME spot prices, 
suggesting the market anticipates prices 
will ease as the product mix changes.”

Needless to say, these prices will keep 
U.S. powder on shore. StoneX broker 
Dave Kurzawski says the market has 
“boggled minds so far in 2026. The last 
third of a bull market is nearly impossi-
ble to forecast. But it appears as though 
the structural issues that helped to 
tighten the NFDM this year remain in 
place here in mid-April. The spot mar-
ket trading at a significant premium to 
the futures markets is signaling anyone 
to clear inventories and bring product to 
market. The rub is there is no incentive 
to build inventories precisely at the time 
we need them most. Said another way, 
we’ve got to get to the place where the bid 
for powder dries up.”

Cash block Cheddar traded Thursday 
at $1.57 per pound, 26.50 cents below 
this week a year ago. It closed Friday at 
$1.5775. The barrels were holding at Fri-
day’s close of $1.5750, 26.50 cents be-
low a year ago.

Dairy Market News says milk output is 
strong in the Central region and spot vol-

umes are plentiful. Class III spot 
prices ranged mid-week from 
$8-under to $2-under Class. 
A few cheesemakers report-
ed downtime for maintenance 
this week and in the com-
ing weeks and were offer-
ing spot milk below-Class 
prices. Cheese production 
is strong overall however, 
as some processors ran ad-
ditional production on the 
weekends to work through 
the available volumes of 
milk. Domestic cheese demand was un-
changed and contacts say export inter-
est is steady to higher.

Milk production is plentiful enough 
in the West to keep cheese production 
stable and cheese manufacturing is fill-
ing contractual orders in steady fashion. 
But, spot load availability tightened this 
week. Sellers note quieter domestic sales 
with an industry conference taking place 
this week. Demand from international 
buyers was stronger. Contacts reported 
neither bearish nor bullish market tones 
for the week, according to DMN.

Cash butter traded Thursday at 
$1.7375 per pound, 60.50 cents below 
a year ago, and down a penny from its 
Friday close.

Cream production was unchanged 
this week in the Mid-west, according to 
DMN, and contacts said spot loads were 
becoming more available, but inventories 
remain somewhat snug. Spot demand 
from Class II and III processors was 
steady, but churning interest remains 
lighter. Butter makers continue to use 
cream from within their network or con-
tract purchases to run busy schedules. 
Contacts report softening retail demand 
but food service sales are steady. Ex-
port demand is strong, as U.S. product 
is competitively priced. Spot purchasers 
say loads are available, but inventories 

are not excessive, according to DMN.
Western reports say milk and 

cream production continue to sup-
ply more than ample volumes for 
butter manufacturers and plant 
intakes are meeting expectations. 
Spot cream is available, but more 

dairy commodity manufacturers 
are pulling on the supply. Class II 
production is strong, particularly 
cottage cheese. Churns continue 
to be active seven days a week. 
Domestic butter demand varies 
from steady to strong. Demand 

from international buyers is strong, but 
transportation costs are holding some 
sales activity back, says DMN.

Dry whey closed Thursday at 68 cents 
per pound, 19.75 cents above a year 
ago, after closing Friday at 70.50 cents 
per pound.

Fluid milk sales were down again 
but the slippage was not as great as 
the month before. The USDA’s latest 
data showed packaged February sales 
at 3.360 billion pounds, off 0.4 percent 
from Feb. 2025, and followed a 2.3 per-
cent drop in January.

Conventional product sales totaled 
3.1 billion pounds, down 0.5 percent 
from a year ago. Organic sales, at 242 
million, were up 0.4 percent from a year 
ago, and represented a typical 7.2 per-
cent of total milk sales in the month.

Whole milk sales totaled 1.2 billion 
pounds, up 2.9 percent from a year ago, 
and up 2.2 percent for the two month 
period. Whole milk represented a typical 
36.7 percent of total sales for the month.

Skim milk sales, at 128 million 
pounds, were down 10.3 percent from a 
year ago and year to date.

Packaged fluid sales in the 2 month 
period totaled 7.1 billion pounds, down 
1.4 percent from 2025. Conventional 
product sales totaled 6.6 billion, down 
1.3 percent from a year ago. Organic 

products, at 503 billion pounds, were 
down 2.7 percent, but represented 7.1 
percent of total milk sales for the year 
so far.

The figures represent consumption 
in Federal market orders which account 
for about 92 percent of total fluid sales 
in the U.S. About 7.5 percent U.S. fluid 
sales are consumed in schools.

The USDA’s monthly Livestock, Dairy, 
and Poultry Outlook, issued April 15, 
mirrored milk price and production pro-
jections in the April 9 World Agricultural 
Supply and Demand Estimates report.

It stated, “Recent data on dairy cow 
inventories and weaker-than-expected 
slaughter support an increase in the ex-
pected average number of milk cows in 
2026. The dairy herd is projected to peak 
in the second quarter at 9.615 million 
head,” according to the Outlook, “And 
gradually decline in the second half of 
the year. The herd is forecast to aver-
age 9.610 million head in 2026, 40,000 
more than last month’s projection. How-
ever, the 2026 forecast for milk per cow 
was decreased by 35 pounds to 24,485 
pounds.

“Domestic butter and cheese are ex-
pected to remain price competitive in 
international markets throughout 2026. 
With strong export gains across most 
dairy products in February, forecasts 
for dairy product exports were revised 
upward. Higher export volumes are pro-
jected for cheese, butter, and dry whole 
milk.

“Dairy domestic use forecasts were 
revised downward. On a milk-fat basis, 
domestic use was forecast at 222.2 bil-
lion pounds, 1.2 billion pounds lower 
than the previous month’s projections. 
On a skim solids basis, domestic disap-
pearance was forecast at 192.1 billion 
pounds, a 500-million-pound reduction 
from last month’s projections. 

Mielke Market 
Weekly

By Lee Mielke

Fri., April 24, 2026 – FarmþWorld – 11BTo Subscribe Call 1-800-876-5133 www.farmworldonline.com

• • Tractors Tractors 
• • Farm MachineryFarm Machinery
• • Construction Equipment Construction Equipment 
• • New Attachments New Attachments 
• • Cars & Trucks Cars & Trucks 
• • Lawn & GardenLawn & Garden
• • ATVs & Side By SidesATVs & Side By Sides
• • Trailers  & So Much MoreTrailers  & So Much More

SALE WILL BE BOTH LIVE ON SITE AND ONLINE VIA 
EQUIPMENTFACTS.COM & PROXIBID.COM 

THERE WILL BE A 5% BUYERS CONVENIENCE FEE FOR ONLINE BIDDERS ONLY.

CONSIGN EARLY FOR FUTURE ADVERTISEMENTLOCATION: 
1500 Mount Sterling Rd 

Winchester, Kentucky 40391
(859) 595-1080

RECEIVING EQUIPMENT DAILY 9:00 A.M-6:00 P.M
MONDAY APRIL 27TH   -  WEDNESDAY MAY 6TH

CONSIGN EARLY TO MAKE ONLINE CATALOG.
VIEWING ONLY DAYS THE 7TH & 8TH 

For more information visit www.tacauctions.com
See Reverse Side for additional details, terms, and conditions

SPRING CONSIGNMENT AUCTION
SATURDAY MAY 9TH, 2026 @ 9:30 AM

http://www.farmworldonline.com
http://www.tacauctions.com
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Truck Sales,
Inc.

THE BEST RECONDITIONED
USED TRUCKS IN THE INDUSTRY!!

 Still Your Chrome Bumper Headquarters
Check Us Out on Facebook

1200 W. Troy, Indianapolis, IN
800-722-0488

www.fosterstruck.com

2016 FREIGHTLINER M2 112 CREW CAB DETROIT 
DD13 410HP EATON-FULLER FRO 14210C 10SPD 
TRANSMISSION AIR RIDE SUSPENSION P/S A/C 
3:55 RATIO 208WB 11X22.5 ALUMINUM BUDDS 
NEW CAPS REAR 192,157 MILES  . . . . . . .  $74,500

(3) 2019 FREIGHTLINER CASCADIA DET DD13
450HP ALLISON AUTOMATIC 4000HS TRANS AIR
RIDE SUSP P/S A/C 3:70 RATIO 182WB 11X22.5
ALUM BUDDS 74,772 80,627 86,825 MILES  . . . . . .
. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .  $62,500 EACH

2016 FREIGHTLINER CORONADO CUMMINS 
ISX15 485HP 10SPD TRANSMISSION 46,000 AIR RIDE SUSPENSION 
14,600 FRONT AXLE P/S A/C POWER WINDOWS & LOCKS ENGINE 
BRAKE DOUBLE FRAME DUAL STACKS & BREATHERS 180WB 
11X22.5 ALUMINUM BUDDS 559,125 MILES GOOD SPEC’S   $49,500

2 2016 & 1 2019 FREIGHTLINER 108SD CUMMINS ISL 
370HP ALLISON 3000RDS TUFTRAC SUSPENSION 
20,000 FRT AXLE P/S A/C LIFT AXLE 25’ FLATBED 
315X22.5 ALUM BUDDS FRT 11X22.5 REAR MILEAGE 
REAR MILEAGE . . . . . . . . . . . . . . . . 2016 303,251 $84,500
. . . . . . . . 2016 210,029 $88,500     2019 120,159 $104,500

2016 FREIGHTLINER M2 112 DETROIT DD13 410HP EA-
TON-FULLER FRO-16210C 10SPD MANUAL TRANSMIS-
SION 46,000 AIR RIDE SUSPENSION 18,000 FRONT AXLE 
P/S A/C LIFT AXLE 3:73 RATIO 272WB 315X22.5 ALUMI-
NUM FRONT TIRES AND LIFT AXLE 11X22.5 ALUMINUM 
REAR TIRES 322,913 MILES  . . . . . . . . . . . . . . . .  $64,500

2017 FREIGHTLINER 114SD DETROIT DD13 450HP EATON 
FULLER FRO-15210C TRANSMISSION 46,000 TUFTRAC 
SUSPENSION 18,000 FRONT AXLE P/S A/C FULL LOCKERS 
DOUBLE FRAME 4:11 RATIO 288 WHEEL BASE 315X22.5 
ALUMINUM BUDDS FRONT 11X22.5 STEEL BUDDS REAR 
388,803 MILES SOUTHERN TRUCK  . . . . . . . . . . .  $59,500

2 2015 INTERNATIONAL PROSTAR CUMMINS 
ISX15 400HP ENGINE BRAKE 10SPD AIR RIDE SUSPENSION 
P/S A/C POWER WINDOWS & LOCKS HEATED/POWER 
MIRRORS 175WB 8 NEW CAPS REAR 11X22.5 ALUMINUM 
WHEELS FRONT 408,922 & 429,835 MILES .  $24,500 EACH

2016 FREIGHTLINER 108 CUMMINS L9 350HP 
ALLISON 3000HS TRANSMISSION AIR RIDE 
SUSPENSION P/S A/C 5:29 RATIO 186WB 11X22.5 
ALUMIMUN BUDDS FRONT STEEL REAR 325,222 
ALLISON AUTOMATIC TRANSMISSION  .  $45,500

2015 FRT M2 CREW CAB CUM ISB 280HP ALLISON 
2500RDS AUTOMATIC TRANS AIR RIDE SUSP 
P/S A/C 250WB 22’ FLATBED LIFTGATE 11X22.5  
118,976 MILES  . . . . . . . . . . . . . . . . . . . . . . . . $49,500

2020 FREIGHTLINER M2 106 EXTEND CAB CUMMINS 
L9 350HP ALLISON 3000RDS TRANSMISSION AIR RIDE 
SUSPENSION 16,000 FRONT AXLE P/S A/C 5:86 RATIO 2 
LIFT AXLE 274 WHEEL 28’ FLATBED 315X22.5 ALUMINUM 
BUDDS FRONT 11X22.5 ALUMINUM BUDDS OUTSIDE 
REAR  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .  $79,500

2018 FREIGHTLINER M2 CREW CAB CUMMINS L9 
270HP ALLISON 3000HS TRANSMISSION P/S A/C 
5:29 RATIO 290WB 24’ FLATBED LIFTGATE 133,350 
MILES  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .  $89,500

(2) 2017 FREIGHTLINER M2 106 CUMMINS 350HP ALLI-
SON 3000RDS TRANSMISSION 44,000 AIR RIDE SUS-
PENSION 16,000 FRONT AXLE P/S A/C 5:86 RATIO 270WB 
24’ FLATBED/DUMP 315X22.5 ALUMINUM BUDDS FRONT
TIRES 11X22.5 ALUMINUM/STEEL REAR TIRES . . . . . . . .  
. . . . . . . . 189,573 MILES $89,500 212,824 MILES $88,500

http://www.farmworldonline.com
http://www.fosterstruck.com
www.fosterstruck.com



